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Expect Low Fire 
Insurance Loss on 
Nixon Explosion 


Estimate Property Loss at Not 
Over $200,000; Insurance 


Loss Lees 


16 PERSONS WERE KILLED 


Compensation ef Ammonite Co. 
With Globe Indemnity and 


Associated Companies 


Senitthesiadine the terrific explosions 
last Saturday morning at Nixon, N. J., 
wrecking nearly forty small buildings, 
killing at least 16 persons and injuring 
probably over 100 persons, the property 
loss of the Ammonite Company, Inc., 
and the Nixon Nitration Works, Inc., 
is not expected to total over $200,000 al- 
together. purely an 
estimate based upon early reports gath- 


This is, of course, 
ered before the entire fire had been ex- 
tinguished and dangers of additional ex- 
plosions removed. 

Buildings in the insurance district of 
New York City distinctly felt the shock 
of the 
noon and 


before 
“Black 
Tom” or Kingsland loss ran through the 


Nixon explosion shortly 


visions of another 


minds of local fire underwriters. But 


hurried examinations of the 
Tuesday of 
this week revealed the comparatively 
low loss estimate for an explosion of 
such magnitude. The Ammonite Com- 
pany handles ammonium nitrate pro- 
cured from a government arsenal at 
Raritan, bordering on Nixon, and it is 
believed that conditions in the ammonite 
plant rather than any possible failure 
to separate TNT at the arsenal from 
the liquid were responsible for the ex- 
plosion, although the presence of TNT 
is said by some to have caused the 
disaster. 


destroyed 


property on Monday and 


Property Covered by Insurance 


Both the Nixon Nitration Works and 
the Ammonite Company had their prop- 
erty and interests insured against fire, 
explosion and compensation risks. The 
latter company, which leased a large 
storage building from the Nixon Com- 
pany, had moved in within the last three 
months. As recently as last week it is 
reported that fire and explosion lines 
were being offered to underwriters in 
New York. One large fire company 
quoted a rate of 10% for the combined 
fire and explosion risks but did not get 
the risk. It is believed that the rate 
obtained was in the neighborhood of 
8% as property with such apparent oc- 
cupancy and exposure hazards would 
naturally be rated high. 

The question rises immediately 
whether this loss will be covered under 
fire or under explosion policies. If both 
risks were placed with the same com- 
Panies the problem is easily solved, but 
if the explosion policies are not in the 
Same companies as the fire policies 


(Continued on page 22) 
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Yesterday Today 


PHCENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 


A corporation which has stood the test of time! 142 years of 
successful business operation. World wide interests. Absolute 
security. Excellent service and facilities. 


Fire, Automobile, Rents, Rental Values, Use & Occupancy, Tor- 
nado, Sprinkler Leakage, Explosion, Riot & Civil Commotion. 


PHCENIX 


indemnity Company 
75 Maiden Lane, New York 


Automobile, Public Liability, Workmen’s Compensation, Bur- 
glary and Theft, Accident & Health, Golfers, Plate Glass. 
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THE ASSETS 
OF THE EQUITABLE OF IOWA AMOUNT TO 
$51,704,266 


Not including the assets of friendliness, courtesy, cooperation, and 
integrity that assure new agents of the utmost consideration and assistance 
from Company and policyholders alike. 
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Founded: 1867 Home Office: 


Des Moines 





Insurance in Force Over $350,000,000 


For information concerning contracts Address Agency Department 








INTERNATIONAL LIFE | 


OF ST. LOUIS 


Insurance inforce - - $165,000,000.00 
New business1923 - - 60,000,000.00 
65% increase over 1922 


Good territory open in Ohio—Ind.—Ill.—lowa—Neb. and Kan. 
arrangements for standard or sub-standard business. 


Liberal 


J. L. Babler, 








Vice-Pres. & Gen’l Mgr. Agencies, 
St. Louis, Missouri. 




















Insurance Plan 
Suggested Solution 
of Bonus Tangle 


Easily Determined Cost and 
Amount Features That Appeal 
to Legislators 


HAMILTON FISH’S SCHEME 


No Cash Payment; Endowment 
Insurance in Amount Accord- 
ing to Service 

The House Ways and Means Committee 
is giving consideration to the various bonus 
bills that have been introduced in the House 
at this session of Congress. It is inti- 
mated by prominent members of Congress 
that a bill looking to the giving of paid-up 
insurance to the veterans will be favored, 
and it is believed that the committee will 
report such a measure to the House not 
later than Saturday of this week. 

Congressmen who have discussed the 
subject feel that such a bill could be put 
through both the House and Senate, and 
then, if vetoed by the President, passed by 
Congress over his veto. It is more de- 
because the paid-up policy 
feature will enable the Government experts 


sirable, also, 


to figure out within a very few dollars 
the exact cost of the bonus to the Govern- 
ment. A great many estimates have here- 
tofore been made regarding the cost of the 
bonus, of which none is given much 
credence. 

Legislation of this nature is favored by 
Representative Hamilton Fish, Jr., of New 
York, who for many years has been a 
practical insurance man and is also a war 
veteran. Mr. Fish has introduced a bill 
providing for 20-year endowment policies 
the amounts of which would be based upon 
the length of service, carrying loan fea- 
tures and the other provisions carried by 
such policies generally. The amount of 
the policies would start at $400, for service 
over 60 days, increasing with the length 
of service, to a maximum of $1,600 for 
21 months’ service or over. The bill also 
provides for the payment of similar in- 
surance to the beneficiaries of men who 
have died since their discharge or may die 
before January 1, next, the date on which 
the measure would become effective, and 
for the payment of $800 to the beneficiaries 
of men who died in service who were not 
covered by the war risk insurance act. 

Select Endowment Form 


“The total cost of the 20-year endow- 
ment insurance would be $2,280,549,301, in 
the event that all veterans applied,” Rep- 
resentative Fish declared, in discussing his 
measure. “I estimate from experience 
gathered from distribution of monetary 
recognition in certain states that at least 
15 per cent will not apply for various rea- 
sons, which would reduce the total cost to 
$1,938,466,926. To this amount must be 
added the sum of $147,044,000, to pay for 
insurance to be given the beneficiaries of 


(Continued on page 10) 
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THE WORLD’S RECORD 


a eee eg ec er a ee $1,431,399,418.27 
More than any other Insurance Company in the World 
Liabilities 
Reserve for Policy Obligations - - - $1,290,579,178.00 
Dividends to Policyholders payable 1924 25,572,037.69 
All Other Liabilities ee ee eee 40,498,790.35 
Unassigned Funds - - - - - = - 74,749,412.23 


secsinrab 1,431,399,418.27 
Increase in Assets during 1923 .. ; ik 171,549,093.04 


More than any other Insurance Company in the World 


Incomein1923 . . . : i wk tg wee 396,311,664.25 


More than any other Insurance Company in the World 


Gain in Income 1923... oe ee ee _ 55,643,362.95 


More than any other Insurance Company in the World yen’ 


Paid for Insurance Issued, Increased and Revived in 1923 2,359,034,859.00 


More than ever placed in one year by any Company in the World 


Gain in Insurance in Force in 1923 a eee ee oe 1,430,697,111.00 


More than any other Company in the World 


Number of Policies in Force December 31, 1923... 30,221,727 


More than any other Company in the World 


Number of Policy Claims paidin 1923 . . . . . 430,866 
Averaging one claim paid every 20 seconds of each business day of 8 hours 
Payments to Policyholders averaged $919.15 a minute of cach business day of 8 hours 
Total Bonuses and Dividends paid or credited to policy- 
holders 1892-1923—plus dividends declared for 1924 . 180,294,982.83 


Insurance Outstanding | 


ORDINARY (Insurance for the larger amounts, pre- 
miums payable annually, semi-annually, quarterly or 
monthly) 


More than any other Company in the World 


INDUSTRIAL (Premiums payable weekly) 5 te. ee 3,910,156,319.00 


Moré than any other Company in the World 


Seer 6k eg. le Pus th, “e «4 617,467,114.00 


Written within seven years 


TOTAL INSURANCE OUTSTANDING... .. . 9,238,254,068.00 


More than any other Company in the World 


$4,710,630,635.00 


GROWTH IN TEN YEAR PERIODS 








Year | Income for the Year /Assets at End of Year| SU‘Plus at End of {Number of Policies in} Outstanding Insur- 


Ye 
Year Force at End of Year Jance at End of Year STi 











1883 | $ 2,082,619.05]$  2,186,622.24! $ 627,368.24 531,048 $ 63,425,107 1883 
1893 15,216,236.65 19,343,705.06] 4,109,689.92 2,940,226 353,177,217 1893 
1903 49,887,804.11} 105,656,311.60] 10,691,857.56 7,523,915 1,342,381,457 1903 
1913 117,503,043.89] 447,972,404.85] 35,728,077.34 13,957,748 2,816,504,462 1913 
1923 396,311,664.25] 1,431,399,418.27| 74,749,412.23 30,221,727 9,238,254,068 1923 
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Atwood Tells of Big 
Estate Shrinkages 


WRITER GIVES ACTUAL CASES 





In “Saturday Post” This Week; Fun- 
niest Life Insurance Cartoon by 
Herbert Johnson 





Albert W. Atwood, the writer, has a 
long article in “The Saturday Evening 
Post” this week on inheritance taxes, 
which is full of instances of losses and 
difficulties encountered in meeting the Gov- 
ernment and State inheritance taxes. The 
article is illustrated by a cartoon by Her- 
bert Johnson, which is credited with being 
one of the funniest life insurance cartoons 
ever published. It is called “The Faithful 
Servitor,” with the life insurance policy as 
“Old Jeems,” who saves the master’s 
“Chee-ild” from the villianous tax collec- 
tor by producing a sock full of cash. 

Inheritance taxes must be paid in cash, 
which is exactly what most people, even 
the most wealthy, have very little of when 
they die, says Mr. Atwood, not having ar- 
ranged their affairs so that there should 
be cash. 

“Indeed,” he says, “it is often the case 
that the more active and aggressive a busi- 
ness man has been, the less cash propor- 
tionately there is available, at death or at 
any other time. It is the merest common- 
place of everyday observation that rich 
men leave very little cash. Frequently es- 
tates of one or two hundred thousand dol- 
lars contain but a few hundred dollars in 
cash, a mere fraction of 1 per cent. Even 
persons of larger means often leave pro- 
portionately but little more in this form. 
But all men and women of means who die 
bequeath debts.” 


FOR NATIONAL GUARD GROUPS 





New York Bill Provides for Group 
Cover for State Military or Similar 
Organizations 


4 bill has been introduced in the 
New York Legislature amending the 
law including in the definition of group 
life insurance the following clause: 

“The following form of life insurance 
is hereby declared to be group life in- 
surance within the meaning of this 
chapter: Life insurance covering the 
members of one or more companies, 
batteries, troops or other units of the 
National Guard of any state, written 
under a policy issued to the command- 
ing general of the National Guard who 
shall be deemed to be the employer for 
the purposes of this chapter, the pre- 
mium on which is to be paid by the 
state, members of such units, or by 
the state and members of such units 
jointly, for the benefit of persons other 
than the employer; provided, however, 
that when the premium is to be paid 
by the members of the National Guard 
or by the state and members of such 
units jointly and the benefits of the 
policy are offered to all eligible mem- 
bers of a unit of the National Guard, 
not less than seventy-five per centum 
of the members of such a unit may 
be so insured.” 





COOLIDGE’S COMMITTEE MEETS 


The committee of insurance company 
executives appointed as a result of the 
conference on the conditions in the 
Northwest called by President Coolidge 
will meet this morning at the Metropol- 
Itan Life offices. 


HANCOCK LITERATURE 
_The John Hancock has discontinued 
eighty-five educational folders and 
leaflets, and has substituted for them 
about a dozen new forms, on which the 
agents will concentrate. 





Charles Miller, assistant superintendent 
or the John Hancock Mutual in one 
of the New York districts, has been ap- 
pouted superintendent at Orange, N. J. 

Frank B. Graham, assistant superin- 
tendent at Philadelphia, for the John 
fancock, has been appointed superin- 
tendent at Trenton. 











The 
MIDNIGHT RIDER 


was another great American patriot 
whose self-sacrifice made our liberty 


possible today. 


It was he who carried on with deter- 
mination the famous “Boston ‘Tea 
Party” and spread the news to New 
York and Philadelphia. It was he 
who became a member of a secret 


society organized to spy on the enemy. 


It was he who watched the famous 
old church tower in Boston, for signal 
lights, one by land and two by sea, 
riding thence to Lexington, arousing 
the Minute Men along the way, and 
to tell Hancock and Samuel Adams of 


the approach of the enemy. 


Had Paul Revere failed in his task 
and had the patriots, along the road, 
not heeded his warning, the Stars and 
Stripes might not be floating over us 
today. 


Death seldom sends a Paul Revere 
to tell you of its coming. Are you 
heeding warnings to take out Life 
Insurance for the protection of your 
family? 


The Prudential 
Insurance Company of America 
Epwarp D. Durrigip, President 


Home Office, Newark, New Jersey 


mM 
STRERCTR OF! 
CIBRALTAR ” 








Prudential Holds 
Meeting of Leaders 


STRESS ORDINARY PRODUCTION 


Company Leads in Industrial in Force; 
Liberalizes Policy Features; Raises 
Term Limits 


The Prudential is holding a conference 
at the home office of 300 of its leading 
field men, which started Wednesday and 
lasts throughout today. This conference 
is different from the company’s meeting of 
its representatives held last year, which 
was attended by all superintendents and 
managers. The plan followed this year 
brought to the home office the leading 
producers of all field groups, managers, 
superintendents, assistant superintendents, 
special agents, agency organizers and 
agents, the purpose being to have an ex- 
change of sales ideas. 

President Edward D. Duffield got a 
rousing reception when he announced that 
the company had had the greatest year 
in its history in 1923; that it has the 
largest amount of industrial insurance in 
force of any company, “being $45,000,000 
in excess of its nearest competitor,” he 
said, and that the Prudential industrial ex- 
pense rate was the lowest last year in the 
company’s history. Industrial collections 
at the close of the year stood at a sub- 
stantial fraction over 100 per cent of the 
outstanding debit. The company’s figures 
in detail were given in The Eastern Un- 
derwriter of February 15. 

The Prudential’s growth in ordinary, 
President Duffield said, had not kept pace 
with its growth in industrial and he stir- 
red his hearers with an eloquent and inspir- 
ing vision of the vast possibilities for 
greater insurance protection for the Amer- 
ican people and the good that would result 
to them. He said that the men who make 
a signal success are those who realize that 
their calling is a service in the preserva- 
tion of the American home. He said it 
was both a privilege and a duty for them 
to put increased protection into the homes 
of the people by writing larger amounts of 
ordinary. President Duffield called special 
attention to the needs of the industrial 
policyholder for greater protection due to 
the increasing living costs and general 
higher standards. The intermediary and 
ordinary policy has become a necessity for 
them. He said the industrial agents had 
not been utilizing their opportunities to 
write ordinary and he gave to the agents 
a slogan: “Every man double his income 
from ordinary this year.” 

The Prudential industrial lapse last year 
had been materially reduced. The indus 
trie! rating of agents was based on net 
increase, giving them credit for conserva- 
tion of old business. 


Increased Disability Period 


John K. Gore, vice-president and actuary, 
announced that the company had increased 
its limits on term policies from $50,000 to 
$100,000. Another announcement was that 
the company would in future carry up to 
$25,000 in accident death benefits and all 
disability benefits will date back from the 
beginning of the disability period regard 
less of lapse of time. This is not to be 
put into the policies until the company 
learns what its experience will be on the 
practice. 

Third Vice-President Fred W. Tasney 
told the agents that the Prudential would 
give more attention to group this year. 
Other speakers were: Second Vice-Presi- 
dent George W. Munsick, Vice-President 
Edward Gray; Henry B. Sutphen, super- 
visor of group; William C. Deitz, home 
office manager of the Manhattan district, 
which led all districts in industrial pro- 
duction; George W. Williams, manager of 
the Chicago territory. which led in ordi- 
nary, and Assistant Secretaries F. A. C. 
Baker, W. R. Konow,: John H. Birkett 
and FE. J. MaclIver. 


NEW CONVERSION POLICY 
The Prudential has under considera 
tion a new policy with special advan 
tageous conversion features. 
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How Equitable Uses 
Retirement Annuity 


IN DEMAND AS PENSION PLAN 


Combines Savings and Pension Features 
With or Without Contributions by 
Employee 
The Equitable Society of New York 
has had great success with its “Retire- 
ment Annuity” contract which is used 
as a Savings-pension plan for employees. 
Group pensions under this plan have 
been adopted by banks, industrial estab 
lishments, employers, both large and 

small and even by municipalities. 

The plan is a combination of a pen 
sion system enabling employers to pro 
vide old or disability pensions for em 
ployees and a savings method to en 
courage employees to cooperate in sav 
ing systematically for their own old 
age. The plan contemplates payment by 
the employer of a stipulated sum an 
nually in behalf of each employee. 

\ similar or proportionate payment by 
the employee; 

Application of the combined contribu 
tions toward the purchase of a Retire- 
ment Annuity for the employee begin 
ning at age 65 (females at age 60) (o1 
at any age between 50 and 70 inclusive, 
as circumstances may require); 

\ Disability Annuity for the employee 
it he should become totally and per- 
manently incapacitated before attain 
ing age 65 (females age 60), the full 
old age annuity to be paid thereafter. 
All subsequent Deposits waived. (No 
deduction is made from the Old Age 
Annuity or from Death Benefit on ac- 
count of any Disability Annuities paid 
to annuitant or of Deposits waived); 

The upbuilding gradually of a Death 
Benefit Fund, based on the combined 
contributions, in case the employee dies 
before reaching retirement age; 

A cash surrender value*, or a paid up 
annuity for decreased amount, in case 
of default in premium payments; 

Annual Dividends prior to commence 
ment of annuity payments, which may 
be drawn in cash or accumulated at 
interest for the benefit of the employee. 

Illustrating Its Use 

To illustrate the actual operation of 
a retirement annuity contract take the 
case of a male employee who enters 
such a pension plan at age 25 and for 
whose benefit a premium of $9.00 a 
month is payable until retirement. for 
disability or age. (The relative propor 
tions of the premium paid for by the 
employer and the employee, respectively, 
do not affect the benefits of the con 
tract.) Such a contract would provide 
to the employee now age 25, a Life 
Annuity of $776.40 ($64.70 a month) be 
ginning at age 65 

The annuitant may, however, retire 
at any age between 50 and 70 and re 
ceive either a greater or smaller an 
nuity, depending on his age at retire 
ment, the amounts of which are clearly 
stated in the contract. 

The contract also provides for a Dis 
ability Annuity, which in the above 
case would amount to $427.56 a year 
($35.63 monthly), payable during con 
tinuance of total disability up to age 
65. In addition to this, all premium 
payments from employer and employee 
are waived during employee's disability 
up to age 65. Consequently, after that 
age, the old age annuity of $776.40 
($64.70 monthly) would be paid to the 
employee. 

The Retirement Annuity provides for 
the inclusion of Women employees under 
all of its benefits and privisions. But as 
female annuitants are known to live 
longer, on the average than male an 
nuitants, a separate scale of 
benefits is applied to women. 

The Disability Benefits are also 
granted to women on the same_ basis 
and for the same amounts as to men, 
but only cover disability occurring before 
age 60. Premiums are waived only up 
to age 60 and the Disability Annuity 


annuity 


continues only up to that age. There- 
after the full old age annuity will be- 
come payable. 

The Plan in Operation 


Assuming that an employer has put 
the plan into effect the method of op- 


the employer to determine what pro- 
bationary period must elapse before the 
employee becomes eligible for the plan; 
a period of at least two years is ad- 
visable in order to eliminate from the 
plan casual employees and those who 
do not seem likely to persist in the em- 


THE LATE W. A. WAITE 
The late Col. William A. Waite, who 
died recently in Detroit while on his 
way to his office, was one of the most 
prominent figures at Phoenix Mutual 
conventions, a fine philosopher and an 
insurance man in every sense of the 


eration, if the 
adopted, would be somewhat as follows: 

Any employee who has been in the 
employment for a specified period may 
notify 
temtion to apply for the retirement an- 
nuity, and may authorize the allotment 
from his or her wages of a certain sum 
per week or per month toward the in- 
vestment. It is left to the discretion of 














contributory basis is ; 
policy the 


the employer of his or her in- 


William T. 


ployment.) Upon the 
employer 
amount of the employee’s allotment up 
to a maximum of a certain percentage 
of the employee’s salary. 


NO LONGER WITH EQUITABLE 
Tilden, the tennis cham- 
pion, is no longer an agent of the Equit- 


issuance of the 


, word. 
duplicates the 


sociation of Life Underwriters. 
twenty-three years he was 


conventions. 


He had been honored often in 
his own state and by the National As- 
For 
general 
agent in Detroit of the Phoenix Mutual. 
In politics he was a Republican and 
was reading clerk at several national 
For four years he was on 
the staff of a Michigan governor. 
one time he was a telegraph operator. 


At 





“ALL THAT MONEY" 








LETTER TO A POLICY-HOLDER 





Dear Sir: 


It is a pleasure to answer letters from a policy-holder because when one takes the 
trouble to write me it shows that he values his contract of ‘insurance and is critical 


of the Company’s management 


In your letter you raise one of the most usual 
and perhaps natural questions. You say: 


“You (the Comnany) do not need ‘all that 
money.’ ” 


It is a lot, isn’t it? Over a billion dollars! I 
don’t wonder that you raise the question. 


But let your thinking go a little farther. Take 
a look at the other side of the account. 


We hava a Billion Dollars! 


ut that isn’t the whole story. Our liabilities 
are prodigious too, 


let me show you a little about how it works 
out. 


The laws of the State of New York said that 
on January 1, 1924, our policy reserves, in 
other words the chief item in our liabilities, 
amounted to over $800,000,000. These laws re- 
quire us to have these reserves on hand, or be 
declared insolvent. You may ask me now what 
policy reserves are? That would be a natural 
question. They are the fund accumulated by 
direction of law to redeem the bonds of the 
company as they mature. Your policy is a bond 
which will mature like a municipal bond or a 
government bond at a fixed date, or at that 
uncertain date when death draws your name 
from the urn. When your name comes up the 
money must be ready. This item is the largest 
item in our liabilities, but there are many others. 


There are policies reported as matured, un- 
proved and unpaid. Other policies have matured, 
that are not reported. We must have money 
to meet all these claims. 





as he should be. 


There is a lot of cash left with the Company 
by policy-holders to accumulate and advance 
payments of various kinds have been made. 
These items run into millions. 


There are taxes on business already done, 
and current bills representing millions more. 


There are other reserves for liabilities in con- 
nection with our organization, the Home Office 
and the field. 


And finally there are dividends payable in 
1924. This item amounts to $54,000,000. 


Altogether these different items added to- 
gether, plus the $800,000,000 of policy reserves, 
subtracted from the billion dollars of assets, 
leave us finally a contingency fund or surplus of 
about seventy million dollars. 


Do you think that a surplus of less than 8% 
is too large for us to have? Would you care 
to doa very large business on a surplus smaller 
than that if you knew it would have to be con- 
ducted, not only through your lifetime, but 
through the lifetime of generations to come? 


You have a contract-share in all that property, 
but don’t forget that the other fellow has too. 
We can’t pay you more than we pay him on the 
same kind of contract. If we did, the law would 
get after us. 


Bluntly put, if we didn’t have “all that 


money” with a proper surplus, we would be 
insolvent. 


Now that you have taken a little journey 
through our liabilities, doesn’t the picture look 
a little different ? 


You see there are about ten million people, first and last, directly or indirectly, 
interested in, and more or less dependent on, that billion dollars—“all that money.” 


They must have a square deal. 
why we have “all that money.” 


They must be paid when their day comes. 


That’s 


NEW YORK LIFE INSURANCE COMPANY 


New York, February, 1924 


DARWIN P. KINGSLEY, President. 
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Stoddard Reviews Year 
in Preliminary Report 


RELIEF FOR SMALL COMPANIES 
Need for Expense Modification; Six 
Companies Exceed Legal Limits 
in New Business 
In a preliminary summary of his annual 
report to the New York legislature, Super- 
intendent of Insurance Stoddard urged the 
necessity for modifying the expense fea- 
ture of the law in the interest of the small 
companies which find it difficult to do the 
expanding business possible to them and 
still keep within the statutory limitations. 

On this subject he said: 

“Section 97 of the Insurance Law prop- 
erly limits the principal items of first year 
expenses of all authorized life insurance 
companies, and also limits the total ex- 
penses of all such companies which issue 
participating policies. This law was a 
direct result of the work of the Arm- 
strong Legislative Investigating Committee 
Shortly after the enactment of the so- 
called Armstrong Laws it was recognized 
that a distinction must be 
small and large companies. 

“It was soon recognized that a small 
company struggling to build up its busi- 
ness might require a larger margin for 
expenses than a large and well established 
company. During the past few years there 
has been a material increase in the neces- 
sary management expense of the com- 
panies, and for this reason some of the 
smaller companies are having considerable 
difficulty in conducting their business prop- 
erly and effectively without exceeding the 
statutory limitations of total expenses. 
The smaller companies urge that they are 
having great difficulty in maintaining their 
office and agency organizations under pres- 
ent conditions. 

“Tt is very necessary that some relief be 
given to these smaller companies in order 


made between 


that their growth shall be encouraged. 
When the small] companies increase the 
amounts of their insurance in force beyond 
a certain figure, the law automatically will 
reduce the proportionate amount of tota: 
expenses they may incur. I therefore have 
prepared an amendment to subdivision 2 of 
section 97 (Senate Int. No. 567, Pr. No. 
591, Senator Dunnigan; Assembly Int. No. 
329, Pr. No. 329, Assemblyman Dunmore), 
and recommended its passage. 

“No changes in section 97 are recom- 
mended as regards the larger companies, 
or as regards the limitations on first year 
expenses for any companies.” 

Summary of Year’s Business 

“Official figures of the financial operations 
of life insurance companies during 1923 
are not, as yet, available, inasmuch as the 
companies are not required by law to file 
their annual statements until March Ist. 
However, unofficial information from vari- 
ous sources indicates that the amount of 
life insurance issued (paid-for basis), dur- 
ing 1923 by authorized life insurance com- 
panies was over 22 per cent. greater than 
the amount issued during 1922, and over 
17 per cent. greater than the amount issued 
during 1920, which year was hitherto un- 
surpassed in the volume of new life insur- 
ance. 

“A new high water mark has been made 
for the production of life insurance. The 
previous life insurance records have been 
surpassed by wide margins. Such an ac- 
complishment is all the more remarkable 
in view of the fact that apparently no 
temporary or abnormal influences were at 
work, 

“In my report made to the legislature a 
year ago I stated there were indications 
that the business of the last two months 
of 1922 showed a marked increase, which 
evidenced a rapid recovery in business and 
a more optimistic public attitude. The 
tendencies became even more encouraging 
during the year 1923. Unofficial figures 
indicate that the amount issued in each 
month of 1923 was materially greater than 
the amount issued in the corresponding 


month of the previous year, and each month 
of 1922, likewise, materially exceeded the 
corresponding month of 1921. 

“Tt is estimated that nearly twelve bil- 
lions of life insurance were issued by all 
life insurance companies operating in the 


Total admitted 
assets of author- 


end of year ized life companies 


1906 


METS A ORM aA K $2,851,910,924 
j= | Ae reece ee eee es 3,942, 144,356 
WEN cavedaoncs waneacewas 5,144,624,477 
ERC aro Wc Suara ie eae eo 5,915,687 963 
SUM Vo duacwwaauauh ed emes 6,096,788,789 
WEI e cetuwineceees eck ene 6,550,253,577 
NAME xe cana Semen e hee ea 7,025,018,706 
1922 


PE EE re Pe 7,502,695 ,566 
“The above table includes both ordinary 
and industrial business of life insurance 
companies authorized to transact business 
in this state. It does not include the busi- 
ness of fraternal societies and assessment 
life associations whose business in force on 


Year No. 
1) a aR ae ReaD 763,291 
Be cee os er dn wos econ, 803,625 
WR RUNE harass wieaa nc ech daaeacaes 970,515 
RMR RME sl diareeha aa a cle oe we ee 1,087,177 
[UO Pay ea nee ae a ae 1,180,710 
102) ERR er aon ee ere 1,172,440 
12 | Geen nes op net aa ee 1,429,770 
1922 


1,498,110 


“During the year 1923 six of the larger 
companies exceeded the limitations on new 
business, as prescribed in section 96, New 
York Insurance Law. Under the discre- 
tionary power conferred by this section, 
certificates were issued to these companies, 
permitting them to write 10 per cent. over 
and above the maximum prescribed. 
of these companies made 
the suspension of the limitation on new 
business, in accordance with the provisions 
of section 96-a, New York Insurance Law.” 


Four 
application for 


Industrial 


United States during the year 1923, and at 
the end of the year more than fifty-five 
billions of life insurance were in force in 
this country. 

The following table 
markable 
1906 : 


illustrates the re- 
growth of life insurance since 


Life insurance 
in force in State 


Total life insur- 
ance in force in 


of New York authorized Cos. 

$2,173,135,255 $12,955, 183,601 
2,723,293,369 16,017,233,803 
3,757,103,221 21,224,383,158 
4,624,237 ,209 25,382,119,708 
5,473,026,588 29,712,083,607 
6,537 ,022,242 34,801,671,918 
7,231,393,332 37,7 13,977,807 
8, 147,932,780 


41,206,087,508 


December 31, 
000,000. 

“The following table shows the number 
of policies and amount of industrial and 
ordinary life insurance issued and paid for 
in the State of New York during various 
years: 


1922, was in excess of $6,500,- 


Ordinary 


Amount No. Amount 
$120,199,014 111,227 $185 036,926 
137,441,076 134,861 254,901,574 
175,152,845 230,480 451,867,855 
193,716,647 263,125 618,126,947 
225,083,279 396,439 1,081,700,001 
254,73 2 550 444,940 1,328,553,032 
317.810 460 389,072 1,101,161,113 
349,254,679 403,895 1,315,572,223 


NEW ALBANY GENERAL AGENT 

Harry W. Albright has 
pointed general 
Mutual Life at Albany, N. Y., succeed 
ing C. C. DeRouville, resigned. Mr. Al- 
bright was born and educated in Albany 
and for the past thirteen years has been 
connected with the Mutual Life 
He is a successful personal 
and has been active in the 
trict Life Underwriters’ 


been ap- 


agent for the Penn 


there. 
producer 
Capital Dis- 
Association. 





WALTER G. PRESTON, Vice-President 


THE BANKERS RESERVE LIFE COMPANY 


HOME OFFICE, OMAHA 
ROBERT L. ROBISON, President 


RAY C. WAGNER, Sec’y and Treas. 


, NEBRASKA 


JAMES R. FARNEY, Vice-President 





RESOURCES 
State, County, Municipal 
and School Bonds 


. .$8,645,093.00 





FINANCIAL STATEMENT, DEC. 31, 1923 





LIABILITIES 


Net Legal Reserve ............. $11,436,541.00 
Dividends Left with Company. . 





i 295,360.00 
First Mortgages on Real Estate. 1,036,800.00 | Death Claims Reported......... 65,258.50 
Loans to Policy Holders........ 2,730,969.57 Unearned Interest, Premiums 
Ferrer 711,577.15 paid in advance and other 
Renewal Premium Notes......... 137,930.51 SN rer sctnctesrusnnnesesbines 218,799.12 
3 ee 124.85 Capital Stock Paid up........... 100,000.00 
Cash in Banks... ..5.0550s0c0000 511,835.95 Polk: cy Dividends Calculated for 
Accrued Interest on Securities... 105,715.42 Po ORS ay pers 524,790.00 
Premiums ‘.n Precess of Collec- eaniaaal NN wkend tees 1,334,254.38 
WEEE chi wiecncprmrneserd narendones 94,956.55 aa 
SUE haevatcuc ease anid $13, 975, 003.00 SE Avcniiwuwacardveetad bins $13,975,003.00 
A SOLID, CONSERVATIVE COMPANY 
BUSINESS IN’ PORGE. oc 6. co obk in 84 ce neevcdeneeewevcveses $86,000,000.00 











Gain in Admitted Assets 
Bonds and Mortgages Owned 
Business Issued and Revived 
Paid Policyholders and Beneficiaries 
Aggregate Interest Income 


ANOTHER PROSPEROUS YEAR 


igual S were tia warn etna aera Tes $1,096,607.02 


Wee lalae Sivalbia ice Rake sxorartees 18,500,000.00 


Legal Reserve Protecting Policyholders 


GROWING STRONGER AND STRONGER 








9,681,893.00 


1,411,321.35 
674,019.20 
Meise Raha a eimtardn wd 11,424,648.00 




















THE BANKERS RESERVE LIFE COMPANY 


OMAHA, NEBRASKA 


























western Mutual Life 
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« 


W Tf 
E SPRE AD 











90.97 % 
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| 
of Milwaukee, Wisconsin, was upon appli- 
‘ations of members previously insured in 


Once a Policyholder— 
Always a Prospect 
The Policyholders Company 


TO pratt’ t 


The 
Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 





of the new business 
issued by the North- 
Insurance Company, 
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Fraternals Working 
to Get Pension Laws 


SEVERAL STATES HAVE THEM 


Claim 2,000,000 Persons in This Country 
Age 65 or Over Who Are De- 
pendent 


The Fraternal Order of Eagles, a 
member of the National Fraternal Con 
gress, is working to promote old age 
pension laws and was active in connec 
tion with the passage of such laws in 
Pennsylvania, Montana, Nevada and 
Alaska. The National Fraternal Con 
gress is engaged in making a survey of 
the poorhouse conditions throughout the 
country. 

The Eagles’ movement started at the 
Grand Aerie meeting of 1921 at New 
ark, N. J., in a resolution declaring in 
favor of state-paid pensions for age-dis 
abled veterans, men and women. An 
appropriation of several thousand dol 
lras was made to finance the work 
As a part of the campaign a_ booklet 
was prepared and over a half million 
copies distributed entitled “The Times 
Demand Old Age 
grand aerie meeting of 1922 the society 


Pensions.” In the 


was committed to an espousal of the 
cause of old-age pensions, another ap- 
propriation voted, and a commission was 
appointed. A model old-age pension bill 
was drafted by M. O. Burns, a member 
of the Commission, and William J. Bren 
nen, Pittsburgh, Pa., two lawyers of the 
order. 

The Eagles’ commission learned that 
the increasing hardships of penniless old 
age had led to some official investiga 
tions as to conditions, causes, and pos 
sible preventives or remedies. Commis 
sions of the Massachusetts, Pennsyl- 
vania, Ohio and Wisconsin State legis- 
latures made very thorough studies of 
the situation in their respective states. 


Number of Aged Dependents 


There are now over 4,000,000 aged per 
sons 65 years of age and over in the 
United States. Nearly half of these, it 
is estimated by students of the prob- 
lem, have no other means of support 
in their old age than what they can 
earn themselves. According to the 
United States Census, of those 65 years 
of age and over, only 27.4 per cent. 
owned their homes in 1900, and but 15.1 
per cent. of the same age group owned 
their farm homes in 1910.) In Pennsyl- 
vania, 62 per cent. of those 50 years of 
age and over were found to have had 
no property possessions of any kind. 

In the industrial establishments of the 
present day, where men must work often 
ceaselessly and at capacity to supply the 
demands of modern society, the swift- 
moving, power-driven machinery per- 
mits very few to play any part after 
the age of 60, reports the commission. 
The requirements of keen eyesight, 
skilled hand, and steady nerve are im- 
perative. Furthermore, the constant 
strain from working with delicate, swilt 
machinery tends to enfeeble these neces 
sary faculties prematurely. To ag 
gravate the situation, the cheaper pro- 
duction by machinery makes it impos- 
sible for the discharged elderly men to 
compete in any line of work. 

The consequence is that with the 
progress of civilization, the number of 
unemployed beyond a certain age is 
constantly increasing. This is shown 
by census statistics. In 1890 the unem- 
ployed above 55 years of age were 15 
per cent.; in 1900 they were 19 per cent. 
Of men over 65 the unemployed were 25 
per cent. in 1890, and 32 per cent. in 
1900. By analogy, at the present time 
the percentage of the unemployed 
among those over 65 years of age would 
be not less than 47 per cent. under 
normal conditions. In other words, full 


half of workmen over 65 years of age 
are “scrapped.” 


HONORING TALBOT 


Special March Campaign for New Busi- 
ness in Honor of Executive’s Ten 
Years as President 


For ten years Walter LeMar Talbot 
has been president of the Kidelity 
Mutual Life. His is the unique case in 
life insurance of an office boy who 
rose to be» president of the company 
which first employed him. 

In honor of his fine leadership, the 
Fidelity field force is dedicating its 
energies to a Ten Years With Talbot 
Month. In the call to the field force, 
I’, X. Quinn, vice-president, said in part: 

“As vice-president of Fidelity and, 
more than that, as a fellow worker who 
has shared the friendship of its presi- 
dent since his boyhood days, I appre- 
ciate the honor of signing this call in 
behalf of my colleagues, and I also wish 
to add my earnest personal appeal to 
every man and woman throughout the 
field to make this March contribute its 
every minute to our mutual success.” 


AETNA LIFE IN BUFFALO 


Smith & Searles to Handle Business; 
Plans Extended Service; To De- 
velop Group Business 


The Buffalo life business of the Aetna 
Life, formerly in charge of the late 
Frank W. Tracy, will be handled by the 
new firm of Smith & Searles. Howard 
W. Smith, who was formerly cashier in 
the Buffalo office, is the senior member 
of the new firm and Thomas M. Searles, 
who has been associate manager for 
the Aetna in Memphis, Tenn., becomes 


his) partner. 


Smith & Searles is moving the former 
\etna headquarters in the Fidelity 
suilding to the new Genesee Building. 
\ direct reporting agency for accident 
and health insurance will be a new fea- 
ture of the office. The Aetna is also 
to install in the office of Smith & 
Searles a special representative to assist 
in developing group insurance in Buf- 
falo. 


WILLIAM G. JUSTICE DEAD 


First President - Buffalo Underwriters 
and For Years General Agent of 
Provident Mutual 


William G. Justice, who was the first 
president of the Buffalo Life Under- 
writers’ Association, a gentleman of the 
old school, is dead at the age of seventy- 
seven at Buffalo. He came to that city 
from Philadelphia and opened the first 
general agency there for the Prov- 
ident Mutual forty years ago. Three 
or four years ago, on account of failing 
health, he gave up the insurance busi- 
ness and retired to Lake Helena, Fla. 
For four years he was the controller of 
Butfalo. 


LINCOLN NATIONAL MEETINGS 
The sixth in the series of sectional 
agency meetings which the Lincoln Na- 
tional Life of Fort Wayne, Indiana, is 
holding, took place in Seattle, Febru- 
ary 25 to 27 and was attended by the 
agents of the company in the states of 
Montana, Washington, and Oregon. 
The meeting was attended by Walter 
T. Shepard, vice-president and manager 
of agencies; A. L. Dern, superintendent 
of agencies; Dr. W. E. Thornton, 
medical director and J. J. Klingenberg- 
er, auditor. 


WINS SCHOOL COURSE 

Jess H. Foster has been chosen to rep- 
resent the Richmond agency of the New 
England Mutual Life at the company’s 
agency school now in session at Boston. 
This honor went to Mr. Foster because he 
achieved the best results for the Richmond 
agency during the past twelve months. He 
topped all other agents with a total of 
$260,000 paid business during the year, 
most of this being written in small poli- 
cies. All his expenses will be paid while 
he is attending the Boston school. 





THE GUARDIAN LIFE 
INSURANCE COMPANY 


OF AMERICA 


Established 1860 under the Laws of the State of New York 





The continued progress of the Company during 1923 
as shown by its 64th Annual Statement is evidenced 
by the following figures: 


Gain over 1922 
$ 8,350,196. 
22,169,042. 


Paid-for Business, 1923........ $ 43,772,689.00 
Insurance in Force, Dec. 31, 1923 228,479,842.00 
Admitted Assets............... 45,339,283.55 
NES SiN kdirserdemdonx 39,423,508.34 
Surplus and Dividend Fund. ... 5,915,775.21 





For information concerning opportunities in the 


field force of The Guardian, address: 


T. LOUIS HANSEN 
Vice-President, or GEO. L. HUNT 
Supt. of Agencies 


Home Office: 
50 Union Square, New York 














Distinctive Agency Service 


Mutual Benefit agents are quite generally repre- 
sentative men in their communities. They are men 
who have been drawn to the Company because of 
its traditional standards of operation. Mutual 
Benefit agents have peculiar opportunities for serv- 
ice to their clients along Life Insurance lines. 


THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 


Newark, New Jersey 




















HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 

PROTECTS THE ENTIRE FAMILY 
ros jo maa issues all modern forms of policy contracts from BIRTH to 60 years 
nex 
IN DUSTRIAL POLICIES are a een IMMEDIATE BENEFIT from date of issue 
and are up-to-date in every resp 
ORDINARY POLICIES ccataia aientte SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES end DOUBLE INDEMNITY FEATURES, and 
are guaranteed by State Endorsement. 

A HOME LIFE ponacy BRINGS 
PEACE OF MIND TO TH 

MAN WHO LOVES "as FAMILY 
BASIL S, WALSH, President he OO one Vice-President 
JOSEPH L. DUREIN, Secre Joule GALLAGHER, Treasurer 

R. E. BRYAN KYLE, Medical Gen 








INDEPENDENCE SQUARE PHILADELPHIA, PA 
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Great Variety in 
Prospect Sources 

WHERE TO GET NAME LISTS 

Tabulation Covers Broad Field Includ- 


ing Every Class of Possible Insurance 
Buyer 








No life insurance salesman whether 
he is a novice or a veteran is exempt 
from that activity which has been appro- 
priately called “prospecting.” The vet- 
eran usually has established some fav- 
orite method of securing prospects, the 
technique of which he has perfected. 
The newer men are often at a loss to 
get at sources and the following list 
compiled by the Mutual Benefit Life 
shows the broad field available and 
offers a great variety of suggestions: 

Policyholders 
‘ When they approach change of age. 

When they are promoted. 

When they marry. 

When they apply for loans. 

When the mature endowments. 

When they “take” deferred dividends. 

When they buy property. 

When they borrow large sums. 

When they start in business. 

When their business associates die. 

When their relatives die. 

From the Application 

Brothers 

Sisters 

References 

Miscellaneous Sources 

Successful salesmen in other lines, 
with whom names may be exchanged. 

Fire and Casualty agents (also ex- 
change arrangement). 

House organs of business Co. (Good 
for new men, promotions, and changes.) 
Policyholders: Ask Them for Leads to 

Their sons 

Their daughters 

Their neighbors 

Their relatives 

Their business associates 

Their employes 

Their salesmen (Good Saturday Pros- 
pects). 

Their Boards of Directors 

Their chief stockholders 

When Death Claim Is Paid 

Family 

Neighbors 

Distant relatives 

People in same line of business 

Executor of the estate 

Leading members of 

church and clubs. 

Business associates. 


deceased's 


From the Newspapers 
Men who start in business 











Company. 





A REAL PARTNERSHIP 


The Lincoln National Life Home Office goes on 
the job as a real partner with each agent of the 


The fieldmen designate the status of their prospects and 
personal letters go out to aid in closing the business. 
Testimonials come in every week telling of the effectiveness 
of these personal letter helps from the Home Office. 


Just a part of that earnest co-operation which makes it pay to 








(Cink uP()wira rue (LINCOLN) 





Lincoln Life Building 





The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


Now More Than $300,000,000 in Force 


Fort Wayne, Indiana 

















Men who sell their businesses 

Men whose businesses are reorgan- 
ized 

Men who change positions 

People who win lawsuits 

People who inherit money 

People who move in 

Relatives named in death notices 
(particularly good in cases of sudden 
or accidental: death). 

Marriage announcements 

Births 

Institutional activities—(Churches, 
schools, hospitals, etc., which may need 
endowment plans.) 

Corporation announcements 

Men who patent inventions 

Appointments to Federal and Local 
positions 

Executors of estates 

People who have narrow escapes in 
traffic accidents 

Contracting firms awarded large con- 
tracts 

Contributors to charities 

Real estate transfers 

Probate of wills 

Society items 

Men who receive unusually large fees 
at times (architects, lawyers, consulting 
engineers, etc.). 

List of directors in statements of 
banks and other corporations 


Lists and Directories Available at All 

Times 

The city directory 

The telephone book 

The classified telephone book 

The office building directory 

The corporation register 

The Blue Book 


College alumni lists and year books, 
including high schools, local colleges, 
private schools, special schools, such as 
nursing, librarians, teachers, etc. 

Mercantile reports 

Tax lists 

Mortgage lists 

Files of title companies 

Directories of 

Trades 

‘Teachers 

Nurses 

Librarians 

Labor Unions 

National Guard Rosters 


Membership List of 
Advertiser’s Club 
Traffic Club 
Credit Men’s Club 
Athletic and Social Clubs 
Dinner Clubs 
Etc. 





Clinton W. Gilbert 
Says 











There are several ways of knowing 
the world. You may know it through 
action. You may know it through 
thinking about it as a man of intellect. 
Or you may know it through the heart 
as a man of feeling. The last is 
Tumulty’s way. Tumulty loves it and 
laughs at it and weeps over it all in one 
breath. 


Agent Specializes 
in Chinese Business 


CAREER OF J. H. DENVER-JONES 
Comes from China to Write High Class 
Chinese of California; Speaks 
Chinese Fluently 


The opportunities for writing business 
among the Chinese in southern Cali- 
fornia has caused the West Coast Life 
to open a Chinese department in the Los 
Angeles agency. The company writes 
business in China. There has just joined 
the West Coast Life in the Los Angeles 
agency, to head this Chinese department, 
a man who has had some years of suc- 
cessful experience writing life insurance 
in China. This is J. H. Denver-Jones 
and he will specialize in insurance for 
the wealthy merchants and other pros- 
perous Chinese in that city. 

Mr. Jones has had a most unusual 
career. He was born in London and 
when seventeen years old he went to 
Australia and finally landed in China 
where he was employed by the govern- 
ment. He has traveled Asia widely and 
knows several languages, speaking 
Chinese fluently. He has had many 
thrilling experiences, has been captured 
by Mongolian bandits a couple of times 
and has participated in rescue parties 
to liberate imprisoned whites. 

Mr. Jones will have associated with 
him a young Chinese graduate of the 
National College at Shanghai, nineteen 
years old, who speaks English fluently. 
This young man, Lui Chin Yin, has 
adopted for business purposes the name 
Julian Louis. He will act as Mr. Jones’ 
secretary. He is the son of one of the 
leading Chinese merchants of Los 
Angeles. To celebrate the young man’s 
going into the life insurance business, 
his father gave an elaborate dinner 
which was attended by many prominent 
Chinese of the city and a number of 
Americans. There were speeches, Mr. 
Jones addressing the gathering in 
Chinese. A large amount of life insur- 
ance was written the first day that Mr. 
Jones and his young associate were in 
the business. 





NEVER USE WORD “HEIRS” 

The Equitable Society calls the atten- 
tion of its representatives to the fact 
that the words “heirs” and “legal heirs” 
are technical terms relating to real es- 
tate law. The Society says that they 
should never enter into a life insurance 
contract. The appropriate term for use 
in connection with life insurance trans- 
actions is “my executors, administra- 
tors or assigns.” 





Death Losses. 


B. H. WRIGHT, President 





State Mutual Life Assurance Co. 


of Worcester, Massachusetts 


Incorporated 1844 


The Company’s EIGHTY YEARS of constructive and pro- 
gressive service in the interests of its policyholders have resulted 
in steady, healthy growth. The insurance in force is now more 
than double the amount of insurance in force eight years ago. 


The Company’s Investment Income Has Paid More Than All 


STEPHEN IRELAND, Superintendent of Agencies 


D. W. CARTER, Secretary 








1846 








The 
Connecticut Mutual Life Insurance Company 


Hartford, Connecticut 


Insurance in Force (Dec. 31, 1923).............. $493,104,545.76 
Tee RD BONE ikon cde oionxe A sRdeCRH 110,333,136.94 

Policy Reserves, Company’s Standard (higher than that 
ROMHINEU DU ONG SUMO) icc ccnwcncce covsaccnncecasecawecens $94,017,948.00 
Dividends on Deposit with Interest............ceeeeeeeeecees 3,664,170.17 
CHOTA EEE TaD iaie'c oh es inavccsdexisdoasave tedseneueaearas 3,186,855.08 

Surplus Reserves: 

Wie Pine lenids ite Nees coc cceccvecedtacete $3,350,000.00* 

Investment Contingency Reserve......... 750,000.00 
Wnassinned Funds on ccce ss csccsuss Fe 5,364,163.69 9,464,163.69 
$110,333,136.94 


*Increased from $2,850,000.00 apportioned in 1923 


NEW PAID-FOR BUSINESS IN 1923 
$78,471,199.98 


1924 
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J. M. Holeombe’s Fifty 
Years as Executive 
ROSE FROM MINOR POSITION 


A. A. Welch, Phoenix Mutual’s New 
President, Also Had Long Training; 


Thirty-Three Years With 


Company 

As announced in The Eastern Under 
last week, John M. Holcombe, 
or fifty years an officer of the Phoenix 
Mut ral Life, esigned and was elected 
chairman of the board of director and 
e-President Archibald A. Welch was 

‘ ed president 
Joh Mar hall Holcombe Come ola 
r line of distinguished ancestors, in 
cluding Captain Jame Wad orth, who 
id the charter in the Charter Oak. Mr. 





JOHN M. HOLCOMBE 
Holcomb is born June 8, 1848, in the 
| e in which he now lives, 79 Spring 

reet, and at the age otf seventeen was 
raduated) from the Hartford High 
School, and from Yale University in 
1869 \fter his graduation he entered 
the office of the Connecticut Mutual 
Life, from which he was called as ac 
titary of the State Insurance Depart 
ment, serving in that capacity from 1871 


to 1874, when. he became assistant séc 
retary of the Phoenix Mutual, which 
is management has been brought 
ent high position in the in- 


world 


1 
to its pre 
urance 

= 
In 1875 he was elected secretary and 
in 1889, when the company was changed 


from a stock to purely mutual com 
pany, Mr. Holeombe was chosen vice- 
president. In 1904 he became president, 
which office he has held up to the pres 
ent; so that nearly all of his business 
life has been spent with the Phoenix 
Mutual 

HH hity years’ tenure of office has 
witnessed many changes in the com 
pan When he became vice-president, 
its ‘assets were about ten million, its 
policie numbered seventeen thousand 
ind the insurance in foree was twenty 
three million. Since that time there has 
been a steady increase in the business, 
intil at the close of 1923 the assets 
imounted to $75,360,355, its policies in 
force numbered 140,940, representing in 
urance of over $370,000,000. 


Mr. Holcombe is a progressive insur 
1) ’ 


lan, with an open mind for all 

that tend to promote the best 

terests of the company and the busi 

TT of urance as a whole, and at 
e same time he has pursued a con 

ervative policy that makes for safety, 
» that the enviable position which the 

company occupies is largely due to his 


experience of the 


the 


past and his vision for 
future 


Has Broad Interests 
He has had a broad and varied experi 
ence in financial and civie affairs. He 
is president and trustee of the 





the Phoenix (Fire), the United States 
Security Trust, National Surety, and the 
Peck, Stow & Wilcox Co., of Southing- 
ton. He has been a member of the 
Board of Common Council and Board 
of Aldermen, serving as president of 
both boards, a health commissioner, 
member of the Board of Finance and of 
the City Plan Commission, and is at 
present a member of the Hartford 














A; A. 


WELCH 


Mechanics Savings Bank, a director of 


Meadows Commission. He is also the 
treasurer and a director of the Hart- 
ford Retreat. 

In 1909 Yale conferred upon him the 


Master of Arts, at which time 
the orator of the day said of him: “In 
the enormous activities of modern life 
insurance, one of the most complex and 
difficult subjects to master, Mr. Hol- 
combe has achieved eminence; he pos- 
sesses that optimism which is the philo 


cle yree ot 


sophical basis of his vocation; he has 
added reputation to a city which with 
less than one hundred thousand inhab 


itants has never hesitated to insure the 


entire world. And lastly, in a field of 
work that has peculiarly been subject 
to attack from the moral reformer’s 


standpoint, Mr. Holeombe has been true 
to the name he bears, the name of the 
greatest: judge in American history 


John Marshall.” 


In 1920 Trinity College conferred the 
degree of LL.D on Mr. Holcombe, who 
was the speaker that year at the com- 


mencement exercises, 


the home 
company ot 


Both office and agents of 
the which he has for so 
inany years been the head have on many 
occasions shown their esteem and_ at- 
fection for Mr. Holcombe, and the sev- 
entieth anniversary of the company. in 
1921, which was celebrated at the time 
of Mr. Holcombe’s birthday, was made 
an occasion by the agents to honor him 
especially both by an extra large pro- 
duction of business and by presenting 
him with the desk which was formerly 
the property of Chief Justice John Mar- 
shall. ; 

As chairman of the board of directors, 
Mr. Holcombe will still give the com- 
pany the benefit of his services and ex- 
perience, 


Archibald \shley Welch is the seventh 
president of the Phoenix Mutual, his 
predecessors being: Barzillai Hudson, B. 
IK. Hale, Edsen Fessenden, Aaron C, 
Goodman, Jonathan B. Bunce, and John 
M. Holcombe. 

Mr. Welch was born in Hartford in 
1859, son of the late H. K. W. Welch, 
a prominent lawyer and at one time 
speaker of the House of Representa- 
tives. He was prepared for college at 
the Hartford High School and was grad- 
uated from Yale with the class of 1882. 











Insurance in Force 
Assets 


Lowest Rates — 








A Mutual, Old Line, Legal Reserve Company, limited by its Charter to Master Masons only and issuing 
all Standard Forms of Life Insurance policies at Net Cost 


NGrerare aetna ein menata ee (Over) $152,000,000 
Raa aie siala ie we (Over) 10,000,000 


Officially Endorsed by the Grand Lodge of the District of Columbia 


Liberal Dividends — 


Insurance in Force December 31, 1918 
Insurance in Force December 31, 1923 


AN INCREASE OF OVER 500%, IN FIVE YEARS 


This remarkable record is without parallel in insurance history, and is the best proof of the fact that 
the Acacia is rendering a REAL SERVICE to members of the Fraternity and their families 


WILLIAM MONTGOMERY, PRESIDENT 


HOMER BUILDING, WASHINGTON, D. C. 


ie! 


Masonic Service 


$24,044,612 
152,000,000 























Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Net Admitted Assets, December 31, 1922......... $11,151,543.82 
Paid For Insurance in Force December 31, 1922.. 90,759,578.00 


The Pan-American writes a complete line of Accident and Health 
policies which are modern and up-to-date in every respect. 
standard Department has broadened our already excellent service to 
our agency organization. We wish to establish ten new general agen- 
cies. If you are interested, write to us. 


E. G. SIMMONS, Vice-President and General Mgr. 
NEW ORLEANS, U. S. A. 


Address: 


Our Sub- 

















His fondness for mathematics and his 
ability in that line found scope in ac- 
tuarial work, first with the Travelers, 
and Jater, in 1890, he came to the 
Phoenix Mutual as actuary. During his 
thirty-three years with the company he 
has won a name that stands high in in- 
surance and actuarial circles through- 
out the country. He is an ex-president 
of the Actuarial Society of America, of 
which he is a charter member, and 1s 
now a member of the council, his ad- 
vice being frequently sought on import- 
ant matters relating to the Society. He 
the committee for the 
Mortality Investiga- 


also served on 
Medica-Actuarial 
tion. 

He is a director of the Phoenix Na- 
tional Bank and trustee of the Society 
for Savings, also a director of the First 
Reinsurance Company, and a Park Com- 
missioner. He has always been keenly 
interested in all educational lines, is vice- 
president of the American School for 
the Deaf, was for fifteen years chair- 
man of the High School Committee, is 
now a director of the Hartford Retreat 
for the Insane, is a director of the Hart- 
ford Philharmonic Society and of the 
Art Society, and president of the Hart- 
ford School of Music. He served as 
chairman of the mayor’s Americaniza- 
tion Committee and is ex-president of 
the Central Council of Social Agencies, 
also of the Hartford Chamber of Com- 
merce, 

In 1922 Trinity College conferred on 
him the degree of Master of Arts. 

Mr. Welch is well equipped for the 
duties that will rest upon him. He has 
been an important factor in the growth 
and development of the Phoenix Mutual 
and is responsible in a large measure 
for the attractive forms of policies which 
the company issues and which have 
added to its membership. His name is 
coupled with the best in life insurance 
and under his management the company 
is assured of that same steady growth 
in all directions that has placed it 
among the leaders in sound underwrit- 
ing. 
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Launched Company 
On Iowa Prairie 


ADVENTURES OF F. W. HUBBELL 


Founder of Equitable of lowa Turned 
Door Knobs of Plains Village 
Looking for Work 





The Equitable Life of Iowa has brought 
out a little book telling the dramatic story 
of the organization of the company by F. 
M. Hubbell in 1867, when Des Moines was 
a small town of a few thousand population 
and only a few months after the Rock 
Island Railroad laid the first track to enter 
the town. This little history of the com- 
pany has been written by Assistant Super- 
intendent of Agencies P. M. Ray. 

lrederick M. Hubbell left his home in 
Connecticut in 1855 and headed for the 
western prairies in search of opportunity. 
In those days the railroad ran only to the 
Mississippi at Rock Island, Illinois, and 
from there young Hubbell, who was then 
sixteen, took a boat down to Muscatine, 
from which point a stage carried him to 
Des Moines, at that time a village of about 
fifteen hundred people. His first act was 
to look for work and he started opening 
the doors of the business places of the 
town. The government land office there 
was in charge of Judge P. M. Casady. 
When young Hubbell applied for work 
he was hired at $100 a year by Judge Cas- 
ady. 

For many years afterward Mr. Hubbell 
had close personal and business relations 
with Judge Casady. Hubbell studied law 
and became a partner in the law firm of 
which Judge Casady was the head. When 
Mr. Hubbell organized the Equitable Life 
of lowa, Judge Casady was the first presi- 
dent, Mr. Ilubbell being at the time but 
twenty-eight. He was elected secretary. 
The first policy issued by the company was 
on F. M. Hubbell’s life and it is still in 
force. At the close of 1866 the company 
had $427,000 of insurance in force. It 
was through the efforts of the company 
that the famous “Iowa State Deposit Law” 
was enacted. Hoyt Sherman, a brother of 
General William Tecumseh Sherman, was 
actuary of the company and he had much 
to do with framing the law. The law has 
remained almost unchanged since it was 
drafted in 1868. 

F. M. Hubbell was president of the com- 
pany from 1888 until 1907, when he re- 
signed to become chairman of the board. 
Cyrus Kirk, who had been vice-president, 
was the next president. Mr. Kirk died in 
1912 and was succeeded by J. C. Cummins, 
an attorney who had come to the Equitable 
as secretary in 1891. In 1919 Mr. Cum- 
mins became executive advisor of the com- 
pany and was succeeded in the presidency 
by IF. C. Hubbell, son of the founder of 
the company. F. C. Hubbell resigned in 
1921 and was succeeded by Henry S. Nol- 
len, who had had an extensive life insur- 
ance experience when he went to the com- 
pany in 1913 as a vice-president. F°. W. 
Hubbell, grandson of the founder, is a 
vice-president of the company. 


CLEVELAND LIFE’S GROWTH 


President Hunt Tells Story of Company’s 
Development in Annual Report; In- 
creases Last Year 


The annual transactions of the Cleve- 
land Life are presented in interesting 
form by President William H. Hunt, 
who makes his review of the company’s 
business for the year a running story in- 
stead of columns of figures. In 1909 
a group of Cleveland men headed by 
Mr. Hunt decided to give their home 
city a life insurance company that would 
be a credit to the middle western states 
and the Cleveland Life was the result. 

Che company had insurance in force 
at the end of last year of $34,717,621. 
The total admitted assets amount to $5,- 
236,757. The total income for the year 
was $1,452,459. There were substantial 


Mcreases in all these items. The com- 
Pany had a favorable mortality experi- 
ence, being 54% of the expected. The 


investments are for the most part in first 
mortgagé loans on city and farm prop- 
erty. The average rate of interest 
earned last year was 6.56%. 

The Cleveland Life plans an aggressive 
development of the field during the cur- 
rent year. 

In closing his report President Hunt 
says: “The Cleveland Life is entirely 
free from any form of entangling 
agency, company or other alliances. 
Every active officer, department head, 
employe and field supervisor is upon a 
fixed salary basis, only the duly accred- 
ited agent is allowed a commission upon 
insurance written.” 


HONOR TWO AGENTS 





Augustus Stone and Louis B. Bloom, 
Who Led Huff Agency; Events at 
Luncheon 


Two insurance agents were guests of 
honor at a general agency luncheon in 
New York on Saturday noon of last 
week. They were Augustus Stone and 
Louis B. Bloom, of the Perez F. Huff 
agency of the Travelers; who stood first 
and second in paid-for business last year. 

Mr. Stone is the agent who came here 
from London a total stranger; wrote 
about $1,000,000 his first year; and about 
$2,000,000 last year. Mr. Bloom has also 
been a most successful agent. Each was 
presented with a bronze tablet. 

The Hotel Marie Antoinette was the 
scene of the luncheon, attended by both 
men and women, and it was followed 
by dancing. From the New York office 
of the Travelers came Arthur J. Frith, 
head of the life agency department here; 
Judge William S. Moran, of the legal 
department; Col. C. A. Regan, head of 
the medical department; T. P. August, 
registrar; and ©. F. Girard, assistant 
registrar. L. M. Robotham, of the Home 
Office, scheduled to attend, was pre- 
vented by the death of his brother. 





GUARDIAN LIFE’S GROWTH 


President Heye Tells of 23% Gain in 
Business Last Year; Experiences Ex- 
cellent Persistency 
The Guardian Life’s new paid-for bus1- 
ness last year—$43,722,689—was a 23% 
increase over the previous year. The 
total insurance in force at the close of 
the year was $228,479,842, which was a 
gain of $22,169,042, or more than double 
the amount for 1922. In reviewing the 
company’s year, President Carl Heye 
seys that this is largely due to the im- 
proved stability of the business on the 

company’s books. 

The company’s mortality experience 
was again favorable being only 52% of 
the expected, amounting to a saving of 
$950,000. During the year there was an 
increase from 5.43% to 5.50% in the rate 
of interest realized on the mean amount 
ot invested funds. The company made 
bond and mortgage investments amount- 
ing to $4,645,725 at an average yield of 
6%. State, municipal and railroad bonds 
return a yield of 5.44%. Total admitted 
assets at the end of the year amount to 
$45,339,000. 


Mrs. Mollie Netcher Newbury 
Now Insured for $3,000,000 


Mrs. Mollie Netcher Newbury, owner 
of the Boston Store of Chicago, one of 
the best business women of the coun- 
try and long one of the most heavily in- 
sured, has increased the amount she car- 
ries from $1,200,000 to $3,000,000. The 
additional insurance was placed through 
Norris Bokum, of Bokum & Dingle, 
Chicago general agents for the Massa- 
chusetts Mutual and M. Ullman, Sr., of 
the Union Central. 

The additional insurance is on the or- 
dinary life plan, some participating and 
some non-participating. Twenty-two 
companies were on the line. The Boston 
Store is the beneficiary under most of 
the policies. Her three sons and a 
daughter are beneficiaries under the re- 
mainder. 



































FOUR POINTS IN FAVOR 
OF A MISSOURI STATE 
LIFE CONTRACT 


Life Accident 





Health Group 


With four closely related, easy-to-sell lines to 
interest his prospects, the Missouri State Life 
Agent can make more profit per call than the 
one-line man. [le has four chances to the 
other fellow’s one. 


Each of his lines—Life, Accident, Health, 
Group—helps to sell the other. When he 
places a Group policy he opens the way to 
numerous sales of Life, Accident and Health 
Policies. Likewise when he sells personal 
policies to business executives he can more 
readily interest them in Group Insurance. 


Any Agent who can succeed with Life Insur- 


ance alone should be able to increase his 
income by selling the foursquare line. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 
Head Office: Saint Louis 


HAVANA IN 1925 
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Insurance in Force 
Doubled in 10 Years 


FIDELITY MUTUAL’S GROWTH 


President Talbot Reviews Year; Good 
Mortality Experience and Interest 
Earnings Shown 


In his annual report on the business of 
the Fidelity Mutual Life for 1923, Presi- 
dent Walter LeMar Talbot reviews the 
best year in the history of the company. 
The new paid-for insurance amounted to 
$48,653,000, an increase of $9,622,000. Ten 
years ago the companys’ new paid business 
was only $14,127,000 and five years ago 
it was $18,891,000. This is an increase of 
244% over ten years ago. The total in- 
urance in force at the close of the year 
was $267,248,000, an increase of $28,096, 
QUO for the year. ‘This is double the 
amount in force ten years ago. 

The new business of the year was dis 
tributed, as to plans of insurance, as fol 


lows: 


Life and Limited J —— 
Payment plan $25,823,307 53.22% 
“Income for Life” and , , 
endowment plans... 17,410,490 35.88% 


TEM DIAOS: 5.0055 s0:00% 5,288,336 10.90% 


Phe financial resources of the company 
have grown rapidly and these funds have 
been invested in only the very highest grade 
of bonds and first nfortgages on real es- 
tate. 

The admitted assets, with bonds listed at 
amortized values, now amount to $56,158, 
623.93, an increase during the year of $4, 
719,379.06. 

New investments during the year in first 
mortgages on real estate amounted to 
$5,200,135.51, at an average interest yield 
of 0.06%. ‘Total investment in first mort 
gages now is $21,948,681.37. New invest- 
ments during the year in railroad bonds 
amounted to $1,555,844.68, at an interest 
yield of 5.51%, and in public utility bonds 
$597,843.75, at an interest yield of 5.74%. 
otal holdings in Government, railroad, 
public utility and municipal bonds (on 
amortized basis) amounted, on January 
Ist, to $19,291,095.02 

The distribution of assets is shown by 
the following percentages : 

First Mortgages on Real Estate. ..39.08% 


ee er cs Gr cannes Svat 34.35 
Loans on Fidelity Policies......... 17.11 
Real Estate (including head office 

and adjacent properties)......... 3.18 
Bank and other stocks............ 56 
Loans. on Collateral .....isacseces 07 
Cash in banks and in office........ 1.00 
Premiums in course of collection.. 3.08 


Interest and Rents, due or accrued. 1.57 

The net interest return on investments 
was 5.093% The ratio of actual to ex- 
pected mortality was 59.60% 





}. A. COFFMAN 


W. W. Willis, recently appointed man- 
ager of the Connecticut General's 
branch office in Chicago and John A. 
Coffman, who was appointed general 
agent at Cleveland, are types of the men 
who are coming to the front in life in- 
surance field work today. Mr. Willis was 
formerly manager for the Travelers at 
Indianapolis and Mr. Coffman was as- 
sistant superintendent of agencies of the 
\etna and previously of the Travelers. 

Mr. Willis is a native of Indiana and 
was one time in the theatrical business 
in Chicago. In 1917 he joined the Trav 
elers organization at Chicago as special 


INSURANCE BONUS PLAN 


(Continued from page 1) 


those veterans who have died since dis- 
charge, and $4,000,000 more to take care 
of those who died in service without any 
insurance. The grand total would amount 
to $2,089,510,906, or an average of $104,- 
475,545 for twenty years. This estimate 
is made from the American Experience 
Table of Mortality on a four per cent 
basis for investment of funds. 

“T have used the same eligible list as the 
American Legion bill, but if all officers 
were excluded from its benefits, which 1s 
a disputed question, there would be a total 
saving of $136,000,000, or an annual sav- 
ing of $6,800,000, which would reduce the 
annual appropriation to $97,675,545.” 

Congressman Fish points out that his 
measure differs from other bonus bills that 
have been introduced in that no cash pay- 
ment is involved, and that veterans, under 
his bill, would, in the final analysis, receive 
more than they would under cash pay- 
ment bills. Further, the matter is carried 
over a period of twenty years, relieving the 
Government of the necessity of special tax- 





wi rld 


Admitted Assets 





| HOME OFFICES 


Company are essentially the force for righteous 


“| PERSONALLY know ‘THE MEN BEHIND’ your 


ness and fine attainments to which The Cleveland 


Life owes its proud position in the insurance 


Strong words of praise, 


| Insurance in Force........ 
(With very low lapse) 


J cenkia een Ran $34,717,621 


(Never a loss of principal or interest) 

Capital, Surplus and Special Funds 
’ 

(To make assurance doubly sure) 


Writing both Participating and Non-Participating Policies in 


“THE GREAT INDUSTRIAL HEART OF AMERICA” 
GENERAL AGENCY OPENINGS TO SATISFY THE MOST AMBITIOUS, IN 


OHIO, INDIANA, ILLINOIS, MICHIGAN, WEST VIRGINIA, PENNSYLVANIA 
| and KENTUCKY 


| THE CLEVELAND LIFE INSURANCE COMPANY 


WM. H. HUNT, President 


perhaps,—but merited. 


5,236,757 
556,885 


CLEVELAND, OHIO 











W. W. WILLIS 


agent in the life, accident and group 
department. In less than two years he 
was made manager at Atlanta, later be- 
ing transferred to Indianapolis. 

Mr. Coffman has a long life insurance 
record. He is a graduate engineer and 
for ten years was a civil engineer, but 
in 1912 became an agent for the North- 
western Mutual. Four years later he 
was made assistant manager at Chicago 
for the Penn Mutual. He took up 
agency organization and six years ago 
went with the Travelers at the home 
office as assistant superintendent of 
agencies, later going with the Travelers. 


ation to raise the funds required, which 
will have a beneficial effect upon the coun- 
try in that it will not hamper business, 
harm economic stability or affect the price 
of Liberty bonds. 

The cost of the bill would be but 45 per 
cent of the cost estimated by President 
Coolidge on the so-called Legion bill, and 
would be, further, $30,000,000 less than the 
annual interest which is now being paid us 
on the British debt. 


Arthur F. James, of Pittsburgh, has 
been appointed manager of the life in- 
surance department of the Patch & Co., 
Inc., general insurance agents and 
brokers, Arrott Building, Pittsburgh. 





MUTUAL OFFICERS ADVANCED 





G. C. Keefer Made Comptroller and W. 
L. Simrell, Secretary, Following Re- 
tirement of Comptroller Stevenson 


George C. Keefer, secretary of the 
Mutual Life, has been made comptroller 
of the company and L. Simrell, at 
present general auditor, has been elected 
secretary. 

These promotions result from the re- 
tirement of William W. Stevenson as 
comptroller. 





GET VANDERLIP AND BATTLE 

The principal speakers at the banquet 
of the Life Underwriters Association 
of New York on March 11 will be 
George Gordon Battle, distinguished 
New York lawyer, on “How War De- 
stroys the Value of Life Insurance and 
Old Age Savings;’’ and Frank = A. 
Vanderlip, former head of the National 
City Bank, on “Courage.” 





A. P. EARLE GENERAL MANAGER 

Arthur P. Earle has been appointed 
vice-president and general manager of 
the Travellers Life Assurance Company 
ot Canada. After obtaining his actuarial 
degrees, Mr. Earle was appointed 
actuary of the Reliance Life of Pitts- 
burgh. He was then actuary and as- 
sistant secretary-treasurer of the Co- 
lumbian National Life. When the 
Travellers Life of Canada was organ- 
ized in 1910 Mr. Earle was called to the 
position of actuary and secretary, later 
becoming general manager and_ treas- 
urer. 

GOES TO PRISON FOR LIFE 

Emma Bonner, a negress, must. serve 
a life term in the Virginia penitentiary, 
according to a decision of the Supreme 
Court of that state, sustaining the judg- 
ment of the circuit court of Prince George 
County, in which she was convicted of 
murdering Rosa Bonner, her mother-in-law, 
in order to collect several hundred dollars 
of insurance which the latter carried in 
the Home Beneficial Association of Rich- 
mond and in the National Insurance Com- 
pany of Norfolk. 





GIRL WINS ESSAY CONTEST 

Miss Maurice C. Long, a pupil in 
the Masten Park High School of Buf- 
falo, won the prize offered by the Life 
Underwriters Association of Buffalo for 
the best essay on the subject, “How 
Life Insurance and Trust Estates Pro- 
tect Our Homes.” 





| 


ten years: 


Assets 





W. J. WILLIAMS, President 


e e e e 
Over 114 Million Policies Now In Force 
Only feur cther life insurance companies in America have more policy contracts in 
force than this Company. The following figures show its remarkable growth in the last 


Jan. 1, 1914 Jan. 1, 1924 
Wis, ie aaerstara ain vias a $7,804,230 $40,113,271 
aistaw sieges ley Anal 503,302 1,552,803 
sien careseennt ave $73,455,636 $351,149,583 


, Attractive opportunities open to competent agents in Ohio, Indiana, Kentucky, West 
Virginia, Pennsylvania, Mich‘gan, Illinois, Missouri. 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


Organized February 23, 1888 





CINCINNATI, OHIO | 














PROSPECTS | 
We are giving them to our salesmen at the rate ot 
: 40,000 PER YEAR | 





Established 
1879 





We Help Our Salesmen } 


| BANKERS LIFE COMPANY 


Des Moines 
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Reviews Business of . 
Provident Mutual 


INVESTMENT ADJUSTMENTS 





More Mortgages and Fewer Bonds; 
Endowment Policies Lead; Expense 
and Mortality Experience 





Endowment policies led all other forms 
both in number and amount in the new 
business of the Provident Mutual of Phil- 
adelphia last year, according to the annual 
report of President Asa S. Wing. The 
new paid-for business totalled $93,094,926, 
an increase over the previous year of $9,- 
325,000. The total insurance in force at 
the close of the year was $657,609,000, an 
increase of $47,491,000. 

The Provident Mutual followed the 
course of many companies last year and 
decreased the amount invested in bonds 
and largely increased the funds going into 
real estate mortgages. Mortgages in- 
creased about $15,000,000 and bond in- 
vestments decreased $6,000,000. The as- 
sets of the company increased $11,719,000 
during the year, reaching a total of $145,- 
350,000. 

The adjustments of investments are 
shown in the following table: 


1923 1922 
Farm Mortgages ....... 12.32% 10.50% 
Other Mortgages ...... 17.18 10.00 
Total Mortgages ..... 29.50 20.50 
Railroad Bonds Noaee 32.46 
United States Govern- 
ment Bonds: occas 18.88 24.91 
State, County and Mu- 
nicipal Bonds, U.S.A.. 2.11 5.20 
Other Bonds 060... 97 1.06 
Se. oro cre evan pearson .20 2a 
Advance on Policies... .13.43 13.09 
Collateral Loans ....... 1.47 1.46 
REA FUStQtE: «he ebs ee acare Bie 62 
ET), ERA rene ere eee cee 59 47 


100.00%  100.00% 

The company’s mortality experience was 
57.9% of the expected during 1923, as com- 
pared with 48% for 1922 and 56.5% in 


1921. The net death loss for 1923 was 
51.6% of expected. For the fifty-nine 
years of this companys’ experience the 


corresponding ratio on the gross amount 
terminated by death is 61.6%. 

Notwithstanding the large increase in 
business the company’s net cancellation by 
lapse, surrender and reduction of policies 
was $4,934,000 less than for 1922. 

The ratio of net expenses reported for 
1923 was 7.09% of the premiums and in- 
terest received as compared with 8.40% 
for 1922 and 9.38% for 1921. 


TAKES OVER CHINA COMPANIES 
Sun Life Gets Bulk of Outstanding In- 
surance in Eastern Asia Through 
Reinsurance 


The absorption of the business of the 
China Mutual Life and the Shanghai 
Life by the Sun Life of Canada, which 
has just been approved by the British 
Supreme Court for China, gives the 
Sun Life the bulk of the outstanding 
life insurance business of China and 
eastern Asia. The stock of the local 
companies will be paid for at $49.25 Can- 
adian per share. 

The business of the China Mutual 
extended over China, Japan, Philippine 
Islands, Straits Settlements, Burma, 
Ceylon and India. It has operated since 
1920 the business of the Shanghai Life 
Insurance Company, which since that 
date has not’ undertaken much new 
business. 

The combined assets of the Shanghai 
companies amounted to about Gold $15,- 
000,000, while those of the Sun Life are 
Stated to exceed Gold $200,000,000. 
Since the Sun Life is so much more 
Powerful and since its business is based 
on risks in many different countries, it 
is evident that the financial stability of 
the Shanghai companies has been great- 
ly strengthened by the merger. 








MASSACHUSETTS 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 
Incorporated in 1851 


MUTUAL 











Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 











JOSEPH C. BEHAN, Superintendent of Agencies 














There was a cause! 


and Interest. 


service. 





- LOOK! 


Here is graphic evidence of Penn Mutual progress in 1923: 


Paid-for 
1923 $190,320,529 
1922 157,193,448 
1921 . 136,509,538 
1920 . 174,931,411 
1919 , 159,711,554 


A forward leap of $33,000,000 in a single year does not “just happen.” 


Service and equipment profitably improved and added to in 1923. ? 
Other improvements in 1924, including effective increase in Dividends 


There’s comradeship between Home Office and Field in Penn Mutual 
A good organization to work for and with, 
The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 























gage or other debts. 


Provident Mutual 


Life Insurance Company 
of Philadelphia 


PENNSYLVANIA 
FOUNDED 1865 
The new policy contracts of the Provident Mutual make {t easy for 
an agent to fit a policy to a definite need of his policyholder. 


The policyholder also finds it easy to understand that his particular 
purpose in taking the policy will be definitely carried out. 


These policies are thus admirably adapted to an Insurance Pro- 
gramme—for the protection of the policyholder’s family or of his own 
old age, through income—for the education of his children—for the pro- 
tection of his business or of his estate—for the cancellation of a mort- 














EXTENDS AGE LIMITS 

The Atlantic Life of Richmond has 
extended its age limits from 14 to 10 
and from 61 to 65. The company is- 
sues a warning to its field representa- 
tives that amounts of insurance for 
these ages must be reasonable. Appli- 
cants at the younger ages are eligible 
only for a moderate amount of insur- 
ance, the company says, and at the older 
ages the amount must be in proportion 
to the applicant’s ability to pay. 

The Atlantic Life will hereafter write 
income disability on self-supporting un- 
married women ages 15 to 19, but with- 
out double indemnity. 


LADIES’ NIGHT IN BUFFALO 

Ladies’ night brought out a 
number of wives and girl friends of 
the Buffalo insurance writers at the 
early March meeting of the Buffalo 
Life Underwriters, Inc., Thursday eve- 
ning, March 6th. Speakers were Charles 


large 


A. Hinkley, New England Mutual; 
William H. Stanley, Mutual Benefit, 
and Joe Nash, State Mutual, three men 
who are writing better than $5,000,000 
a year between them. Applications for 
membership were presented from: 
Ward B. Henry and LeRoy D. Phinney, 
Prudential; Paul S. Davis, David Rod- 
enburg and Charles A. Harris, Mutual 
Life; Thomas M. Searles, Aetna Life; 
Elizabeth Moran and Daniel N. Weil, 
New York Life. 


DARBY A. DAY, JR., IN FIRM 


Darby A. Day, Jr., son of the Chi- 
cago general agent for the Mutual 
Life, has been admitted as a partner 
in the Darby A. Day Agency. Mr. Day, 
Jr.. is only twenty-one years old, but 
he has been soliciting insurance for 
several months. Following his formal 
admission to the firm, Mr. Day was put 
in charge of the restoration and con- 
servation departments of the agency. 





Aetna Life Extends 
Substandard Limits 


USING PARTICIPATING FORMS 





Ten Per Cent. of Applicants Unable to 
Pass Examination; Divides Risks 
Into Four Classes 





The Aetna Life will hereafter accept 
sub-standard business on participating poli- 
cies. The company started writing sub- 
standard January 1 on non-participating 
business. 

The Aetna Life prior to January 1, lim- 
ited its sub-standard business to over- 
weights and a few of the more hazardous 
occupations. Experience has shown that 
approximately 10 per cent. of the appli- 
cants for life insurance were unable to pass 
the necessary physical examination required 
for a standard classification. Statistics 
prove that many persons who are over or 
under weight, who have faulty hearts, or 
who display tubercular tendencies, fre- 
quently outlive those who have no indica- 
tion of such symptoms at the time of ex- 
amination. 

Under the Aetna Life plan adopted for 
sub-standard rating in both the non-par- 
ticipating and the participating depart- 
ments, those unable to pass the standard 
examination will be divided into four 
classes, to be known as A, B, C and D. 
The first four classes will be accepted in 
amounts not to exceed $100,000 under the 
first or class A rating, and with propor- 
tionate reductions in the less desirable 
classes. All risks accepted under these 
classes will pay an additional premium and 
will be given a higher age rating. 

If at any time a medical examination 
shows that the person insured has become 
eligible for standard classification, the pol- 
icy will be rewritten at the original age 
with standard values, and the difference 
between the cash value of the old policy 
and the rewritten policy will be refunded 
to the insured. 





UNITED L. & A. EXPANDING 





New Hampshire Company Admitted to 
Massachusetts; Plans Development 


There; Growth Last Year 


The United Life and Accident of Con- 
cord, N. H., has been licensed to do 
business in Massachusetts and will start 
active operations at once. The company 
has been doing business since 1914 and 
its statement filed with the insurance 
department shows insurance in force at 
the end of the year of $37,128,869. Its 
admitted assets are $3,004,194, with re- 
serves of $2,078,960. Its paid up capital 
is $500,000 with an additional surplus of 
$330,438. The company is licensed in 
twenty-three states. 

The president of the company is Allen 
Hollis, who has been connected with 
the company since its organization as 
vice-president and general counsel, pre- 
vious to his election to the presidency. 
Mr. Hollis is a well known lawyer and 
business man with numerous connections 
throughout New England. Robert J. 
Merrill, former insurance commissioner 
of New Hampshire, has been secretary 
of the company since 1917, and is now 
first vice-president. Eugene E. Reed, for 
many years mayor of Manchester, N. 
H., who has been a director since its 
organization, is second vice-president in 
charge of production. 

Since the North Atlantic Securities 
Co. tried to secure control of the United 
Life & Accident, the majority stock of 
the company has been deposited under 
a voting trust agreement. 





CANADIAN GROUPS 

In Canada in 1922, 113 policies for 
$11,000,000 of group insurance were 
written. Companies which write group 
in Canada are the Great Western Life, 
Canada Life, Aetna Life, Prudential, 
London Life, Metropolitan Life and 
Travelers. 
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LIVE HINTS FOR BUSINESS GET TERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















J. L. Babler, vice- 

Writing a president and gener- 
$10,000 Policy al manager of the 
Every Week International Life of 
St. Louis, says that 

it is surprising, but a great number of 
agents have never written a policy as 
large as $10,000. Those men who have 
written a case of this size know it is 
easier to write a $10,000 case than it is 
a $2,000 case. Every field man should 
write, he says, at least one $10,000 pol 
icy each week. Make a list of the men 
in your territory that are able to pay 
the premium on a $10,000 policy. In 
advance of your calling on your pros- 
pect, ascertain through their friends, 
the banker and family connections, the 
reason why your prospect should have 
$10,000 more of life insurance with your 
company. Get comnrlete information 
and know well the man before you call 
on him. Set aside at least one day 
each week for the proper presentation 
of your arguments. On that day, think 
in big figures and talk in a big way. 
A short concise presentation of your 
reasons is sure to obtain the attention 
of the man who is able to buy this 
amount. If you will try this out for 
a few weeks, you will get the habit of 
doing bigger things and then you can 
easily lay aside your cut and dried ar- 
rangement of one day each week, be- 
cause you will gradually develop into 
doing it every day. Most of our larger 
producers of today developed them- 
selves after having spent several years 
in writing one, two and three thousand 
dollar cases. They saw the _ possibil- 
ities and appreciated that all it required 
was confidence and study and they had 
the determination to apply themselves. 


es 


T. W. Russell of the 


Steps In Connecticut General 
Closing Life points out the 
A Group following steps in 


canvassing the em- 
ployes in connection with a large 
group: 

After the application was secured 
from the employer, a careful plan of 
campaign was mapped out with the’ em- 
ployment manager of the plant. 

First: A meeting was called in the 
plant of the various division superin- 
tendents—about twenty in) number— 
which was addressed by the employ- 
ment manager and then by me, in which 
the details of the plan were outlined 
as clearly as possible. Probably the 
most important results of this confer- 
ence, as of the subsequent meetings, was 
the amount of information brought out 
by questions from the men after the 
explanation. 

Second: Two meetings of foremen 
were held in the plant. The total num- 
ber of foremen—about one hundred 
twenty—seemed too large to handle 
successfully in a single meeting. The 
same plan of procedure was outlined 
and practically the same amount of 
questioning followed. 

In order to arouse a little rivalry 
among the foremen as to who should 
be the first to report 100 per cent. for 
the men in his department, I offered a 
box of cigars to the first man who 
would report a complete enrollment. 
This immediately brought one man to 
his feet asking where the fairness was 
in my proposal. He had over one hun- 
dred men in his department and an- 
other foreman present had only three. 
I passed the buck and the box of 
cigars to the employment manager. 

Because of the fact that there were 
nearly three hundred employed in the 
general office, a meeting of all such 
employees was called, addressed by the 


president, the employment manager and 
by me. 

Stibsequently, on a certain day a 
printed explanation of the entire plan 
was placed in the hands of every em- 
ployee in the plant outlining it in very 
simple language and having in large 
type at the bottom, “If you do not 
understand this, ask your foreman.” 

* * % 


A simple and direct 


Survey way to open up the 
Produces whole question of in- 
Business surance is to get 


permission to make 
a survey of a prospect’s existing insur- 
ance, says Louis Cohen, of the State 
Mutual Life. Recently I called upon an 
attorney, about 30 years of age, and 
solicited him for life insurance. He 
was carrying $22,000 at that time and 
told me that he would not buy any ad- 
ditional insurance this year. In the 
course of our conversation I asked him, 
in a general way, just what his insur- 
ance was costing him annually, the 
amount of dividends he was receiving, 
the amount of his cash value, and other 
pertinent questions, to all of which he 
was unable to give anything like an 
accurate answer. I then asked him if 
he would not like to have this infor- 
mation at his finger tips, and offered 
to make a survey of his insurance and 
fix up an insurance’ record which 
would be very valuable, stating that I 
would do this for him without any 
obligation on his part. He agreed to 
let me have his policies, and in a few 
days I returned and presented him with 
an insurance record book and_ policy 
wallet, with his name printed thereon 
in gold. Tle was more than delighted 
with the information I had prepared 
for him, and the manner in which it 
was gotten up, and without any solici- 
tation on my part he immediately asked 
that I write him up for a $3,000 policy, 
making his total insurance $25,000. 

But the story does not end here. He 
showed this record to another young at- 
torney in his office, a man about 24 
years of age, to whom I had previously 
sold a $1,500 policy. He asked the 
younger man how much insurance he 
was carrying and upon being told $5,000 
suggested that he immediately take out 
another $5,000 policy. As the latter’s 
income was naturally limited, owing to 
the fact that he was a beginner in the 
practice of law, he hesitated, but a little 
urging on the part of the older of the 
two soon sold him. He also asked that 
I prepare a similar record for him for 
his future information, which, of course, 
1 gladly agreed to do. 

[ know of no other instance where 
direct service to a “cold” prospect pro- 
duces two policies in one interview. 
Furthermore, two boosters have been 
developed which will doubtless prove 
valuable to me in the future. 

* *k x 


L. J. Stark of the 

Some Pointers on American Life of De- 
Educational troit, in giving some 
Insurance points on educational 
policies, says: “A few 

wecks ago I heard a distinguished edu- 
cator make the following statement: Out 
of every 100 boys and girls in America, 
only ten get as far as high school. A 
small per cent of this number complete 
the high school course, and only four out 
of the ten who finish high school, go on 
to college. Concerning the 90 who do not 
get as far as high school, he said that 
twenty-three of that number drop out be- 
cause of financial reasons, sixty-seven drop 
out because of indifference on the part of 
both child and parent. From the above 
facts, I make the following observation: 
“A child has only a 10% chance at high 


school. Educational contract will add an- 
other 23%, and the very fact that it is a 
definite, specific, concrete arrangement will 
have a tendency to reduce the amount of 
indifference on the part of both the child 
and parent. There are very few children 
who would repudiate the wish of a de- 
parted father when his wishes are ex- 
pressed in the form of this contract. It 
shows not only that he wants his boy or 
girl to have the advantage of an educa- 
tion, but that he has made provisions in 
such a way that this advantage would be 
guaranteed. 

“When you can show a man the educa- 
tion it is possible to provide with our in- 
surance plan, and that a college education 
gives a child 800 times better chance for 
success in life, you have certainly created 
a desire in the father for educational in- 
surance, 

+e 


eT KE. Y. Gibson, repre: 
Selli senting the Equitable 
_— Society at Rochester 
Points renin, aguante ia 
vases his selling prop- 
osition on the fol- 
lowing fundamentals: 
Ist—All successful business men 
insure largely as a wise business in- 
vestment and safeguard. 
2nd—Usually' a successful business 
man has the larger part of his wealth 
invested in some business. He cannot 
foresee the condition of that business 
twenty years hence. 


FRANK J. HAIGHT 


CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, Iowa 











CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opporesni 
for work with this Company Pog na ond 
ritory—men who can collect the Prewiums 
&s well ae write the applications. Why 
not make inquiry now? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 
Address: 
ALBERT E.AWDE, Supt. of Agencies 








George Washington Life 


Insurance Company 
Charleston, W. Va. 
presents opportunity for liberal 
contracts covering definite territory 
with Home Office registry and with 
power of appointment of sub- 

agents. 

The States of West Virginia, Vir- 
ginia, Ohio, Kentucky, Tennessee, 
South Carolina, North Carolina, 
Georgia, and Michigan. 


Address: 
ERNEST C. MILAIR 
Vice-President and Secretary 





3rd.—He can positively know the re- 
sults of life insurance twenty’ years 
hence, or at any other time. 

4th—Many estates depreciate 25 per 
cent. when passed into the hands of 
an executor. Life Insurance never de- 
preciates. 

5th.—All large estates pay a large tax 
ai the death of the owner. Life Insur- 
ance meets that tax and saves the 
estate from loss. 

6th.—Life Insurance is the best in- 
vestment known. It is not dependent 
upon some other person, condition or 
thing. It is the safest investment known 
to finance. 





James D. Crump, a director of the At- 
lantic Life, died at his home in Rich- 
mond a few days ago. He was one ot 
the leading business men of the city. 








HOME LIFE 
INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 


Premiums received during 


the year 1928) wssisceasicces $7,686,855 
Payments to Policyholders 

and their Beneficiaries in 

Death Claims, Endow- 

ments, Dividends, etc...... 5,871,544 
Increase in Assets......cee. 2,401,507 


Actual Mortality 56% of the 


amount expected. 
Insurance in Force.......... 247,373,210 
Admitted Assets <..0..000%8 48,655,222 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY, 


Superintendent of Agents 
256 Broadway New York 


























Build Your Own Business 


under our direct general agency contract 
Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
Orgnsined 1880 




















and 


THE EUREKA LIFE INSURANCE COMPANY 
BALTIMORE, MARYLAND 


Incorporated 1882 
Issues all modern forms of Life Insurance, including Industrial, Ordinary 


Group 
J. C. MAGINNIS, President 

















ORGANIZED 1850 


105-107 Fifth Avenue 





THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract. 
HOME OFFICE 





New York City 











M: 
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Few Changes Made in’ 
Federal Revenue Bill 


SAVINGS IN INSURANCE TAX 





Mutuals Favored in Exemption Pro- 
posals; Would Relieve from Tax 
Premiums on $10,000 Insurance 





Adoption of the revenue revision bill 
by the House of Representatives on 
February 29 now puts up to the Senate 
the question of approving the changes 
made by the ways and means committee 
in the insurance provisions of the bill, 
which were adopted by the House after 
considerable debate. 

The committee made but few changes 
in the insurance sections, although, it 
was stated during ‘he discussion, it 
was realized that some changes could 
be made in the phraseology with bene- 
ficial results. Some $50,000 in revenue 
was lopped off by the adoption of 
amendments relieving farmers’ and other 
mutual casualty and life associations 
from the corporation income tax, and 
efforts were made to exempt from tax 
the premiums paid on life, sick bene- 
fit and annuity insurance policies with 
a face value at maturity not exceeding 
$10,000, but without success. 

The suggestion that paragraph 10 of 
section 231 be amended so as to exempt 
farmers’ or other mutual hail, cyclone, 
casualty or fire insurance companies 
and benevolent mutual life associations 
not operating for profit, whose business 
is purely local and wholly for the bene- 
fit of members, precipitated a debate 
on the floor when objection was made 
by Representative Garner of Texas 
that this might open a loophole “where 
you can drive a_four-horse wagon 
through and all insurance companies 
get away from paying taxes.” It was 
pointed out by Representative Green 
of Iowa, chairman of the ways and 
means committee, that unless the bill 
was changed these companies would be 
taxed to an extent not suffered by any 
other insurance organizations, and the 
change was finally agreed to by a very 
close vote. 

Objection to Section 242, which covers 

the insurance companies, was voiced by 
Representative Treadway of Massa- 
chusetts, who complained of the com- 
plicated phraseology. This section to- 
day, he said, is practically the same as 
when originally incorporated in the in- 
come tax law of 1921. “It has not been 
revised or changed by the ways and 
means committee, and one reason why 
it has not been revised in any sense 
is that it seems to be practical in its 
working methods. 
_ Representative Kindred of New York, 
in offering his amendment to except 
premiums paid on life and other policies 
under $10,000 from tax, pointed out that 
It was his desire to exempt the premiums 
paid by the great mass of poor people 
on life policies of small amount, sick 
benefit policies and annuities. 


ASSISTANT TO PRESIDENT DAY 


At the annual meeting of the board 
of directors of the Equitable Society of 
New York, John Nordhouse was ap- 
pointed assistant to the president. Mr. 
Nordhouse has been identified with the 
president’s office since he entered the 
service of the Society in 1905 as secre- 
tary to President Morton and _ since 
1911 as secretary to President Day. 





FINANCING EDUCATION 


_ “Life Insurance and College Finances” 
Is the title of a comprehensive and 
valuable booklet compiled by Everett M. 
‘nsign, executive secretary of the Na- 
tional Association of Life Underwriters, 
and sent out to members of that asso- 
Cation. It has a number of interest- 
Ing articles tying up education and in- 
surance and several pages telling the 
rock bottom annual expenses of the cost 
Ol a college education. 








THE QUESTION BOX 


How does a twenty-year endow- 
ment policy figure out as an invest- 
ment considering the contract pre- 
minum in relation to the total amount 
available on maturity, i. e. including 
accumulated dividends? 

At age 35, the premium is $49.32, 
and total amount available on ma- 
turity $1,309.14—based on the com- 
pany’s present scale of dividends. 
This works out at about two and 
seven-eighths per cent interest. 
(Assumption 1.) It will be noted, 
however, that the assumption that 
the premiums are invested at inter- 
est assumes no charge for the in- 
surance protection furnished in the 
twenty-year period. If we deduct 
from the premium the non-partici- 
pating premium for a twenty year 
term policy, $11.77 (the lowest pre- 
mium recorded in any of the insur- 
ance publications), we have $37.55. 
If we assume this sum is that which 
accumulates to $1,309.14, the rate 
of interest is 544%. (Assumption 
2.) This rate of interest is, of 
course, the highest that can be ob- 
tained by investing yearly such small 
sums as are represented by the pre- 
mium. The difference between tak- 
ing the endowment policy and taking 
the term policy at the premiums 
stated, and depositing the difference 
in the savings bank, is that under 
the latter arrangement in case of 
the death of the insured, there would 
be paid in addition to the amount of 
insurance, the total accumulated 
savings in the account; whereas 
under the insurance policy there 
would he the face of the policy and 
the accumulated dividends. The in- 
surance policy has the advantage 
that it makes necessary the system- 
atic saving of the amount of the 
premium. Under the savings bank 
arrangement there is no compulsion 
whatever. 

The following gives the rates ob- 
tainable for quinquennial ages: 


Age  <Assumption1l Assumption 2 


20 3 3/16 5.18 
25 3 1/8 5.23 
30 3 5.32 
35 2 7/8 5.50 
40 2 5/8 5.83 
45 2 1/4 6.43 
50 1 5/8 7.42 


State Mutual. 
For ordinary life, age 65, the com- 
hany charges an annual premium of 
$95.14. and for twenty year endow- 
ment at the same age, a premium of 
$97.52. Keeping in mind the fact that 
the dividends on these two premiums 
vary only slightly, for the same in- 
surance years, during the twenty 
year period, how is it that there is 
a difference in the cash values of 
$326.97. at the end of twenty vears, 
the difference in premium ($2.38) 
with imterest at 6% amounting only 


to $92.80? 


The premiums above stated are 
the loaded premiums, the correspond- 
ing net premiums are $76.11 and 
$78.27. or a difference of $2.16, and 
it is this latter amount in reference 
to the difference in cash values at 
the end of 20 years that we must in- 
vestigate using the Amcrican expe- 
rience table of mortality and 3% in- 
terest. 

Here we must keep in mind what 
the extra premium of $2.16 is for, 
and the comparatively small number 
in the group who will live to enjoy 
the henefit of their contributions. 
By the American experience table, of 
49 341 who are alive at age 65, only 
5.485 or 11.1% are alive at age 85. 
We can readily see how the contri- 
butions of the many, 7. e. 49,341, at 
age 65 produce a total sum which 
when divided by the number living 
at age 85 gives the sum $326.97 for 
each survivor.—State Mutual. 








Insurance Record, 1923 


New Insurance 


$ 96,148,025 
719,421,634 
Increase of $58,623,876 which is 

61% of the New Business 


Insurance in Force 





New England Mutual Life Insurance Co., 


Boston, Mass. 























INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal] forms of ORDINARY Policies from $1,000.00 to $30,000.00, 
with premiums payable annually, semi-annually or quarterly, 


and 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1923 





PE vinx cuciuawkdiva dan eddies ten kdnkseneesbbeseecddesnabendnddabnatiteetnusnseeabn $36,916,613.75 
Si. kul Cena enagedunan carne dasiaosareaeive Gade acnadeantaesetdabansseseceaa 32,373,207.24 
Ce SN oo on odd ce naccecedcnatis nackcenmbad acces auuuuhunceaneeneenaadea 4,543,406.51 
I 6 td Ss cusa padenevendaceandhud héondn dékwadcsucauanabueeuelun 255,168,568.00 
NE Ch III oon go ci sicasacecesdeuucnncanchscuadéducdntaddeesutte 2,696,034.43 
Total Payments to Policyholders since Organization.................0.0ceeceeee 32,747,895.35 











JOHN G WALKER, President 

















Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


Pittsfield, Mass. 
GEORGE H. TUCKER, President 


This Company has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 

Has always rendered the highest grade of service to its oollevhalless. 

Has always extended reasonable assistance and encouragement to its representatives 
the same time, the interest of all its policyholders. 

Its policy contracts give to each individual insurer full protection, safeguarding, at 
to develop and hold their business. 


John Barker, Vice-President Frederic H. Rhodes, Vice-President 

















THE MUTUAL LIFE 


The Mutual Life Insurance Company of New ork 
has a record of EIGHTY YEARS of prosperous and suc- 
cessful business. It has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 
tude, leadership, and life insurance service. 


Those considering life insurance as 
a profession are invited to apply to 





The Mutual Life Insurance Company 
of New York 


34 Nassau Street New York 
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PAVING WAY FOR’ BETTER 
FIDELITY AND SURETY 
UNDERWRITING 
The aggregate fidelity and surety pre- 
miums collected in 1923 exceeded $75,- 
000,000, but in the rapid growth of this 
business the feat of production has over 
topped the administrative side. An un 
due emphasis has been laid on getting 
the business on the books; not enough 
on seeing that this growth is healthy. 
Just where fidelity and surety under- 
writing has been weak and where it can 
be strengthened | 
the part of the companies was sketched 


concerted effort on 


some weeks ago in an 
ticle signed 
is understood, being a fidelity and surety 


anonymous afr- 
“Observer,” the writer, it 
underwriter of the first rank. The fact 
that the 
offered { 

insurance newspaper publicity but enough 


article was anonymous and 


to daily papers limited its 


newspapers printed it and there were 
enough comments called forth to make 
of all the material an interesting little 
volume, and such a volume has been 
issued (and National 
Surety heading 
“Needed Improvement in Methods and 
Practices of the Fidelity and Surety 
Business.” This symposium of thought- 


sponsored by the 


Company), under the 


ful comment on present-day surety and 
fidelity conditions is a welcomed con- 
tribution, especially so if it results in 
the concerted movement for improved 
underwriting 


methods and _ practices 


which “Observer” believes to be essen- 
tial to the future prosperity of the busi- 
ness. 


PRIZES FOR NEW 
An interesting 


AVERAGE 

announcement was 
made this week to representatives of 
the Fidelity & Deposit by Col. E. A. 
Hamilton, executive head. It is to the 
effect that the development in the 
surety business must of necessity be 
through a medium of new forms of 
coverage and in order to encourage such 
development and to increase its oper- 
ating efficiency the company will award 
a series of prizes to the 
the Fidelity & Deposit organization 
whose suggestions are judged worthy of 
adoption or especially meritorious. 


members of 


So far as is known this is the first 
time that a company has appealed to 
its entire organization for ideas of such 
a character and the plan has many ad- 
vantages. It will not only bring out 
which agents have in the 
back of their minds but will stimulate 


suggestions 


imagination that will lead to new protec- 
tion coverage not yet brought to the 
surface. 

To handle this matter the Tl idelity 
& Deposit has appointed a “new cover- 
age committee” which will go to any 
person having a direct connection with 
submits an 
March 31, 
1924. On this committee are Charles R. 
Miller, the 
Radcliffe, 
Welton, vice-president in charge of pro- 


the company and who 
adoptable idea on or before 
vice-president; George L. 
general counsel; Spencer 
duction; Guy Le Roy Stevick, vice-presi- 
dent; FF. B. Qwen and Edward Hoopes. 
To each of the originators of such ideas 
as may be adopted will be awarded a 
prize of $100 and in addition a further 
award of $150 will be made to the orig- 
inator whose idea develops a coverage 
which at the end of one year after be- 
ing offered to the public produces the 
greatest amount of premiums written. 
A prize of $25 will be awarded to each 
person who submits an idea susceptible 
of being developed into a form of cover- 
age not previously written and which 
the committee especially 
meritorious but for which there is not 


regards as 


a sufficient demand to justify its adop- 
tion by the company or which is not 
adopted for any other reason. 

The company has also appointed an 
operations committee which will award 
a series of prizes to any person having 
a direct connection with the company 
which results in the adoption of any 
change in its present method of opera- 
tion or administration looking towards 


greater simplicity and efficiency. 


SMALL WAGE-EARNERS NEED 
GROUP INSURANCE 

That small wage-carners need group 

insurance is demonstrated by an = an- 

alysis of 1,000 consecntive death claims 

under group 

Travelers. They show that 346 left no 


policies issued by the 
estate in the form of quick assets; that 
300 left less than $500 each; that 139 
left from $500 to $999; that 127 left from 
$1,000 to $1,999; that 72 left from $2,000 
to $4,999; and that only 26 left in excess 
of $5,000. 

The total personal estates of the thou- 
sand group certificate-holders was about 
$750,000, an average of $750 each. The 
total amount paid to their families under 
their Travelers’ group policies was ap- 
proximately $1,020,000, an average of 
$1,020 each. Thus, group insurance in- 
creased the those 


average estate of 


workers 136%. 


T. D. Brown, vice-president of the Na- 
tional Surety and the New York In- 
demnity, returned recently from a trip 
in the West. He said the surety con- 
dition in the West with the exception 
of points in which new companies were 
paying excess commission on_ their 
surety business, were excellent. 

* *k x 

Hale Anderson, assistant secretary in 
charge of the bonding department of the 
Fidelity & Casualty, is on a trip in the 
South, opening up new territory in 
Georgia, Alabama and Florida. 














| The Human Side of Insurance 
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PALMER 





Dr. Albert H. Palmer, the climato- 
logical expert of San Francisco, who has 
gone with the Automobile Insurance 
Company, which is to write rain insur- 
ance, for ten years has been in charge 
of the climatological division, California 
section, of the United States Weather 
3ureau, stationed at San Francisco. He 
is a graduate of the University of 
Minnesota, holds a Master’s degree from 
Harvard, where he spent four years in 
post-graduate work, and has the degree 
of Doctor of Philosophy from Santa 
Clara University, California. He is the 
author of more than sixty papers on 
scientific subjects, and has written a text 
book on the subject of water power and 
hydroelectric energy. 

x k * 

Thomas Z. Franklin, former assistant 
manager of the western division of the 
Automobile Insurance Company, head- 
quarters Chicago, has been transferred 
to the Home Office, where he will be- 
come manager of the special hazard de 
partment, to supervise the underwriting 
and direct the operations of engineers 
i connection with large unsprinklered 
risks. Mr. Franklin came to the Aetna 
Affiliated Companies in 1919, when he 
was assigned to the Chicago office as 
special representative of the service de 
partment of the Automobile. This assign- 
ment later led to the promotion whereby 
he hec ame assistant manager of the 
division. In 1903 Mr. Franklin entered 
the employ of the Underwriter’s Bureau 
of the Middle and Southern States in 
New York. He remained in that posi 
tion until 1906, when he joined the Un- 
derwriter’s Association of the Middle 
Department as chief engineer, acting in 
that capacity until 1913, when he went 
to Chicago as general inspector of the 
Imperial Risk Department of the New 
York Underwriter’s Agency, later be- 
coming Special Agent. Early in 1918 
Mr. Franklin was called by the National 
Board of Fire Underwriters to supervise 
sprinkler installation work for the war 
and navy departments at Washington. 
This led to his assignment, a few months 
later, to organize and conduct the in- 
spection work for the United States 
Shipping Board Emergency Fleet Cor- 
poration, 

* ok * 

Thomas W. Blackburn, secretary and 
ccunsel of the American Life Conven- 
tion, has just returned from a month’s 
cruise, visiting the West Indies, Canal 
Zone, and numerous ports enroute. He 
was accompanied by Mrs. Blackburn. At 
Nassau they left the steamer “Empress 
of Britain” and proceeded to Miami, 
Florida, where 


they joined Charles F. 


Coffin, vice-president of the State Life 
of Indiana. Mr. Blackburn writes that 
each of the more or less prosperous 
cities of the West Indies visited on the 
cruise appear to have local life associa 
tions. In the British Islands he noted the 
Canadian companies seem to have 
agencies and American companies are 
represented in Cuba, Porto Rico and 
Canal Zone. The only Convention com- 
pany names he recall seeing are Pan 
American and Jefferson Standard in 
Cuba and Porto Rico and Pan-Ameri- 
can in Canal Zone. Col. Tom Knox, gen- 
eral agent of the Lincoln National, Chi 
cz go, and Mrs. Knox were fellow passen- 
gers on the cruise. It may be interest- 
ing to recall that as a matter of history 
the famous buccaneers who roved over 
the Caribbean Sea beginning about 
1503 and continuing for nearly two cen- 
turies provided life insurance and cas 
ualty compensation for their piratical 
crews as a part of the consideration of 
enlistment in thei hazardous under 
takings. Of this Mr. Blackburn promises 
a later discussion. 
* Ok 

Herbert H. Whites. treasurer of the 
Cennecticut Mutual Life, entered the 
service of that company twenty-five 
years ago. He was elected secretary of 
the company and a member of the board 
in 1899. He was elected treasurer in 
1906. Mr. White is a native of Hartford 
and previous to going with the Connec- 
ticut Mutual Life he had been connected 
with banks in Hartford. He is active in 
niunicipal affairs, has served as council- 
man and alderman and was one time 
president of the council board. He is at 
present chairman of the West Middle 
School District, a member of the High 
School Plan and Building Commission, a 
director of the State Bank & Trust Co., 
and is a member of the boards of sev- 
eral philanthropic institutions. 

kok Ox 

President Falvey, of the Massachusetts 
Bonding, who has left for a trip to the 
Pacific Coast, is taking the first vaca- 
tion he has had since organizing the 
company back’ in 1907. During the 
months of March and April, the time 
Mr. Falvey expects to be away the de- 
partment heads in all of the lines written 
by the company, both in the home office, 
Saginaw, Mich., and Boston, are in- 
augurating a “President’s Drive” during 
March and April for the purpose of 
putting on a never before equaled vol- 
ume of new.business as a tribute to 
Mr. Falvey 

* *k x 

J. W. Kelley, Jr., for many years a 
member of the National ire Protection 
Association’s Committee on Signaling 
Systems, has been appointed director 7 
Public Safety for Camden, N. J., and 
one of his first official acts was to make 
every one of the eleven engine com 
panies of Camden a member of the 
N. F. P. A. 

* * * 

Howard P. Moore, general manager 
of the American Foreign Insurance As- 
sociation, is recovering nicely at Val- 
paraiso, Chile, from an operation for 
gallstones which he underwent recently. 
He expects to remain in the hospital 
there until the end of the present month 
and then continue with his trip. 

“ % 


Frank A. Berthold, a successful writer 
of business insurance in this city, is 
author of a three-column article in the 
current issue of “The Aetna-Izer,” tell- 
ing how he gets into inner offices of 
New York and sells life insurance. “The 
main requirement throughout is well 
poised self-confidence, determination to 
work and courage to follow through,” he 
said. 

* ok Ok 

James Victor Barry, fourth vice- 
president of the Metropolitan Life, at- 
tended three insurance and fire protec- 
tion meetings in Grand Rapids, Mich., 
this week. 
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N. J. Agents Aroused 
On Qualification Bill 


AT THE SEMI-ANNUAL MEETING 


To Query National Board Why It 
Opposes Model Bill Which It Had 
Previously Agreed To 


\ determined effort to learn why the 


National Board of Fire Underwriters 
opposes in New Jersey the model 
agents’ qualification bill which it had 
previously promised the National Asso 


ciation of Insurance Agents not to op- 
was launched last Thursday at the 
semi-annual meeting of the New Jersey 
Association of Underwriters (local 
agents) held at the Stacy-Trent Hotel 
in Trenton. It appears to be the fixed 


pose 





Atlantic City; and W. Naulty, prominent 
agent of Jersey City, to take the bill 
in its present form, confer with the 
New Jersey companies, the insurance de- 
partment and any others who might in- 
terpose objections and report back soon 
to a special meeting of the association 
on its findings. Mr. Cox and Mr. Naulty 
were not present at the meeting in 
Trenton. 

In outlining the history of the quali- 
fication bill in the Legislature this year 
President Rippe said that the first bill 
introduced had provided for examination 
of prospective agents by examining 
boards consisting of agents. To this 
feature of the bill the New Jersey com- 
panies entered strong objections, and 
the National Board, through its coun- 
sel, J. H. Doyle, did likewise at a hear- 
ing in Trenton. 

Thereupon, according to Mr. Rippe, a 
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view of New Jersey local agents that substitute bill was introduced, meeting : ‘i - 
the National Board and the New Jersey the objections offered. That not being A Sign of Good Protection 
companies are definitely and perma- satisfactory the model agents’ qualifica- < 
nently opposed to agents’ qualification — tion bill, drawn up by the National As- 
laws in any form notwithstanding pre- — sociation within the last year or two and 
vious assertions. approved by the Insurance Commission- ) 
Discussion on the agency qualification ers’ Convention and the National Board 
bill, which was by far the most vital tothe extent that the latter promised not J 
subject touched on at the meeting, at to oppose it in any state where it was 
tended by about forty members of the introduced, according to Mr. Moffatt, 5 e 
association, culminated in two motions was introduced. FIRE NSU URANIC oe OPIPANY of ILWAUKEE 
passed unanimously. One was to send Even the model bill, nevertheless, was 
a letter to the National Association of | opposed by Mr. Doyle, it was said, and Writing: 
purser ae ——— , oo by a number _ a apg Fire Rents 
men la ie National Board displayce the association ranks and in the face o s : : 
hostility to the model bill introduced this opposition the bill was withdrawn. Lightning Marine 
in the New Jersey Legislature, and the Investigation of reasons why a number Windstorm Sprinkler Leakage 
other to send a letter direct to the Na of agents who previously had supported . Vi j 
tional Board headquarters in New York — the bill, had changed front and opposed Tornado Riot and Civil Commotion 
asking for a reply setting forth reasons it, revealed that a few casualty com- Use and Occupancy Explosion 
why it opposes the New Jersey bill after panies were accused of spreading infor- : 
previously endorsing it. mation that the bill was to aid British aia eae ae. yee sii ‘sour eV 
rhis meeting of the New Jersey As companies against American insurers by nae 
sociation in ‘Trenton was intended to be driving the latter out of the state be (iain 7 
devoted principally to consideration of cause their agents would find the ex — —— 
bills pending before the State Legisla aminations too stiff to be passed. Pres- 
ture and President Arnold Rippe re ident Rippe declared the bill did not call N MITH 
served mention of the agents’ qualifica for examinations of agents already li- CHARLES HOYT 8 
tion bill until the other twenty-odd had censed unless it was obviously seen that OR 
been read, briefly reported upon and they were unfit to continue in the busi- 
disposed of, Every agent present dis ness. | MARSHALL & STERLING, INC. 
played keen interest in the debate on Agents Doubt Company Support | 
the qualification bill and quite a bit of With the conclusion of President | Poughkeepsie Trust Co. Building 
resentinent was expressed against the Rippe's report several agents said they 
companies because the association had believed it probable that the companies POUGHKEEPSIE, N. Y. 
found it expedient finally to cease press were hostile to any restrictions on their 
ing the bill for passage this year be liberty to appoint anyone they please Telephone 8271 
cause of the certainty of it being killed, @S agents. and that the agents would 
To Continue Fight for Law pti cee Bag igs sinh gp ry put We pay Brokers liberal commissions and protect their accounts. 
Charges of companies misrepresenting Jat be nae a ‘ sollasa ae 
the outcome of the qualification law in sacl fie Gc te ee We furnish insurance Engineering and Prevention Service gratis om 
order to line up agents against the bill of Hudson County pledging ‘support to Fire and Compensation risks. 
were made. In order to disseminate a the bill. 
proper understanding of the qualification The bill was at this point referred to We write Fire and allied lines, Compensation, Liability and Automobiles. 
bill and to line up strong support for the conference committee and_ brief 
it, the New Jersey Association dele- plans made for an intensive campaign We represent fifteen of the leading Fire Companies and are General 
gated its conference committee, consist during the remainder of the year to Agents for the Globe Indemnity Company. 
ing of Fred J. Cox, of Perth Amboy, past convince legislators, agents and the 
preside r% = = National Associ ation; T. pul blic of the necessity of having prop- om it a . 
is vd - 1 — x, present chair erly qualified local fire and casualty in — 
Maticanl A pe ee we committee ol the surance agents handle the protection \ 
National Association; W. A. Faunce of | which the companies offer. W. D. Dick- j rr, W I S & G E. N D A R 
Te Incorporated 
THE 
NEW YORK CITY AGENTS 
. . * 
| National Liberty Insurance Co. of America 
| Caledonian Insurance Co. 
| The Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corp., Ltd. _ 
United Merchants Insurance Co. 
MARINE AND FIRE 
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inson, of Trenton, one of the leading 
members of the association and a good 
speaker, spoke strongly for the educa 
tional campaign. 

Mr. Faunce introduced the motion to 
write directly to the National Board 
regarding why they opposed the bill. It 
was promptly seconded by Mr. Dickin- 
son and passed without a dissenting 
vote. 

Other Important Bills 

President Rippe reported that the new 
resident agency bill for foreign com- 
panies had not been reported out of 
committee. 

The bill that would relieve mutual 
companies from the rating law is prob- 


ably resting permanently in commit- 
tee. 
The marine definition bill has been 


passed by the New Jersey Senate and 
has the support of the agents’ associa- 
tion. 

The uniform commission bill, so vig- 
orously opposed by companies and 
agents, has not come out of the Senate 
committee. 

A bill for compulsory automobile lia- 
bility and property damage insurance 
for all car owners is in the Senate com- 
mittee and not likely to be reported out. 

Mr. Rippe announced that the Legis- 
lature had appointed a committee of five 
members to investigate automobile ac- 
cidents, their causes and consequences, 
for the purpose of reporting next year 
on the advisability of having a compul- 
sory automobile liability law. 

A bill requiring taxi-cab owners to 
carry liability insurance or a bond for 
$5,000 has passed the Assembly, and is 
approved by the agents. It is similar 
to the law now in force in New York 
State. 

Amendments Held Over 

Action on the three amendments to 
the constitution and by-laws of the as- 
sociation was postponed until the Sep- 
tember meeting when it was found that 
the wording of the amendments was not 
entirely clear. 


“Tom” Moffatt 


gave a short talk on 





the uniform commission situation, trac- 
ing the history of the Union-Bureau con- 
troversy from the organization of the 
conference agreement until the present 
time, the latest development being the 
injunction against Commissioner Mc- 
Murray, of Indiana, from enforcing the 
commissioners’ uniform scale ruling. 
Mr. Moffatt advised the agents not to 
seek commission justice through legis- 
lation but to aim to keep the govern- 
ment out of business and settle differ- 
ence¢ with their principals direct. 

President Rippe and Secretary W. 
Spiegelberg were appointed delegates to 
the mid-winter mecting in Washington 
of the National Association. 

A short membership campaign recent- 
ly conducted by the New Jersey Asso- 
ciation netted forty-eight new members 
who have paid their dues a year and 
one-half in advance. 


FORM ITHACA LOCAL BOARD 

Twenty-seven agents of Ithaca, N. Y., 
representing sixteen out of twenty-three 
agencies in the city, met February 27 
for the purpose of organizing a local 
board there. It was voted to organize 
such a board and a committee was ap- 
pointed to draft a constitution and by- 
laws. Sidney L. Howell was elected 
temporary chairman and Edward S&S. 
Preston, Jr., temporary secretary. A 
further meeting to complete organiza- 


tion will be held next Monday, March 
10. Eugene A. Beach, secretary of the 
New York State Association of Local 


Agents; Glenn Johnson, of Syracuse, a 
member of the state association’s exec- 
utive committee, and W. H. Munns, 
chairman of the conference committee 
with fire rating boards, attended the 
meeting February 27 and spoke of the 
benefits of local boards. 


RECEIPTS OF DEPARTMENT 

The receipts of the New York Insur- 
ance Department for the fiscal year end- 
ing June 30, 1923, were $1,903,593. The 
total disbursements were $551,884. 


MARYLAND AGENTS MEET 


W. C. Carter Reelected President; W. 
W. Baldwin Reports on Measures 
Before Legislature 


The annual meeting and election of 
officers of the Maryland Association of 
Insurance Agents was held at the 
Southern Hotel, Friday. W. C. Carter, 
of Baltimore, was re-elected president; 
Charles A. Herman, of Ellicott City, 
vice-president, and Frank W. Lawson, 
of Baltimore, secretary-treasurer. 

W. W. Baldwin, chairman of the leg- 
islative committee, made the principal 
address and called the attention of the 
organization to the bills pending in the 
General Assembly which the association 
favored as well as to those which it 
opposed. Among the bills which the 
association went on record as favoring 
and which had been drawn by _ the 
Attorney-General of the State after be- 
ing approved at a conference of the life, 
fire and underwriters committees and 
the Insurance Commissioner are the fol- 
lowing: 

Giving the Insurance Commissioner 
power to impose fines for first and sec- 
ond offenses instead of revoking or sus- 
pending licenses; providing for liabil- 
ity instead of indemnity — policies; 
requiring charter of corporations doing 
brokerage business; requiring insurance 
brokers to give bond; requiring com- 
missions on fire, lightning and tornado 
insurance be stamped on policy; provid- 
ing qualification examination for in- 
surance agents before being licensed; 
requiring publication of all licenses re- 
voked by the Insurance Commissioner. 

The meeting went on record as op- 
posing the compulsory automobile in- 
surance bill and the bill compelling all 
cinployers who are not self-insurers to 
insure their risks in the State accident 
fund. 

At the 
Carter 
ter H. 


banquet at 
acted as 
Bennett, 


night President 
toastmaster, and Wal- 
secretary-treasurer of 
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the National Association of Insurance 
Agents; Albert Bird, president of the 
Delaware Association of Insurance 
Agents, and Spencer Welton, vice- 
president of the Fidelity & Deposit 
Company, were the principal speakers. 


EVERYTHING LOVELY 


Commissioner 
since announcing that he would hold 
companies and agents strictly to the 
mark for failure to correct disapprovals 
of rates, rules, and schedules within 
a limited period of time, has had no oc- 
casion to mete out any penalties, so 
well is his order being observed. Agents, 
as a rule, express themselves as pleased 
with the manner in which the commis- 
sioner is handling the situation and 
have no complaint to make, says a 
correspondent. The commissioner is 
enforcing his rule under the anti dis- 
criminatory law, his principal purpose 
heing to prevent agents from writing 
risks at rates below the published 
schedule. 


Sutton of Virginia, 


TO MEET APRIL 14 

The National Convention of Insurance 
Commissioners will hold its spring meet- 
ing at the Carolina Hotel, Pinehurst, N. 
C., beginning April 14, and 
continuing for several days thereafter, 
according to an announcement sent out 
by Commissioner Joseph Button of Vir- 
ginia, secretary of the 


Monday, 


convention. 
“Matters of great importance are to be 
considered and a full attendance is de- 
sired,” Colonel Button says. 
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Neal Bassett, President 







John Kay, Vice-Pres. and Treas. 
A. H. ssinger, Secretary 
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FIREMEN’S 


INSURANCE CO. 


> ef Newark, H. J 







Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$2,250,000.00 
Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities .. 9,004,301.01 


Net Surplus 4,436,386.20 


‘ Total ....$15,690,687.21 


Policyholders Surplus, 
$6,686,386.20 























Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Seeretary 


: THE 
Girard F. & M. 
INSURANCE CO. 


eof Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities ... 2,665,678.50 


Net Surplus 1,110,233.48 


Total .....$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 














Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 


John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$ 600,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities ... 


Net Surplus 


1,916,251.22 
945,537.10 


Total .....$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 












H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
os. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wellg T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa, 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance I"und 
and all other 
liabilities .... 


Net Surplus 
Total As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 


1,329,033.00 
1,452,589.00 
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Hearings at Albany 
on Important Bills 


UNEMPLOYMENT GOES 
National Board and Casualty Companies 
Object to Widening Automobile 
Writing Powers 


OVER 


Hearings were held Tuesday before 
the Assembly Insurance Committee at 
Albany on all eight bills on the calendar 
except the measure providing for unem- 
ployment insurance which by mutual 
consent went over for one week, when, 
on March 11, according to present sched- 
ule, it will be considered with a number 
of other insurance bills in a joint hear- 
ing of Senate and Assembly Committees. 

This latter bill, Assembly Print No. 
1223, by Mr. Phelps, is rather vague in 
its terms and would confer a sort of 
blanket authority to write such insur- 
ance in the state. It was brought out 
by H. J. Drake, counsel to the insurance 
department, that the Metropolitan Life 
Insurance Company, which is quite a bit 
interested in this bill, is collecting data 
and experience from England and is as 
yet undecided as to what kind of a pol- 
icy it would wish to place on the market 
under the provisions of the law. The 
labor people themselves are undecided 
as to whether they want it or not, being 
somewhat fearful that the same author- 
ity might confer the right to write 
strike insurance, to which of course they 
are bitterly opposed. This bill will re- 
ceive full discussion next weck. 

The first bill considered at the hear- 
ing, Assembly Print 1219, by Mr. Hutch- 
inson, gives the right to fire and cas- 
ualty insurance corporations insuring 
automobiles to each write full coverage. 

Doyle Against Auto Bill 

J. H. Doyle, representing the National 
Board of Fire Underwriters, spoke at 
length in opposition to the measure, 
stating among other things: “I do not 
believe any good can come from this at- 
tempt to give full coverage and permit 
casualty companies to do business now 
limited to fire companies.” Mr. Doyle 
advanced the argument that it would be 
breaking down the practice of this state 
for upwards of 50 to 75 years; that both 
the fire and the casualty company, in 
order to take on the other line, would 
have to set up within their organiza- 
tions entirely new actuarial, rate-mak- 
ing and adjusting organizations and in 
short would be breaking down the 
American system and inaugurating the 
British system in practice in this coun- 
try. 

It would take a long time to get the 
new business conditions assimilated and 
neither the casualty nor fire companies 
would write the new contracts unless 
forced so to do by competition. Other 
states do not permit the full coverage 
policy to be written and do not allow 
a company to do business which writes 
such contracts, and that if the com- 
panies doing business in this state were 
to write the full coverage policy here, 
they would of necessity be barred from 
a number of other states. ‘This would 
create a situation under which the com- 
panies doing business exclusively in New 
York State would have a monopoly of 
the business. 

W. H. Hotchkiss, representing the 
United States Casualty Company and 
Brooklyn Indemnity Company, also 
spoke against the bill, questioning seri- 
ously the demand of either the public or 
the companies for the right to engage 
in both kinds of business. He pointed 
out that while, some years ago it was 
necessary to purchase two policies to 
Cover fire and casualty hazards for au- 
tomobiles, now the contract is written 
by two companies under one policy. He 
characterized the creation of the differ- 
ent classes of reserves necessary to the 
conduct of the new lines as an expensive 
Proposition. Mr. Hotchkiss said he was 
against it on account of the difficulties 
which will arise. 

“If a fire company takes on this addi- 
tional risk it has got to put $250,000 
more capital,” said Mr. Hotchkiss. “If 


a casualty company takes on fire it only 
has to take on $100,000 more capital. 
Assuming the small company wants to 
take on this additional power, it is going 
to be rough on the part of the stock- 
holders to put up the additional capital. 
I fancy some of the companies will have 
difficulty in securing the additional cap- 
ital. I think the bill is not demanded 
by the public, is not wanted by the 
companies, and will lead to needless con- 
fusion and a competitive war between 
companies in the same field.” 


Favored by Department 


Mr. Drake, in the absence of Super- 
intendent of Insurance Stoddard, stated 
that the bill was the idea of the superin- 
tendent, who had had the bill drawn as 
something the companies might welcome 
and he was willing to put it up to the 
legislature for discussion. 

Assembly Bill 1100, by Mr. Wickham, 
providing a manner by which a mutual 
insurance company may change its name 
will be reported out of committee, 
amended so as to provide the change of 
name may be made by a majority of the 
members present “represented in person 
or by proxy.” 

Assembly 983, by A. I. Miller, extend- 
ing for two years the limitations of time 
which life insurance companies may in- 
vest 10 per cent. of their surplus in new 
buildings during the housing conditions, 
to conform with the proposed extension 
of the rent laws, was also agreed upon. 

Assembly 623, by Mr. Hutchinson, al- 
lowing mutual automobile companies to 
write a non-assessable policy, was the 
subject of much discussion. O. B. Aug- 
spurger and J. R. Young, representing 
the Merchants Mutual Casualty Com- 
pany of Buffalo, appeared in favor of 
the measure. 


Assails Non-Assessable Policy 

A wordy scrimmage developed be- 
tween Mr. Young and F. L. Gardner 
as to the value of the mutual dollar 
as compared to that of the dollar of the 
stock company, Mr. Young asserting 
that Mr. Gardner and the stock com- 
panies were eager to see failures on the 
part of the mutuals. Mr. Gardner dis- 
claimed all of this allegation and stated 
that he was against failures of any sort 
because of their effect on the policy 
holder in general of all companies; that 
he was in favor of mutuals so long as 
they were amply safeguarded and raised 
as a paramount objection to the non- 
assessable policy that the policy holder 
felt it was warranted by the department 
as being safe for him to buy. 


Assembly Print No. 816, by Mr. 
Hutchinson, was not opposed. rhis 
measure simply seeks to impose the 


same conditions upon adjusters as now 
required of brokers. 

Assembly Print Nos. 226 and 1043, by 
Mr. Hutchinson, two bills which dove- 
tail into each other, were discussed and 
a telegram was read from H. P. Janisch, 
who was again unable to attend the 
hearing, due to being delayed in Chi- 
cago, stating: “All mutual companies 
favor bill permitting them to write 
surety.” 

It developed that the only mutuals 
against these measures are the compen- 
sation mutuals. Mr. Hutchinson closed 
the hearing with a statement that these 
measures would be considered judi- 
ciously by the committee in executive 
session at a future date, and in the 
meantime suggested that Mr. Young 
and Mr. Train submit briefs showing 
the attitude of the various mutual com- 
panies toward the bills, stating in de- 
tail under what provision of the insur- 
ance law each company expressing an 
attitude is organized in order that the 
opposition and the proponents may be 
classified. These bills were drawn along 
the lines of suggestions of the insurance 
department of Massachusetts, Assembly 
226 having been a product of the Lock- 
wood committee of last year, which was 
caught in the legislative jam at the close 
of last year’s session and failed of pass- 
age. It contains the added provision 
this year permitting the writing of 
surety insurance. 

The marine people were present as 
silent listeners. 


Hicks Gives Views 
on High Commissions 


DIFFERS WITH W. S. NAULTY 


Former Head of N. J. Association Con- 
tends That High Rates Are 
Not Necessary 


Arthur W. Hicks, a ‘prominent local 
agent of Summit, N, J., and former presi- 
dent of the local agents’ association of that 
state, has written the editor of THe Easr- 
ERN UNDERWRTER in reference to remarks 
made by William S. Naulty, of Newark 
and Jersey City, at a recent hearing in 
Trenton on the proposed uniform commis- 
sion law. Mr. Hicks differs with Mr. 
Naulty with respect to high commissions 
for big city agents. His statements, which 
are interesting and undoubtedly reflect 
those of a large body of local fire insur- 
ance agents, are given herewith: 

The article on page 23 of your Febru- 
ary 22d issue in which you quote Mr. 
Naulty of the J. M. Byrne Agency of 
Newark and Jersey City, on the subject 
of the commissions paid to the big- 
town agent, tempts me to offer a few 
thoughts on the other side of that sub- 
ject as well as on the regulation of com- 
missions by the state. 

Mr. Naulty’s remarks are interesting 
for the reason that while they have a 
direct bearing on the New Jersey situa- 
tion, they also reflect the arguments of 
many of those in other excepted city 
sections of the country. ‘They were 
made at a hearing before a legislative 
committee on a proposed uniform com- 
mission bill, where only arguments and 
reasons bearing on the interest of the 
public as affected by commissions should 
be properly considered. 

I can see only one possible excuse for 
public intrest or state interference in the 
commission question, and that is limited 
to the extent that agency commissions 
enter into and form a portion of the ex- 
pense item of the business and as such 
become a factor in determining the rate 
which the public must eventually pay. 


No Excuse for State Interference 

If a state holds, as does New Jersey, 
that rates shall not discriminate unfair- 
ly between risks of essentially the same 
hazard, and, if the rate on a risk in a 
Class .\ town carries a load of the aver- 
age produced by the maximum of 30% 
commission paid in Essex, Hudson or 
Camden counties and the minimum of 
25% or 20% paid in the counties form- 
ing the balance of the state, then it 
might possibly be held that the insur- 
ing public in the lower commission 
counties is helping to pay, in the form 
of its rates, the excess or higher com- 
inission allowed in the more favored sec- 
ticns. Is there any other excuse for 
state interference in the matter? Would 
it not be a simple matter for the rating 
office to add a differential to the rate 
to cover the excess commission in those 
sections where it is paid? 

Has the public any interest in the 
question of the relative expense of con- 
ducting an agency in the different sec- 
tions of the country or the different 
items that enter into that expense? Is 
not that purely a matter of inter-agency 
concern ? 

In attempting to justify the high com- 
Inissions paid in the counties of Essex 
and Hudson, stress is laid on the ex- 
pense ot doing business there and the 
necessity of maintaining high salaried 
fire prevention engineers, schedule and 
sprinkler experts, solicitors, collectors, 
etc. The point is also emphasized that 
there are about 4,000 agents in those two 
counties. I may be mistaken, but I 
doubt if there are over 20 agencies that 
maintain these high salaried employees, 
and if there is that number, is this item 
of expense by these few agencies to be 
considered a good reason why the 3,980 
other agents in those counties who do 
not have this expenditure should re- 
ceive a 5% higher commission than is 
paid in the balance of the state? 

Should not these unusual items be 
treated as a trade competitive expense 


of those agencies, and as such not 
chargeable to the companies in the form 
of a commission that is, in part, event- 
ually passed on to the public in the rate 
it pays? Many of the large New York 
brokerage houses employ these high sal- 
aried experts, but, as yet, none of them 
has even suggested that the companies 
stand any portion of the cost. 

The difference in rates between mer- 
cantiles in Class A and Class E towns 
is correctly quoted, but consideration 
shovld be given to the fact that where 
the values of a building and its con- 
tents in a small town rarely run over 
$50,000, in a city they will run several 
times that amount. 


Are Side-Lines Essential? 


In the concluding paragraph Mr. 
Naulty seems to advance the argument 
that because, as a rule, the city agent 
has no real estate, legal or banking ad- 
junct with which to eke out a livelihood, 
and consequently has to devote his en- 
tire time to insurance, he cannot serve 
the public as economically as the small 
town agent who frequently has these 
side lines. Are we to assume, as we 
might be justified in doing from the 
whole trend of the paragraph, that in 
the agency business volume produces an 
increased ratio of expense? The Byrne 
Company, in its different departments, 
carry other side lines, as do also many 
of the other large agency firms of this 
state; while we, a small town agency, 
have for several years devoted our en- 
tire time to insurance, virtually aban- 
doning real estate as an adjunct. 

To my humble mind, high commis- 
sions breed a multiplicity of agents, add 
to the general demoralization by at- 
tracting to the agency ranks a large 
number who make no pretense of ren- 
dering either the public or their com- 
panies any commensurate return for the 
commission they receive, and care noth- 
ing for the ethics or established stand- 
ards of the business. High commissions 
also mean high brokerage. In certain 
sections of this state some agents are 
receiving as high as 35% and 40% 
agency commission, are writing all over 
the state, and, in some instances, are pay- 
ing a higher rate of brokerage than the 
agents located where the policy covers 
receive from their companies in agency 
commissions. A brokerage of 224% is 
not at all uncommon on Jersey business 
and a higher rate is known in some in- 
stances, 


TAX REFUNDS MADE 


Refunds on tax payments totaling over 
$123,999,000 were made by the federal 
treasury in the fiscal year ending June 
30, 1923, according to a report sent by 
the department to the Ways and Means 
Committee of the House of Representa- 
tives. The refunds covered payments 
of several years and were made on ac- 
count of illegal or erroneously collected 
taxes. Among the insurance companies 
receiving refunds were the following to- 
gether with the amounts: New York 
Life, $109,994; Fireman’s Fund, $336,936; 
Insurance Company of North America, 
$348,614; and the Federal of Jersey City, 
$183,365. 


RE-INTRODUCE MARINE BILL 


The marine insurance bill framed by 
underwriters and their counsel here, 
providing for tax changes which will 
place American underwriters on a more 
competitive footing with foreign under- 
writers, and which met defeat last year 
in the closing hours of the sessions in 
Albany, was introduced again this week 
in the New York State Legislature. 





BROOKLYN BROKERS MEETING 


The next monthly meeting of the 
Brooklyn Insurance 


tion will be 


3rokers Associa- 
held in the Aetna Life 
Building on Thursday evening, March 


13. President John J. Canning has in- 


vited County Judge W. Bernard Vause 
to speak following the business session. 
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Dependability in Insurance 


To be of real value to the community it serves, a local 
agency should be able to provide insurance protection in a 
company whose dependability is unquestioned. 


It has been the aim of THE HOME INSURANCE COM- 
PANY, NEW YORK, to stand firmly back of its agency 
forces in this regard. One of the most effective ways of 
doing so has been to assure, by careful and conservative 
underwriting, the ability to promptly and fairly assume any 
and all obligations. 


The Home is America’s Largest and Strongest Fire 
Insurance Company, and judicious management has added 
to its other qualities, that of thorough dependability. 
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Leaschole Insurance Sales Points 


By WILLIAM A. RIORDAN, Secretary of Sun Insurance Office 


William A. Riordan, local secretary of 
the Sun Insurance Office and manager of 
its metropolitan department, discussed 
Leasehold insurance in a talk before the 
Suburban New York Field Club on Mon- 
day of this week. He began by pointing 
out that few have a working knowledge 
of that coverage and when presented with 
a Leasehold insurance proposition often 
feel obliged to consult with some one else 
in the business in the belicf that it is so 
highly technical and mysterious that they 
have not time or ability to master tt. This 
sidestepping leaves a bad impression with 
the assured. THis talk follows 

The first thing that we must do in 
connection with a proposed Leasehold 
contract is to establish an insurable in- 
terest. This insurable interest might 
result from any one of a number of 
causes and the first question that we 
should ask ourselves is, if a fire occurs 
what will the assured lose as the result 
of it? The answer to this question will 
always decide whether or not there is 
any basis existing for the issuance of a 
Leasehold policy. 

Let us assume that 2 person has leased 
a building or any part of a building for 
$10,000 per annum and has sub-lease.| 
the same premises under one or more 
leases for a total of $15,000. These two 
amounts show that he anticipates mak 
ing a profit of $5,000 per annum for at 
least the period of the sub-lease. 


Profits and Increased Value 


This form we will call for convenience 
sake, “Profits of a Lease,” and is one 
most generally sought. 

Another rather important feature of 
this insurance is what we will call “In- 
creased Value of a Lease,” which is 
brought about by a lease having been 
made a number of years ago at the then 
prevailing rents, which, because of the 
recent great war and the resulting cost 
of building materials and labor, makes 
it necessary now for a rent consider: ably 
higher to be charged. It is the differ 
ence between the rent ‘on which the 
lease is based and the prevailing rental 
value of any given premises which is 
the insurable interest under this form. 

It might happen, that a very long term 
lease was made some time ago and 
which probably has twenty years more 
to run. In cases of this kind it is our 
judgment that it would not be wise to 
give an assured a policy, the amount of 
which was based on the increased value 
of the lease for the remaining twenty 
years, as none of us can prophesy 
whether the rents will be materially 
higher or lower then than they are at 
the present time, and it seems therefore 
proper to limit the amount of insurance 
under such a policy to a reasonable pe- 
riod, say, five years. 

This is a matter of individual opinion 
and I am led to believe that some of 
the underwriters will issue a policy based 
on the long period as they maintain that 
as it is a non-valued policy the assured 
must prove his right to the full amount. 


Frequently Asked “To Insure a Bonus” 


The only danger of this course, as we 
see it, is that if an assured does not 
collect the amount that he expected to, 
because we were satisfied that the high 
rates would not prevail for this long 
period, it may make a dissatisfied cus- 
tomer out of him; in that way doing us 
more harm than good. These are the 
two principal forms of Leasehold insur- 


ance, although, not by any means the 
only ones. 
We are frequently asked to insure a 


bonus paid for a lease which is in order 
because very often the holder of a 
valuable lease requires that a prospective 
purchaser of the same, pay him a sub- 
stantial sum in addition to assuming the 
obligations to the landlord; this sum 
representing the value of the business 
and good will. 

Be ‘fore we are entirely satisfied that 
this is a legitimate subject for consid- 


eration, we require the 
certified copy of the bill ¢ 
exhibited. 


—e or a 
sale to be 


Fire Clause 
After we have satisfied ourselves that 
an insurable interest exists under one of 
the above situations or any other, we 
must then insist upon seeing the Fire 











WILLIAM A. 


RIORDAN 


Clause contained in the lease, as it 
this, which by its wording, decides when 
we will be called upon to pay a loss. 

The language of this clause varies all 
the way from a simple condition of 
untenantability to the total destruction 
of the premises, either of -which might 
cancel the lease in the event of fire. 

It is obvious on the face of this, that 
since there is no variation made in the 
premium for the different fire clauses, 
that anything short of a condition of 
total destruction becomes relatively less 
desirable from an underwriting point of 
View. 

It might be said here, that a fairly 
large percentage of all leases contain a 
Fire Clause which provides that the lease 
will not be cancelled unless the building 
is substantially destroyed. ‘There are, 
however, leases in existence, one in par- 
ticular, which has come to our attention, 
which provides that the lease will be 
cancelled if a fire occurs making no 
reference at all to the degree of damage 
necessary, and further provides that the 
mailing of a registered letter to the last 
known address of the lessee within ten 
days after the happening of the fire, ex- 
pressing the desire of the lessor to 
cancel the lease, is sufficient to ef 
fectively terminate the contract. This is 
undoubtedly a very extreme case, but is 
mentioned to show the wide range in 
the language of these clauses. 

If the lease is cancelled as the result 
of fire, the company is then expected to 
pay, after the assured has proved his 
loss, and it has been determined that 
too much insurance has not been car- 
ried, the amount of the policy less a 
depreciation for the length of time that 
the policy has been in force as provided 
for in most forms. 


Examine Fire Clause Carefully 
We cannot over-emphasize the impor- 
tance of scrutinizing very care fully, and 
adopting as a strict rule, the examination 
of the Fire Clause before the company 
is committed under a binder, and also 
to insist that the fire clause be made a 
part of each insurance contract as it 
prevents collusion between the parties to 

the lease. 

A few leases are so drawn so as to, 
by accident or otherwise, eliminate any 
reference as to the cancellation of the 
lease by fire, and in such cases the 
Common or Statutory Law of the State 


in which the property is located, is read 
into the Contract and decides the future 
status of the lease. 

The Law of the State of New York 
reads as follows: 

“When any building which is 
occupied is so injured by the 
other cause, as to be 


leased or 
elements, or any 
untenantable and unfit 
for occupancy, and no express agreement to 
the contrary has been made in writing, the 
lessee or occupant may, if the destruction or 
injury occurred without his fault or neglect 
quit and surrender possession of the leasehold 
premises, and of the land so leased or occupied; 
and he is not liable to pay the lessor or owner 
rent for the time subsequent to the surrender.” 


Compound Interest Feature 


It has been the custom for a 
while, and still is in some offices, 
a policy equivalent to the full amount 
of the assured’s interest in a lease for 
the remaining term of the same, par- 
ticularly under the form first discussed 
and called “Profits of a Lease.” 

This, we maintain, is contrary to pub- 
lic policy, as it gives an assured in the 
event of the cancellation of his lease an 
amount (all at one time) which he 
otherwise would not get until the ex 
piration of his lease which might be 
twenty years or longer. It is easy to 
understand how a man so situated is in 
a far better position to invest such an 
amount than if he had only the amount 
he received each month. To offset this 
advantage, since the assured would 
profit as the result of a fire, and de 
stroy to a certain extent the principle 
on which all our contracts are based, and 
that is indemnity, we introduce into the 
form (and offer this as a suggestion) a 
Compound Interest feature, which re 
duces the total amount of anticipated 
profit under the policy by 4% and pro 
duces an amount which if invested at 
any time during the term of the policy, 
at not less than 4%, would be equal to 
that which the assured would have re 


long 
to issue 


ceived from his tenant or tenants had 
no fire occurred 
The majority of persons with whom 


this has been discussed consider it a 
fair and equitable proposition for both 
the assured and the company as it pays 


the assured’s actual loss and no more. 


Forms 

To our knowledge 
organizations have 
and promulgate a 


none of the rating 
attempted to prepare 
mandatory form for 
use in writing Leasehold interest. The 
reason for this is clear as it is very 
seldom that two leases are exactly alike 


in detail. Some of the companies have 
drawn up forms which they insist upon 
using and do so very successfully. These 


forms provide that the amount of insur 
ance be reduced at the rate of 1/12 

the annual profit, less the interest fea- 
ture above, as the assured’s interest in 
the lease becomes less as it draws 
toward its maturity. Where the form 
does not provide for a depreciation, the 
standard co-insurance clause must be 
used to protect the company’s interest. 

It is poor judgment to use a non- 
depreciating form excepting in cases 
where the assured has a non-cancellable 
lease. With this kind of a lease he is 
in a position to lose only the amount of 
profit during the time required to repair 
or rebuild the building, which in most 
cases should not exceed a period of one 
year, 

In this case a policy should be issued 
for an amount not exceeding the annual 
profit, which would not be reduced each 
month, as the policy goes on except dur- 
ing the last year of the term of the 
lease. It is then necessary to include 
a reducing feature as the fire might 
occur at the beginning of the last month 
of a lease and if a form was not properly 
worded the company might be called 
upon to pay the full amount of the policy 
instead of the amount of the assured’s 
actual interest which would only be 1/12 
of the annual amount. 


Is the Prospect Entitled to Leasehold 
Insurance? 


iF requently an agent submits the facts 
in connection with a certain lease usu- 
ally after he has advised the assured 
that an insurable interest exists, and we 
find no basis on which to issue a policy. 
This is a rather embarrassing situation 
and one we must all help to overcome. 


Aim to Collect Unpaid» 
’Frisco Fire Claims 


CONGRESSMAN | 





KAHN’S BILL 
Would Suspend Statute of Limitations 
and Get Funds from Alien 


Property Custodian 


The use of German funds now in the 
hands of the alien property custodian for 
the satisfaction of claims of American 
citizens who suffered in the San Francisco 
earthquake and fire of 1906 and who had 
insurance policies with certain German 
companies on which they could not. col- 
lect, is sought by Representative Kahn of 
California. 

In a bill introduced in the House of Rep- 
resentatives, Mr. Kahn offers legislation 
to suspend the statute of limitations inso- 
far as these claims are concerned, by 
amendments to section 9 of the Trading- 
with-the-enemy act, adding to subdivision 
(a): “That as to any claim or claims filed 
with the alien property custodian under 
the provisions of this act against any in- 
surance partnership, association or corpora- 
tion for unpaid amounts for loans or dam- 
ages caused directly or indirectly by the 
great San Francisco conflagration of April 
18, 1906, the right to plead the statute of 
limitations as a defense is hereby  sus- 
pended. Any number of claimants against 
any such insurance partnership, association 
or corporation for unpaid amounts for 
losses or damages caused directly or in- 
directly by the great San Francisco con- 
flagration of April, 1906, may join in the 
same action.” 

Efforts have been made in previous ses- 
sions to secure legislation of this nature, 
but without success. Representative Kahn, 
however, will seek to have the House com 
mittee on interstate and foreign commerce, 
to which the bill has been referred, hold 
hearings on the measure with as little de- 
lay as possible and will work strenuously 
to secure a favorable report. 


FRED H. SIMONS DIES 

Fred H. Simons, Illinois state agent 
of the Pennsylvania Fire, died February 
27 at Chicago from heart trouble after 
an attack of acute indigestion. Mr. 
mons had served as vice-president ot 
the Illinois State Board and as president 
last year. 


STAATS JOINS HOME F. & M. 

Franklin A. Staats has joined the 
Home Fire & Marine as special agent 
for Eastern Pennsylvania, Maryland 
and Delaware. He was formerly special 
agent of the Fidelity-Phenix in a part 
of this territory. 


TO MEET AT SHORE 
The twenty-eighth annual meeting of 
the National Fire Protection Associa- 
tion will be held at Atlantic City on 
May 13, 14, 15. The headquarters will 
be at the Hotel Chalfonte-Haddon Hall. 


A number of New York insurance 
men will attend the March 17th dinner 
of the Blue Goose in Philadelphia. It 
will be held at the Hotel Sylvania, Juni 
per and Locust Streets. 


When a broker or agent approaches 
the company with what he considers a 
Leasehold line it is absolutely essential 
that it be discussed in more or 
detail in order to determine beyond a 
doubt that the person desiring to pur 
chase the insurance is entitled to it, and 
has not been misled by some one who 
did not grasp the situation and who had 
advised incorrectly. 

Some underwriters will hesitate to 
adopt this suggestion as they do not 
want to give the agent or broker the 
impression that they are reflecting on 
his intelligence, but it is far better to 
do this than to issue a policy which in 
the event of loss would prove absolutely 
worthless to the assured, as this does 
more to discourage the growth of our 
business than anything else. 
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Multiple Lines Are 
Urged by Stoddard 


TO GIVE FULL PROTECTION 


Annual Report Also Advises Stringent 
Measures to Keep London Lloyd’s 
Out of New York State 


Not discouraged by previous failures to 
get through the legislature at Albany bills 
designed to curb the activities of London 
Lloyd’s underwriters in this state, Super- 
intendent of Insurance Francis RK. Stod- 
dard is again fighting with hammer and 
tongs to have measures enacted this year 
which will carry out his ideas. In his an- 
nual report to the legislature, made public 
this week, Mr. Stoddard goes at length 
into the problem of multiple lines and asks 
that fire and casualty companies be al- 
lowed to write jewelry block lines and 
other covers needed in this country but 
which go abroad because of laws here that 
prevent the granting of full protection to 
assureds. Mr. Stoddard also urges changes 
in the laws to impair the ability of Lon- 
don Lloyd’s to carry on here with seeming 
non-interference. 

Following are extracts from Colonel 
Stoddard’s review of multiple coverage and 
Lloyd’s conditions : 


Coverages 


The subject of coverages is one of the 
irost important problems confronting the 
insurance business at the present time. The 
British and other foreign companies have 
done a world-wide business based upon the 
theory that a company is strongest which 
does a multiple line business, or, in other 
words, which is permitted to transact all 
kinds of insurance. In the United States 
there has grown up what is known as the 
American System, namely, a division of 
companies into groups doing life or casualty 
or fire or other lines with certain overlap- 
ping of lines. This situation grew naturally 
from the conditions existing in this coun- 
try. 

Life insurance should continue to be 
kept separate from unrelated lines. 

Concerning the fire and casualty com- 
panies, the dividing line, which at first was 
arbitrary, has been gradually encroached 
upon until the fire companies and casualty 
companies have overlapping powers. In 
many lines the difference between a casu- 
alty insurance company risk and a fire in- 
surance company risk is extremely vague, 
and seems to be based upon no scientific dif- 
ferentiation as to hazards. For instance: 
It is difficult for anyone to understand why 
a fire company should be given a monopoly 
of insurance against damage caused by hail, 
frost or snow. It is equally difficult to 
understand why a fire company should have 
a monopoly of insurance on damage caused 
by excess or deficiency of moisture, flood, 
rain or drought and the rising of the waters 
of the ocean or its tributaries. 

It is equally difficult to understand why 
a fire company has a monopoly of giving 
insurance against damage done by insects 
or disease to farm crops or products. It 
is difficult to understand what relation a 
fire company has to insurance against loss 
of rental of land used in producing such 
farm crops or products. One might wonder 
why a fire company is given a monopoly 
of insurance against damage caused by 
water entering through leaks or openings 
in buildings. These examples are  suffi- 
cient to illustrate the point. 


Complaints Will Be Removed 


If the insurance law is amended so that 
certain neded coverages can be given in 
one policy by one company, in my opinion, 
much will be accomplished toward doing 
away with present complaints. I there- 
fore recommend that section 70, subdi- 
vision 9, be amended by adding thereto a 
Provision permitting a casualty company 
having the powers contained in this sub- 
division to insure against any damage to 
Property not coveed in any other subdi- 
vision of section 70, or in any other section 
of the insurance law, and also permitting 
such a company to issue any other contract 


of insurance not prohibited by the insurance 
law which may be a legitimate subject of 
insurance, provided it is specially licensed 
to transact this business by the Superin- 
tendent of Insurance upon such terms as 
he saall prescribe (Senate Int. No. 571, 
Pr. No. 595, Senator Dunnigan; Assembly, 
Int. No. 840, Pr. No. 876, Assemblyman 
Hutchinson). Il recommend further that 
a new subdivision be added to section 70, 
to be known as 94%, which will provide 
that companies having the powers specified 
in subdivisions 3, 5 and Y, of section 70 
may also insure against loss or damage 
because of fire, so that hereafter com- 
panies having these powers may, in one 
policy give a complete automobile cover- 
age. 

| further recommend that sections 110, 
150, 186 and 34l-a, be amended by adding 
similar provisions. 

I also recommend that casualty, fire and 
marine companies be permitted to give a 
jewelry block policy coverage. 

The views that L have expressed regard- 
ing coverages represent substantially the 
conclusions of the Insurance Commission- 
ers of the United States as contained in a 
resolution adopted at their Winter meet- 
ing held in New York City in December, 
1923. If authorized insurance companies 
oppose the liberalization of our laws or if 
they refuse the coverages needed by busi- 
ness, should they be permitted to furnish 
them, adequate provision should be made 
so as to permit our citizens to obtain 
legally that needed coverage from other 
sources, 


Unauthorized Insurers 


The business done by unauthorized in- 
surers in the State of New York has at- 
tained, in my opinion, a volume which 
would be surprising, were the facts fully 
known. The two main reasons for de- 
mand for such insurance are lower pre- 
miums and the multiple coverages con- 
tained in one policy but unobtainable from 
admitted insurers. Comparatively little 
trouble arises from the competition of un- 
authorized insuers from other states of 
the United States, as the public generally 
appreciates that very good reasons exist 
why such insurers are not admitted to do 
business in this state, the main one being 
that they are financially unsound according 
to New York standards. Lloyds London, 
however, is an old and established institu- 
tion, and it is to be regretted that many 
of its underwriters do business in this 
State without the least regard for our 
laws. These underwriters at Lloyds Lon- 
aon issue policies not permitted by our 
laws, pay no taxes to this State, and are 
subject to none of the disabilities and o1 
dinary expenses of authorized insurers. 
When they wish to avoid paying a claim, 
the assured is told that he must sue in 
England as service cannot be obtained in 
this country. Under all these circum- 
stances, Lloyds underwriters are enabled to 
offer a coverage which our insurers can 
not give, and possibly at lower rates than 
those for which our companies could give 
the coverages were they permitted to do 
so by our law. 

Beginning last Spring, I made a careful 
investigation, so far as the department 
could obtain the information, into the ram- 
ifications of Lloyds London in this State. 
The result of this investigation shows thai 
these unauthorized insurers are intrench 
ing themselves in this State, thereby plac- 
ing themselves in a situation which will 
enable them to compete more actively with 
the legitimate insurers. Wilful defiance of 
the laws of this State by Lloyds London 
has not met with general approval among 
its own underwriters. A majority, how- 
ever, seem to desire to continue under 
present conditions, a conclusion which must 
be reached from the fact that no serious 
attempt is being made by Lloyds London 
as an organization, cither to comply with 
the laws of this State or to request that 
our laws be reframed in such a way as to 
permit the Lloyds London underwriters 
to do business in this State on a basis fair 
to all. 


Recommendations to Check Lloyd’s 


I am offering the following recom- 
mendations which I believe will reduce to 
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minimum unauthorized insurance in this 


tate 
First: I believe that authorized com- 
panies should be permitted to give in one 
] t] necessary coverages needed by 
\ busine rhis has been touched 
upon in this report under the heading 
“Coverages.” 
Secondly: I recommend that section 49 


amended so as include adjusters. If 
Lloyd London are 
ble to adjust non-marine risks in 
this State, their activities will be largely 
At the present time, there are 
justers who, while claiming to represent 
the assured, really represent Lloyds Lon 
don underwriters as agents. These ad 
justers shoul d be suppressed. The attor 
ney legitimately engaged should, however, 
be protected 

Thirdly: I recommend that section 1199 
of the Penal Law of New York be amended 





o as to include all insurers. This law 
definitely refers to adjusters, and there will 
be no question about its application if it is 
made to include all unauthorized insurers 
rather than unauthorized corporations only 
as at present. 

Fourthly: I recommend that anyone hay 


ing funds, belonging to any unauthorized 
insurers shall be required by law to report 
the existence ot the same to the Insurance 
Department. This would permit claimants 
and creditors to attach these funds and to 
get jurisdiction for legal action. 

The department will continue its efforts 
to obtain evidence against brokers placing 
urance in Lloyds London with a view 
evoking the licenses of those brokers 


found guilty of violating the law. Further, 
efforts will be continued to make the trans 
action of busine by Lloyd London as 
difficult as possible until a majority of thi 


underwriters of that old institution are 
] tht to a realization of the fact that 
they are engaged in unlawful operations, 
ind deserve no better treatment than that 
ived by any other law-breaker. 


Nixon Explosion 
(Continued from page 1) 
there is Hable to be some difficulty en 
countered explosion covers — state 
ecifically that they do not cover dam 
ive caused by fire which may follow the 
ion. Where the explosion left off 
| the fire began Saturday is something 
hich will probably never be wholly 


1 
eCXpPlo 
l 
( 


ire policies, on the other hand, do 


not cover against loss caused by ex 
plosion unless the explosion was caused 
fire As in the case of the Kings 
land lo where the fire companies 


eventually settled the losses it is prob 
ible that the adjustment of the losses 

vill see a considerable percentage fixed 
a a fire claim. 

The Associated casualty companies, 
through the Globe Indemnity, are re- 
ported to have written the compensation 
lines for the Ammonite Company. ‘T. C. 
Moffatt, local agent at Newark, who 
handled much of the Ammonite Com- 
pany’s insurance, worked = strenuously 
over the week-end aiding those injured 
by the explosion to secure proper and 
prompt medical and surgical attention 
When this issue went to press it had 
not been learned who had the liability 
lines for the Nixon Company. 

On Monday an investigation of the 
causes of the explosion revealed that 
INT had played a part in the disaster. 
It is stated that traces of TNT were 
found in the ammonium nitrate taken 
from the amatol at the government 

senal near the scene of the explosion. 
R. Norris Shreve, president of the Am- 
monite Company, which took the liquid 
lor drying into fertilizer in a building 
lea ed on the Nixon grounds, admitted 
in the official investigation that the 
liquid contained more than the maxi- 
mum two-tenths per-cent. of TNT al 
lowed in his contract with the Columbia 
Salvage Company, which had the gov- 
criment contract for reclaiming the 
contents of surplus shells. ’ 

Ammonium nitrate, under normal and 
proper conditions, according to reports, 
is non-explosive and every effort was 
made by the Ammonite Company to 
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guard against danger to life and prop 
erty. Major A. S. Casad, commanding 
officer of the Raritan Arsenal advanced 
a new theory by suggesting that “sud- 
den shock, great heat or the erystalliza- 
tion of nitrate” might have caused the 
explosion. 


F. H. ELMORE RESIGNS 


Manager Railroad Department of Hut- 
chinson, Rivinus & Co., Which Con- 
solidates With Brokerage De- 
partment 


IF. H. Elmore, manager of the rail- 
road department of Hutchinson, Rivinus 
& Co., Philadelphia and New York, has 
resigned, as the railroad insurance of 
that firm will be handled hereafter in 
the brokerage department, the railroad 
department being dispensed with. Mr. 
Elmore was assistant manager of the 
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insurance department of the Emergency 
leet Corporation during the World 
War period, and before that as super- 
intendent of insurance of the Southern 
Railway System. He was one of the 
organizers and was for three terms 
president of the Railway Fire Protec- 
tion Association. Mr. Elmore has made 
no business connection as yet, but his 
knowledge of corporation insurance 
should be a valuable asset to him and 
to any future associates. 


NATIONAL BUYS AETNA BLDG. 
The National Fire of Hartford has 
purchased from the Aetna Life the 


property at 88-94 Trumbull Street, Hart 
ford, consisting of a five-story brick 
building and land, with a frontage of 50 
feet. The purchase price was $152,500, 
and under the sale agreement the Aetna 
Life can continue to occupy the building 
It will probably keep its 


for five years. 
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group division there until the new home 
office buildings on Farmington Avenue 
are completed. Then the National will 
take possession to relieve the congestion 
at the present | home office. 


ISSUED "700, 000, 000 LABELS 


The Underwriters’ Laboratories issued 
during the calendar year just closed the 
astounding number of 700,000,000 labels, 
each testifying to the satisfactory con 
struction of some device or material i 
its relation to fire or accident eae 
tion or protection. 


TAX LEVY LEGISLATION 

A substitute bill has been introduced 
for Virginia Senate Bill 310 which would 
make an additional tax on all insurance 
companies % of 1% of their gross 
premiums. The bill proposes that the 
tax would be levied only for the years 
1924 and 1925. 
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A Reminiscence of Late 
Alonzo Willard Damon 


HIS ’FRISCO FIRE ATTITUDE 
Acted Quickly in healing That All 
Losses Would Be Paid for in Full; 


City Was Under-Insured 

In its Alonzo Willard Damon memorial 
brochure the Springfield FF. & M. gives 
some interesting reminiscences of the San 
Francisco disaster and how the late presi- 
dent of the company met the situation. 

President Damon, called to the Pacific 
Coast, converted $1,000,000 of the com- 
pany’s secufities into cash, depositing the 
sum in the United States Subtreasury of 
New York to await his further orders. 
This, in addition to cash on hand, gave the 
company ample funds to meet the emer- 


gency. THe also forwarded at the same 
time to the First National Bank in Oak- 
land $100,000 as an available fund for 


payment of losses already proved. 

Upon viewing the San Francisco situa 
tion, Mr. Damon immediately announced 
that his company would pay its losses in 
full, and other companies sided with him 
in the “dollar for dollar” stand for which 
San Francisco is deeply indebted to him. 
cle believed in treating the San Francisco 
claims on a business basis, giving each 
yerson his due without any deduction from 
the face of the policy for assumed earth- 
quake damage. On June 22, 1906, the day 
after Mr. Damon’s return from the scene 
of the disaster, there appeared in the col- 
umns of the Springfield “Republican” an 
article relating to his trip and a discussion 
of the insurance situation in San Francisco 
in the course of which he said: 

“The total amount of insurance on prop 
erty in the burned area in San Francisco 
will not exceed one-half the value of thi 
property destroyed, as under insuranc: 
was the rule. I see no reason to modify 
my estimate that the insurance in force in 
the burned area totals $175,000,000 and 
that the value of the property destroyed 
was at least $300,000,000. The point of 
difference between companies like ours 
and those who want to cut is this: Sup- 
pose you have a building that cost you 
$20,000 and we carry insurance on it. It 
was destroyed and you prove your claim. 
We made a certain deduction, say ten per 
cent., because of depreciation due to age 
and use, and another deduction because 
of the earthquake, that is, if earthquake 
damage occurred. But these deductions 
are made only when the insurance is equal 
to or exceeds the value of the property. 
If the insurance is less, as it always is in 
San Francisco, we pay the full amount of 
the polley and make no deductions. 

“T do not know of one case where 
our company has made any deductions at 
all. No one in San Francisco has taken 
exception to our stand, and, indeed, there 
is practically no reason to think that we 
will have to make any deductions. 

“All the important losses, where several 
companies are concerned—and there ar: 
losses in which as many as fifty different 
companies are interested—-are handled by 
committees of three or five members, which 
are appointed by the so-called ‘Committee 
of Fifteen” which has been given full 
charge of such matters on behalf of all 
the companies. The authority of these 
committees, however, is limited to ascer 
taining the total loss and its apportionment 
among the different companies interested.” 


ACQUISITION COST 





If Present Rules 7 Not Effective, Col. 
Stoddard Will Devise New Expense 
Reduction Plan 


In his annual report Superintendent 
Stoddard discussed the new acquisition 
cost rules. 

While the companies admit that the 
rules have had a stabilizing effect and 
for that reason alone are valuable the 
superintendent said that there are still 
Issues which must be threshed out. Con- 
tinuing he said: 

“While the companies admit that the 
rules have had a stabilizing effect and 
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for that reason alone are valuable, there 
are still issues which apparently must be 
threshed out. It appears that existing 
competitive conditions make it almost 
impossible for companies to agree on 
acquisition cost rules and even when the 
majority have agreed, the situation is left 
i an indecisive and unsatisfactory state. 
The plan itself has not been in effect for 
a full year and the results produced by 
it can not be ascertained until the re- 
ports of companies become available for 
comparison. 

“If it should fail to accomplish its pur 
pose, that is, the limitation of the ex- 
pense of putting business on the books, 
then it will be incumbent upon the de- 
partment to call upon the companies to 
devise a plan which will produce a de- 
creased expense factor for the produc- 
tion of business. Otherwise, the only 
alternative is to call for some form of 
legislation which will set up arbitrary 
and perhaps inelastic standards. I ap- 
proved the conference plan believing 
that in the long run the companies 
themselves were best fitted to solve the 
problem.” 


UNUSUAL COVERAGES 


Edward Brown & Sons Write Orange 
Frost Insurance, Felled Timber 
Fire and Cotton Crop Flood 


Edward 3rown) = & = Sons, general 
agents, San Francisco, run an interest 
ing ad in the “Underwriters’ Report” 
based on the remark of an Easterner 
that everything he had seen out West 
was “unusual.” This leads Edward Brown 


& Sons to say in their ad: “To our 
mind the word ‘unusual’ is typical of 


this country and its problems. We write 
some most unusual lines. Did you ever 
hear of frost insurance on oranges, of 
fire insurance on felled timber, or flood 
insurance on cotton Any un 
usual problem we with = true 
Western vigor.” 


crops? 


attack 


NEW TOBACCO ADJUSTER 
Leonard L. Grotta Will Handle Such 
Losses for Hartford in Connecticut 


Valley 


Leonard L. Grotta has been appointed 
adjuster for the Hartford to handle all 
forms of tobacco losses, including hail, 
fire and windstorm, his field to be the 
Connecticut Valley. He entered the to 
bacco business in 1882 in New York 
City and in 1899 moved to Warehouse 
Point, Conn., where he erected the first 
tobacco warehouse with an overhead 
lighting system. A special skylight ar- 
rangement devised by him permitted 
more accurate sorting of tobacco accord 
ing to its shade. In 1904 he 
local agent of the Hartford. 


became a 





R. M. ESPIE LEAVES NEW YORK 


Robert M. Espie, counterman with 
Crum & Forster, was guest of honor 
at a testimonial dinner given for him 


at the Brooklyn Chamber of Commerce 
last Thursday. Mr. Espie is leaving his 
present position to take an executive 
office with a large manufacturing con 
cern up-state. He leaves in this city a 


host of friends whom he has come to 
know through twenty-seven years in 
the insurance business as_ inspector, 


counterman and agency supervisor. Mr. 
Espie joined the Crum & Forster office 
about five years after being for 
several years with the Liverpool & Lon- 


don & Globe. 


ago, 


INSURANCE INSTITUTE PROGRESS 


New 
for 


Educational Committee Meets in 
York to Work out Plans 
Next Year 


The activities of the Insurance In- 
stitute of America are being carried on 
by an executive committee and an edu- 
cational committee. Last week, both 
these committees met in New York. The 
membership of the educational committee 


comprises a number of men who are 
noted in their localities as doing all 
they can to advance insurance educa- 


follows: 
Denniston, Travelers, chairman; 


tion. Their names are as 


L. N. 





Crewe, Maryland Casualty, New York; 
J. S. Trump, president, Fire Insurance 
Society of Philadelphia, Pa.; William 
B. Medlicott, president, Insurance Li- 
brary Association of Boston. 

The educational committee is spend- 
ing considerable time in devising and 
developing plans for advancing educa- 
tion, promoting lecture courses, holding 
of examination tests throughout the 
country and in the preparation of ex- 
amination papers. They have already 
held three meetings in New York City 
since their appointment in October last. 
This year their plans are more elaborate 
than heretofore because it is expected 
that the number of students who will 
attend the fire, casualty and surety lec- 
tures in all the important cities through- 
out the country next winter, will be con- 
siderably increased. 

Cammann, Walter & Co. has been 
incorporated with a capital of $15,000 in 
New York and is doing an insurance 
business. The directors are James H. Ep- 
worth, Nutley, N. J.; H. H. Shepard and 
Frank Cavanagh, New York City. 

Ralph W. Bradaith has been appointed 
special agent of the Providence-Wash 


John H. Kenney, Association Fire Un- ington for Maine and New Hampshire 
derwriters, Baltimore, Md.; Rexford succeeding B. F. Freeman. 
Ee NE 
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John L. Wakefield 
Fred E. Nason 
Elbert H. Brock 
Guy W. Cox 





John L. Wakefield 
William H. Wellington 
Walton L. Crocker 
Elwyn G. Preston 
Edward F. Woods 
George S. Smith 
Charles L. Ayling 
Robert K. Eaton 


Over Sixty Years in Business and Growing Stronger 
Every Year , 


LIFE INSURANCE COMPANY 


oF Boston, MASSACHUSETTS 


Summary of the 61st Annual Report 


Made to the Massachusetts Insurance Department 
as of December 31, 1923 





TOTAL INSURANCE IN FORCE on 
approximately 3,300,000 Lives........... $1,863,777,702.00 
Increase during the year, $194,930,034.00 

Funds Reserved as Liability to Mature 


Funds Reserved for All Other Liabilities, 
including Surplus Returns apportioned 


\ 4 

for payment to Policyholders in 1924.... 14,851,898.01 ‘eb 

Surplus Funds for General Emergency Vx 

WUOGQUNES: ctndvedocinndcrcnaes meee ey 22,141,386 68 My A) 

papas ce ek EPS Poe am 
C0 dy. PE 01. | 2 ~ rere $299 353,870.69 { 

; ay 

Increase during the year.......... $31,277 ,967.28 fo)! 

ns 


WALTON L. CROCKER, President 
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Actuary 

L. H. Howe 
Secretary 

Charles J. Diman 
Treasurer 

Frank R. Robinson 
Auditor 

Hjalmar Lundberg 
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INSURANCE CompaNyor New) HAVEN: 


CONNECTICUT» ~ 
Cash Capital $500, 000. 00 


Marine, Hail, Use and Occupancy, Sprinkler Leakage, Riot and Civil Commotion 


Tornado, Automobile 


1641 








FIRE 


New Haven, Conn. 
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Congressional Bill 
To Check Auto Titles 


ANOTHER DRIVE ON THIEVES 
R. B. Stoeckel, lanes Vehicle Com- 


missioner, Explains His Measure for 
National Co-operation 

To aid further the destruction of 
markets for stolen motor vehicles Motor 
Vehicle Commissioner Robbins B. 
Stoeckel, of Connecticut, has prepared 
a bill, which has been introduced in 
Congress by Representative FE. Hart 
Fenn. ‘This measure would establish a 
system very similar to automobile cer- 
tificate of title laws, in fact, embracing 
that feature, and so aid in the reduction 
of automobile thefts. 

The intention of the proposed law, ac- 
cording to Commissioner Stoeckel, “is 
to provide a uniform, co-operative meth- 
od by which the federal and state gov- 
ernments can keep a check on_ the 
identification of every automobile which 
would be so accurate and easy of as- 
certainment as to put organized gangs 
of automobile thieves out of business.” 

Dollar Fee on Each Car 

“The act as presented,” he continued, 
legislation. It 
would lay a fee of a dollar on every 
motor vehicle in the United States manu- 
factured and sold. This should provide, 
on present figures of production, for the 
administration of the law. There is at 
present no provision made in the bill 
for the payment of the expense of the 
filing bureau at Washington nor for sal- 
aries in connection therewith and if this 
bill should be enacted into a law, an 
appropriation for that purpose must be 
made and the necessary department set 
up. 

“The act would be administered under 
the office of the Secretary of the Treas- 
ury. By the actual direction provided 
through his office, a standardization of 
identifeation marks by manufacturers 
would be worked out, ‘This standardiza 
tion would prescribe a wniform method 
of numbers given by it for identifica- 
tion from a sufficient number of differ- 
ent integral parts of the automobile so 
as to make it unprofitable to take the 
machine apart and substitute other parts. 
For instance each of the following parts 


“is a piece ol revenue 


might have a number: The steering 
wheel, engine case, springs, ete. This 
means that starting with the manufac- 
turer a new car would be tied up to 
the manufacturers’ record by twenty or 
more different identifying marks 
prescribed by the Treasury Depart- 
ment. 
Identification Blanks 

“The United States would issue blanks 
to each dealer in duplicate form and 
on those blanks the different identifi- 
cation points of cach car would be en- 
tered by the manufacturer. When the 
manufacturer delivered a car to a deal 
er, he would fill out both blanks, send 
one to the filing bureau at Washington 
and the other with the car to the deal- 
er. Upon each blank there would be a 
space provided for endorsement to a 
customer. 

“When the dealer sold the car, he 
would endorse over the United States 
blank, which would be thereafter called 
the charter, for convenience, and by that 
act would transfer the legal title to the 
customer. The customer would then be 
required to take registration in some one 
of the states before he could drive. 
Upon presentation of the charter to a 
state department duly endorsed by the 
dealer as evidence of title, the state 
would take up the charter, file it away 
and issue its certificate of registration, 
stating on that certificate of registra- 
tion the evidence of ownership, namely 
that a charter was on file with that 
state. There is a provision for sending 
a charter from one state to another so 
that the charter for each car might be 
actually and physically present in the 
state where it was registered. There is 
a provision by which the actual steps in 
the transfer of title by charter and by 
subsequent registration would be kept 
up to date with the master bureau in 
Washington. Future sales of the car 
would be covered by an endorsement 
slip on the certificate of registration. 
The registering authority would look up 
the charter, inscribe it with due evi 
dence of transfer and send the informa- 
tion on to the bureau in Washington for 
as many sales as necessary. The effect 
of this would be that there always would 
be at hand absolute evidence from the 


making of the car down to the last sale 
in two localities, one central and one 
local, by which anyone buying a car 
could ascertain the exact title from the 


manufacturer down. 

“Because this would be uniform in all 
states and because it would be con- 
trolled by a department in Washington, 
it would not be susceptible to the diffi- 
culty with which many of the title acts 
already passed by the states are sur- 
rounded and the requirement could not 
be avoided by selling a car at one juris- 
diction and running that car into an- 
other, 

Applies to New Cars 

“You will see when you read the bill 
over that we manage the whole admin- 
istration through the Secretary of the 
Treasury on the theory of a revenue 
bill. What does not appear from the 
bill is that through the standardization 
of the identification every police depart- 
ment in the United States would be able 
to know exactly where to look for each 
identification mark and would be able to 
find enough identification marks to 
properly determine ownership of any 
car at any time. If there were any 
variance in the numbers in a car or any 
irregularity whatever it would be imme- 
diately possible to find out what that 
irregularity consisted of by inquiry of 
the state of registration and by looking 
up the charter, so that after this bill 
was in effect, so far as new cars are 
concerned, it would be impossible for 
any one to steal a car and not have that 
car promptly identified when it is offered 
for sale to the first honest customer. 
There is no provision for handling the 
cars already on the market, and the 
only way in which that could be done 
is by a process of gradual elimination 
and by the methods now in use as ap- 
plied to second hand cars, but it is a 
fact that there is very little stealing of 
second hand cars. The taking of cars 
is built up around the finding of a new 
car suitable for marketing to some 
known customer for that particular 
Car. 


INCORPORATE IN N. Y. 
Loewi & Brody Compensation Service, 
Inc., New York City, has been incorporated 
in New York State. This firm has capital 
of $25,000. The directors are: W. IH. 
Brody, K. L. Loewi and A. C. Mittle- 
dorf, all of 239 Fourth Ave. 


H. N. 


is at present on the Pacific Coast on a 
business trip. 








Brevoont 


Madison Street, east of LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
banks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 








EK. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 











Dickinson, of the Glens Falls, 


American Equitable 


Assurance Company 
of New York 


Knickerbocker Insurance 
Company 


of New York 


Metropolitan Assurance 


Underwriters 

of New York 

LARGE CAPACITY UPON AC- 
CEPTABLE BUSINESS 

FIRE—TORNADO — SPRINKLER 
LEAKAGE—CIVIL COMMOTION 
—RIOT AND EXPLOSION _IN- 

SURANCE 


AGENTS DESIRED IN UNREPRE- 
SENTED TERRITORY 


Apply Home Office, 92 William 
Street, New York 
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GENERAL FIRE ASSURANCE 
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EAGLE, STAR & BRITISH DO- 
MINIONS INS. CO., Ltd 


of London, England 
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Auto Underwriting 
Squarely Up to Agent 


HE FIXES INSURANCE VALUE 


H. A. Grant of Continental Advises 
Agents on How to Handle Changes 
in Auto Manual 


H. A. Grant, manager of the auto- 
mobile department of the Continental, 
and one of the cleverest automobile men 
in this city, has advised all agents of the 
company that it is they who do the 
actual automobile underwriting for the 
company now that the manual no 
longer contains the maximum per- 
centages recommended for insurance 
insurable values. His advise which is 
pertinent, follows: 

“The value of this table has been 
questioned in the past. It was origin- 
ally intended that the table should rep- 
resent a sort of estimated average value 
as a basis from which the local agent 
would determine the actual value of the 
automobile to be insured. It was 
found, however, that the table was not 
so used by the average agent, but that 
the tendency was to apply the amounts 
arrived at by the application of these 
percentages to all risks offered without 
consideration of the actual condition of 
the individual car to be insured. Need- 
less to say, this resulted in over-in- 
surance, in a great many cases, and 
under-insurance in others. No two 
automobiles receive actually the same 
usage. We have been queried as to 
just what percentages should be used 
in 1924, and think it advisable at this 
time to acquaint our agents with our 
ideas. 





“First, we are not insuring an average 
car. Our policy is issued to cover on a 
certain car described and identified by 
motor and serial numbers. The aver- 
age value of cars of the make and age 
may be determined approximately by 
the application of the percentages here- 
tofore used, but this should be used 
only as a basis from which to figure. 
If a seven-room, frame, tile roof resi- 
dence were offered the agent would not 
issue a policy based on a general aver- 
age, but would grant insurance based 
on his knowledge of the actual value of 
that residence. This same logic should 
apply to amounts granted for automo- 
bile insurance. 

“In fact, a personal knowledge of the 
automobile is more important because of 
the greater degrees of difference in 
usage and depreciation. In other 
words, the elimination of the advisory 
table puts the question of insurable 
values squarely up to the local agent, 
who, being the direct point of contact, 
can either determine the correct 
amount to be granted, or by inquiry 
from the applicant’s repair man acquaint 
himself with these values. Over-insur- 
ance is responsible for more losses than 
any other factor, as it produces not only 
a direct moral hazard, but also an in- 
voluntary and often unconscious moral 
hazard. 

“We are very proud of our record for 
1923, and believe it to be conclusive evi- 
dence of the correctness of our theory 
that the automobile business should be 
underwritten by the local agent, under 
the supervision, of course, of the home 
office. Needless to say, we hope to have 
an even better record for 1924. We 
know that this is possible only through 
the cooperation of our local agents and 
ask that our local agents extend that 
cooperation by guarding closely against 
over-insurance, as well as against the 
known moral hazard.” 





THE HARTFORD’S 1923 RECORD 


Assets of $74,493,584; Net Surplus Over 
Capital Stock, $14,186,400; $52,307,- 
184 Reserves 


The conditions of the Hartford at 
the close of business on December 31, 
1923,, is shown by the following state- 
ment: 


The company had available assets as 





follows: 
Real estate <.s.cccccces Gapenaee 
Government bonds 3 





Other bonds and stock. ¢ OL 
CUI cracae akee caetis-aenes 6,151,080 
Agents’ balance ........ 9,705 604 
CNGE GORGE 6 oc kccccacnc 2,458,944 


Total assets ....... $74,493,584 
The company has set aside the fol- 

lowing reserves for obligations due or 

to become due: 

lor estimated losses to 
policy-holders ee ee $5,724,949 

For unearned premiums 
i. e. the pro rata un 
expired portion of all 
premiums in foree ... 44,325,735 


For taxes not yet due.. 1,000,000 
kor money due to other 
insurance companies 
and for other miscel- 
laneous bills” and 
CONN. snow eens tcpavaet 156,500 
For an unassigned spe- 
CIAl TOSERVE:. .cccic cue 1,000,000 
Total reserves ...... $52,307,184 


This leaves a surplus 
over all known liabili 
ties for the protee 
tion of policyholders 
amounting to 

Cash eapital 


i Prota otis 22,186,400 
8,000,000 


Net surplus over and 
above capital stock.. 


$14,186 400 


AGENTS DINE IN ROCHESTER 

\ local agents’ get-together dinner 
under the auspices of the Western New 
York Field Club will be held at the 
Rochester Club, Rochester, N. Y., to- 
night. It is an annual affair. 








A, R. MONROE, President 





Chartered 1811 


NEWARK 


FIRE INSURANCE COMPANY 


Newark, N. J. 


ASSETS 
$5,207,441 


SURPLUS TO POLICY HOLDERS 
$1,921,968 


A Company With a Continuous and 
Unblemished Record of Over a Century 


Agents Wanted Where Not Represented 


T. L. FARQUHAR, Vice-President & Secretary 











1924 Automobile Insurance 


During 1928 about four million cars were manufac- 


| tured and plans for 1924 indicate that this record will 


be eclipsed. This increase greatly enlarges your field 
of activity for soliciting Automobile Insurance. 


The 1924 rush season for this coverage is near al 


| hand. 
| 


The Fidelity-Phenix Automobile Department 


will appreciate the opportunity of helping you to 


direct, or 


Insurance writings. 


realize your proportionate share of gain in Automobile 
Present your problems to us 


“Ask the Fidelity-Phenix Special’ 


FIUDIEILITY = PIHUEN LX 
FIRE INSURANCE CO: 


8O MAIDEN LANIE, NEW YORK,NY. 


CASH CAPITAL 


FIVE MILLION DOLLARS 


HENRY EVANS 
CHAIRMAN OF THE BOARD 


NEW YORK 


CHICAGO 


MONTREAL 


C-R-STREET 
PRESIDENT 


SAN FRANCISCO 
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Asks Protection for 
Legitimate Brokers 


TOO MANY UNFIT IN’ FIELD 


Stoddard Would Eliminate Those Who 
Seek Only Commissions and 
Render No Service 


Supplementing statements made at pub- 


concerning his efforts to pro- 


‘ ] ] 
t the legit 


itimate insurance broker in New 

York State from the one-case man, bank 
' ' 

who 


employ or Other person ecures a 


e only because he controls a few lines 
on which he can get commissions, Super 
i Stoddard this week described in 
wt to the legislature the bills he has 
orrect the brokerage evil. 


Mr. Stoddard’s remarks follow, in part: 


intendent 
his rep 


introduced to ¢ 


“Insurance brokers are licensed under 
section 143 of the Insurance Law. Theoret- 
ically, the broker represents the assured 
and the agent represents the company. 
Practically, the broker has many function 


the same as those of an agent, 
and in which it has been held by law that 
he represent the company. On the other 


which are 


hand, agents in those sections of the state 
where there are no brokers perform many 
duties in which they are representing the 
assured, and the line of demarcation be- 


tween the broker 


not clear. 


and the agent is some- 
times In the main, however, the 
distinction that the broker represents the 
assured and the agent represents the com 
pany furnishes the line of demarcation be 
tween the two classes of 


business pro- 
ducers. 
Income for No Service 
“It is not easy to furnish a complete 


solution of the difficulty, but I believe that 


a partial solution is afforded by two bills 
which have been introduced at the request 
of the department. One of the worst 
abuses at the present time is for a business 


concern, which has a large amount of in 
urance to be placed, to have an employee 
licensed as a broker, which employee will 
share in the brokerage commissions aris- 
ing from placing the insurance busienss. 
The result of this arrangement is that the 
employee, who often performs no useful 
has his income increased, the ef- 
fect of which is to give the assured a sub 
stantial benefit from the commissions on 
the insurance on its own risks. This is in 
effect a rebate. 

“Another means of rebating to assureds 
is by the formation of a corporation to do 
a brokerage business, the stockholders of 
which proceed to place their business 
through the corporation. The corporation 
is operated by a salaried manager and the 
profits arising from business are returned 
to the stockholders. This form of rebate 
should also be prevented. The whole idea 
of a rebate is some advantage to favored 
assureds, which advantage is not enjoyed 
by all. The advantage enjoyed by a few 
must be paid for by the many. 

“T have therefore recommended certain 
amendments to section 65 of the Insurance 
Law, which, I believe, will correct the 
above condition (Senate Int. No. 576, Pr. 
No. 600, Senator Dunningan; Assembly, 
Int. No. 167, Pr. No. 167, Assemblyman 
Hutchinson). : 

“Many holders of brokers’ licenses are 
of no financial responsibility and some 
times appropriate premiums collected by 
them. The licenses of those who are 
caught are revoked by the department, and 
some brokers are punished by the criminal 
‘courts. The standard of brokers will be 
raised, in my opinion, if each applicant 
for a broker’s license is required to give a 
bond running to the People of the State 
6f New York, which can be proceeded 
against in the event that the broker fails 
to remit premiums to the company, or 
causes a financial loss to either company 
or insured by his dishonesty or negligence. 
I therefore have recommended that. sec- 
tion 143 be amended to provide for the 
obtaining of such a bond by each applicant 
for a broker’s license, such bond to be $500 
in amount, and to be issued by a surety 
company admitted to do business in the 
State of New York.” 


service, 


THE EASTERN 


VIEWS ON INJUNCTION 


Many Believe No Permanent Good Will 
Come From Indiana Result; Will 
Stimulate Legislation 


Many prominent fire insurance un- 
derwriters and agents cannot under- 
stand how the Indiana injunction 


against Insurance Commissioner Mc- 
Murray preventing him from enforcing 
uniform commissions in that state, will 
be of any permanent value as a solu 
tion to the national commission prob- 
lem. It is not ible but prob 
able, in the event of no- prior settle- 
ment of the difficulty between the Union 
and the Western Insurance Bureau, 
that some of the radical insurance com 


only po 


missioner will seek legislation per- 
mitting them to do that which the 
statutes today do not authorize them 
to do with reference to commission 


regulation. 

Although the Indiana injunction puts 
a damper on the issuing of orders by 
commissioners arbitrarily 


putting com 
missions on a untform basis in their re 
spective states, it serves as a_ direct 
stimulus to legislation next year if the 
Union and the Bureau fail this year 
to get together. Knowing their in- 
ability to regulate commissions the com- 
missioners have ample time this year 
to frame measures intended to give 
them the required authority and such 


legislatures 
insurance 


hills are most likely to pas 
fed up on the iniquities of 
corporations. 

So far Commissioner 
souri is the only commissioner other 
than MeMurray who has tried to put 
the Chicago plan across. Tfyde is seem 
ingly sful just now because the 
Missouri statutes give him peculiar au 
thority to regulate the insurance busi- 
ness Elsewhere commisioners are 
marking time, but nowhere is the 
Indiana injunction regarded as anvthing 
final. It merely shuts off one avenue 
of procedure by the commissioners but 
diverts their attention to other means 
for gaining the ends they aspire 


Hyde of Mis 


Succe 


THE CITY OF SUNBURY 


Crum & Forster Managing Its Under- 
writing Operations and That of Penn- 
sylvania Underwriters 


The City Insurance Company of Sun 
bury, Pa., was formed in December, 1920 
by the merger of the City Insurance 
Company of Pittsburgh and the North 
Branch Fire Insurance Company. of 
Sunbury, Pa. Policies entitled Pennsyl 
vania Underwriters are issued and guar- 
anteed by this company. 

The Alfred M. Co. says: 

“We were advised on February 13, 
1924 that this company and the Pennsy!- 
vania Underwriters have entered into an 
arrangement with the office of Crum and 


Jest 


Forster, of this city, by which their 
underwriting operations will be man- 
aged by the latter office. The liability 


of each policy written by the company 
will be automatically re-insured in and 
assumed by the United States Fire In- 
surance Company of New York, a large 
and reputable institution which is under 
the management of Crum and Forster. 

“The City Insurance Company and the 
Pennsylvania Underwirters will continue 
their operations in the various states in 
which they are licensed through their 
own large agency plants and, by the 
new arrangement their underwriting 
facilities will be greatly extended for the 
benefit of their agents.” 


MULDAUR OFF ON TRIP 

George B. Muldaur, general agent of 
the Underwriters Laboratories, has left 
New York on a trip from Baltimore to 
Houston, Texas, and thence to Dallas, 
Kansas City and St. Louis. 

The Camden Fire, eighty-three years 
old, shows assets of $8,285,436 in its 
statement for 1923. The net surplus, 


exclusive of capital stock, amounts to 
over $2,000,000 and the capital stock is 


$1,500,000. 





The A:tna 


an 





We want more 
good Agents for 
unassigned 
localities 











SOUND, SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE Co. 





FIFTY-THIRD 
PROGRESSIVE ANNUAL STATEMENT 
January 1.1925 


CASH CAPITAL $ 2,000,000.00 
ASSETS 11,254,752 .93 
LIABILITIES.Except Capital 9.856.561 .84 
SURPLUS TO POLICYHOLDERS 9,398,190 .69 





Fire Man Says: 


“The Man 


who receives from 
his Agent or Broker 


Etna Insurance 


Company policy 


is satisfied”’ 


RALPHL B. IVES, President 











215th YEAR 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFICO DEPARTMENT: 
N. W. Cor. S & §$ to Sts. 
San Francisco, Cal. 

















THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852 


Vhe real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EM 
MONTGOMERY CLARK, Vice-President 





ORY WARFIELD, President 





CHARLES ."% HIGLEY, Vice-President 





E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 











HARRY C. FRY, ite President 
JOHN B. SIRICH, Sec’y. 
| ie HETRICK, Treasurer 


LOGUE BROS. & CO., Inc. 


INSURANCE 
37 FOURTH AVENUE PITTSBURGH 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 
95 WILLIAM STREET, NEW YORK 




















1720 


83 MAIDEN 


ARTHUR WALLER 





GAYLE T. FORBUSH ~ - 


Royal Exchange Assurance 


ca 1924 


United States Head Office 


LANE, NEW YORK 


United States Manager 
Assistant Manager 























11@ William Street 








SHEVLIN AGENCY, Inc. 


GENERAL AGENTS 
FIRE & AUTOMOBILE INSURANCE & SURETY BONDS 
Excellent Facilities fer Handling Suburban Business 


New York, NH. Y. 


Phene Beekman 1008 
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Rapid Recovery of 
Bulgarian Insurance 





TWENTY - SEVEN 


More Than Before the War; Exchange 
Rate Good; Bulgaria and 
Balkan Leaders 


By Bela Deutsch 


Though Bulgaria belongs to the coun- 
tries defeated in the great war, it has 
made already considerable progress in the 
way of economical reconstruction, which 
progress is to be seen quite clearly from 
the international rate of the Bulgarian cur- 
rency. The Leva is quoted by far more 
favorably than the Austrian, Polish or 
Hungarian money. The consolidation of 
sulgaria is due chiefly to its agricultural 
character, besides which the sparingness 
of the population had a great part in turn- 
ing the foreign trade balance of this coun- 
try quite satisfactorily. Its Black Sea 
ports rejoice of a considerable traffic and 
contribute to the incomes of the country. 

As in the other Balkan states, insurance 
is developing in Bulgaria. The number of 
the insurance companies has been increased 
to twenty-seven, whereas only a few com- 
panies were operating there before the 
war. The greatest turnover is that of the 
“Bulgaria,” whose head office is in Rust- 
chuk, and by the “Balkan,” which is in 
Sofia. Both write fire, life, marine and 
accident. But insurance against burglary 
and guarantee contracts are yet unknown 
and even insurances against hailstroke are 
rare owing to the conservative tendency 
of the population. 

The Balkan 


As to the turnover of the business, we 
note that the Balkan, whose paid capital 
amounts to 5 million Leva, collected 80 
million Leva fire insurance premiums in 
1922. It is interesting to state that only 
20% of the overtaken risk has been rein- 
sured. The transport insurance section of 
this company reached 6% million Leva. 
The rate of damages is not unfavorable, 
varying between 30 and 35% in the fire 
business, and the towns, chiefly the capital, 
Sofia, show the lowest loss ratio. 


COMPANIES 


Other Companies 


Besides the aforementioned two institu- 
tions, considerable business is made by the 
Phenix Bulgare, which is a foundation of 
the Riunione Adriatica’ of Triest. Further, 
the Rodina, the Vitosha, and the Mir, orig- 
inal Bulgarian companies, are thriving. 
Some English — institutions maintain 
branches here, as the Phoenix, the Sun 
and the Alliance. Also, Italian and French 
companies write business in Bulgaria. It 
is very characteristic, that there is not one 
national reinsurance company, wherefore 
the Bulgarian companies apply to French 
and Italian institutions for reinsurance 
contracts. 

There are many new companies which 
we do not mention, partly owing to their 
insufficient funds and partly for want of 
competent management. A certain caution 
may be recommended in business connec- 
tions with them and the highness of the 
reserve funds must be taken into consid- 
eration at first. 

A foreign company can obtain a license 
only by depositing a guarantee fund in 
cash amounting to 200,000 Leva for each 
line of business. Besides this there are 
many conditions and restrictions prescribed 
by the Government and a new company 
must comply with all these provisions. 
But a state supervision board, as in the 
Western states, does not exist as yet. 


THE FURNITURE INDUSTRY 


One New York State industry that is 
reported to be faring rather badly at 
this time is furniture manufacturing. 
Reports from fire insurance field men 
are that the furniture industry, es- 
pecially in Western New York, is one 
ot the hardest hit. However, there is 
No indication that any increased moral 
hazard exists in this business at the 
present time. 


Straus Bill Permits 
Auto Stock Policies 


SEEKS A STATE-WIDE MUTUAL 








But Allows Self-Insurers and Holders of 
Policies in Recognized Companies 


Would Be Classed As Such 





Automobile liability and property dam- 
age underwriters who have viewed with 
much apprehension the efforts during the 
last three years of Senator Nathan Straus, 
Jr., at Albany, to put through a compul- 
sory liability bill with insurance in a state- 
wide mutuai are relieved this year on learn- 
ing that the Senator's latest bill has the 
monopolistic feature deleted from _ it. 
Whether the Straus bill will pass the New 
York State legislature this year is a mat- 
ter of conjecture, but in view of the strong 
efforts being exerted by Governor Smith 
to regulate automobiles and to reduce acci- 
dents the bill has a better chance than it 
might otherwise have. 

As mentioned briefly last week when the 
Straus bill was introduced, provision is 
made for a mutual company of all auto- 
mobile owners in the state, officers and 
trustees to be selected by the assureds after 
the first year. [very car owner must be 
insured against liability and property dam- 
age risks, but self-insurance is permitted 
where the owner can furnish adequate as- 
surance to automobile authorities of his 
ability to pay compensation in cases of 
accidents. 

With reference to the status of stock 
insurance companies Senator Straus is 
quoted as saying that while no provision 
is made for insurance of motor vehicles 
by private companies, his belief is that a 
proper insurance policy in a private com- 
pany would be accepted as evidence of 
ability to pay and would entitle the holder 
to be classed as a self-insurer. 

“Every victim of an automobile accident 
would receive medical aid and financial 
compensation during the time he or she 1s 
incapacitated as the result of an accident,” 
said Senator Straus in explaining the ef- 
fect of his bill. 

“Compensation would be on a scale sub- 
stantially that of the workmen’s compen- 
sation law. If the average premium of 
$50 a year were paid by the automobile 
owners there would be a total fund of ap- 
proximately $75,000,000 available, and it is 
probable that this sum would be sufficient 
to pay compensation to every victim of 
automobile accidents for injuries received.” 


MICHIGAN EXAMINING BOARDS 

As the result of a conference between 
Insurance Commissioner Hands of Mich- 
igan and committees representing the 
Michigan Association of Insurance 
Agents a plan for determining the qual- 
ifications of applicants for fire and cas- 
ualty agency licenses in that state has 
been decided upon. The state will be 
divided into ten districts and the agents’ 
association will name examiners for ex- 
amining boards with the commissioner’s 
approval. 


SUPERIOR CAPITAL INCREASE 

Directors of the Superior Fire of Pitts- 
burgh have decided to place before 
stockholders the proposition of increas- 
ing the capital stock $2,000,000. About 
$250,000 of this will be paid in this year, 
thereby making the paid-in capital of 
the company $1,250,000. 


M. G. NICHOLS HERE 
General Manager M. G. Nichols of the 
European General Reinsurance Com- 
pany, Ltd., of London, arrived in this 
city on Tuesday to visit the United 
States branch offices. He will remain 
here about a month. 


SEVERNOE CORPORATION 

The Severnoe Securities Corporation, 
New York City, dealers in insurance 
stocks and bonds, has been incorporated 
with a capital of $60,000 by J. A. Strom- 
berg, 3 South William Street; L. J. 
Moller and FE. R. Pennock, 27 William 
Street, New York City. 
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SCOTTISH UNION & NATIONAL 
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COMPANY 


United States Main Office: Hartford, Conn. 
J. H. Vreeland, Manager 


Assets $9,178,568.64 


Net Surplus $4,731,038.38 


A Nine Million Dollar Company, Fifty Per Cent of Whose Assets Will 
Cover All Liabilities 
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/THE YORKSHIRE 


FIRE, LIGHTNING, SPRINKLER L 


INSURANCE CO., LTD., 
OF YORK, ENGLAND 
Established 1824 


EAKAGE, AUTOMOBILE, RIOT 


AND EXPLOSION INSURANCE 
U. S. BRANCH, 80 Maiden Lane, New York 


FRANK & DUBOIS, United States Managers. 
FRANK B. MARTIN, Asst. Manager. 





ERNEST B. BOYD, Underwriting Mgr. 
WALLACE KELLY, Branch Secretary. 
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DEPARTMENT MANAGERS: 
METROVOLEUAN scsccciccccccees Willard S. Brown & Co........+ New York, N. Y. 
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Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES 


555 Asylum Street, 


CHAS. H. POST, U. S. Mgr. 


HEAD OFFICE 
Hartford, Conn. 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
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The North River Insurance Co. of 
New York 

Richmond Insurance Company of 
New York 

United States Lloyds, Inc., of 
New York 

New York State Fire Ins. Co. of 
Albany, N. Y. 


Union Fire Insurance Co. of 
Buffalo, New York 


F. M. Gund, Manager, Western 
Department, Freeport, Illinois 
Hines Brothers, Managers, South- 
ern Department, Atlanta, Georgia 


United States Fire Insurance Co. 
of New York 

British America Assurance Co, of 
Toronto, Canada 

Western Assurance Company of 
Toronto, Canada 

Potomac Insurance Company of 
Washington, D. C. 

United States Underwriters’ Policy 
of New York 


H. Junker, Manager, Pacific Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, North 
Carolina Dept., Durham, North 
Carolina 
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Stoddard Again Backs 
Marine Tax Changes 


IN REPORT TO LEGISLATURE 


Finds Fire Companies Had Compar- 
atively Profitable Year; Comment 
on Disasters 


Superintendent Francis RK. Stoddard, Jr., 
in his annual report to the legislature on 
fire and marine insurance conditions, says 
figures to date would indicate that the fire 
companies had had a profitable underwrit- 
ing year in 1923, Most of his remarks are 
centered on a plea for passage this yeat 
of the bill to amend the system of taxing 
marine underwriting companies. lollow- 
ing are Colonel] Stoddard’s comments and 
recommendations : 

“According to the information available 
at the present time, the fire insurance com- 
panies transacted an increasing volume of 
business during 1923, with as light reduction 
in losses incurred, indicating on the whole 
a profitable year. Marine losses also ap 
pear to have been reported in diminishing 
totals but the marine insurance business 
reflecting the conditions in the shipping 
world apparently shows a decrease in vol 
ume. 

“There were two great disasters during 
the year which affected the fire and marine 
insurance companies, both in the month of 
September, 1923—-the earthquake in Japan 
and the conflagration at Berkeley, Califor 
nia. The Berkeley conflagration caused a 
loss of several millions of dollars which was 
spread over numerous companies without 
financially embarrassing any of them. The 
Japanese earthquake, which was one of the 
most serious catastrophes in the world’s 
history, resulted in very little loss to 
American fire insurance companies for the 
reason that very little fire business was 
written in Japan by American fire insur- 
ance companies, and what little business 
they accepted excluded earthquake losses. 
Adequate measures were, however, taken 
by this department to safeguard the Amer- 
ican policyholders of the Japanese com- 
panies transacting business in this country, 
safeguards which, however, proved unnec- 
essary, the Japanese companies also being 
largely protected against earthquake losses 

“The extent to which the marine com 
panies may be involved is still problemat- 
ical due to extreme confusion and conse 
quent lack of details, but it is doubtful 
whether American companies or American 
branches of foreign country companies will 
incur very heavy losses. Japanese insur- 
ance companies may become involved, but 
the situation will be helped by the fact that 
the Japanese government is endeavoring to 
assist these companies. Regardless of the 
effect of the earthquake upon the Japanese 
companies, the policy holders and creditors 
of their United States branches will be 
adequately protected by the operation of 
section 27 of the Insurance Law and by 
the prohibition of this department against 
the depletion of United States funds for 
home office commitments. 

“During the past year there was a notice- 
able expansion of the more substantial fire 
insurance companies. Increases of capital 
stock, many of which were noted in 1922, 
continued during 1923. In addition, quite 
a number of the smaller companies through- 
* out the country were acquired through 
stock purchase by the larger companies, 
while still other companies were organized 
by the larger companies. A disposition on 
the part of companies to establish ‘fleets’ 
or groups working together in harmony or 
through stock ownership was also noticeable 
during the year. 

Marine Insurance Legislation 

“In my report last year, I stated that a 
careful study of the marine insurance sit- 
uation had been made in conjunction with 
the National Convention of Insurance 
Commissioners, At the December, 1922, 


meeting of the Insurance Commissioners, 
held in New York City, a marine bill was 
approved in principle which will, in my 
opinion, be of great benefit to American 
shippers and shipowners and to American 
business generally. Marine insurance re- 
quires a different treatment than does non- 
marine insurance. [Every state of the 
United States that raises or manufactures 
goods for foreign markets is interested in 
marine insurance. This is necessarily so 
because a shipper must add the expense 
of insurance as well as of carriage to his 
cost, and if his insurance is made too ex- 
pensive, he may be unable to undersell 
foreign competitors and get the business 
for which he is competing. 

“Low cost of marine insurance will thus 
tend to foster American trade. If the 
American insurer quotes a much_ higher 
rate than a foreign insurer, the insurance 
may be placed abroad, for it is almost as 
convenient for a consignee abroad to place 
the insurance there as it is for the shipper 
to place it in the United States. Competi- 
tion is such that the American shipper must 
buy his insurance where he can get it most 
cheaply. Lowering the cost of insurance 
will not only help the American shipper, 
but also is one of the most potent means 
of fighting foreign unauthorized marine in 
surance. Lower rates of insurance on in 
terstate and foreign commerce will also 
benefit the American consumer, Any action 
taken by the State of New York should be 
followed by that of other states, as indi 
cated by the resolution passed by the Tn- 
surance Commissioners Convention, 


Last Spring a bill was introduced in the 
legislature at the request of the New York 
and admitted marine companies which pro- 
vided for the taxation of marine insurance 
on the basis of underwriting profit rather 
than on premiums, and for the licensing of 
brokers to negotiate and place marine in- 
surance with unauthorized insurers in a 
manner provided by law. The plan, which 
involved a radical departure from the 
present New York State method of taxing 
insurance companies, passed the Assembly 
in the closing days of the session but was 
not reached for vote in the Senate. 

“T am informed that this bill will be 
introduced in the present session of the 
legislature with slight amendments. TI be- 
lieve that the marine insurance companies 
are entitled to relief, and that American 
business will be helped by this action in 
its effort to compete for the world’s mar 
kets, and T therefore recommend that leg- 
islation be passed giving relief to these 
marine companies in the matter of taxa- 
tion.” 


CANADIAN SCHEME APPROVED 
The governing committee of the Na 
tional Automobile Underwriters Confer 
ence last week approved the proposal to 
establish an automobile recovery bureau 
in Canada under the jurisdiction of the 
National Theft Committee. 
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W. J. Burns Supports 
Auto Title Laws 


TO REDUCE THEFT LOSSES 
Says Auto Theft Susenee Would Be 
Reduced With Saving to Nation If 


Laws Were Passed 


William J. Burns, chief of the Bureau 
of Investigation of the United States De- 
partment of Justice, and long a famous 
detective, has endorsed unqualifiedly the 
idea of certificate of title laws for auto- 
mobiles in every state as an important 
step in reducing auto thefts and thus theft 
insurance losses. Mr. Burns expressed 
his views in the January number of “Motor 
Land,” published by the California State 
Automobile Association. With reference 
to the pressing need of measures to curb 
automobile stealing Mr. Burns says: 

There is, however, a very important duty 
for each one of the states of the Union to 
perform in co-operating with the Federal 
authorities in reducing to a minimum the 
theft of automobiles. This is the enact- 
ment of a title registration law in each 
state. A number of states have already 
passed title registration laws.which make 
it practically impossible for an auto thief 
to realize upon the results of his theft 
within the borders of those states. In 
those states a machine cannot be sold with- 
out the production of a certificate of title 
and, of course, auto thieves have no such 
certificates. Consequently, they cannot dis- 
pose of their stolen wares. If these thieves 
cannot dispose of their cars, the chief in- 
centive for stealing them is, therefore, 
removed. 

Michigan, Maryland and Pennsylvania 
may be cited as states having laws which 
make it practically impossible for a stolen 
car to be sold within their borders. This 
does not, however, prevent cars belonging 
to citizens within these states from being 
stolen, as the thieves frequently steal the 
cars in these states and run them into 
other states for the purpose of disposing 
of them. However, if all states had laws 
similar to those now on the statute books 
of Michigan, Maryland and Pennsylvania, 
it is believed that nine-tenths of the in- 
ducement for thefts would be removed and 
thereby a considerable number of thefts 
would cease. 

I understand that an anti-theft law has 
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been worked out by the Motor Vehicle Con- 
ference Committee, including the Ameri- 
can Automobile Association, the National 
Automobile Chamber of Commerce and 
other organizations with purposes of the 
same character. This law has the hearty 
endorsement of the Department of Justice 
and if it can be adopted in each state and 
in the District of Columbia, it is my opin- 
ion that the theft of automobiles would 
be reduced materially throughout — the 
United States, thus automatically reducing 
the rate on theft insurance, which would 
he a great economical saving to the motor- 
ists of this Nation. 


COTTON BUSINESS GOOD 


In the opinion of several underwrit- 
ers and brokers the cotton insurance 
business during 1923 has terminated 
with fair success. Both as regards fire 
and marine risks, land and water-borne 
cotton insurance is written according 
to fixed schedules which removes _ it 
from the active competitive field that 
surrounds most marine covers. This 
year the rates are held to have covered 
adequately the riskg involved and as 
losses were not exceptionally heavy 
there are good hopes for a _ profitable 
showing. The only bad spot has been 
the land fire risks due to several large 
fires involving huge cotton losses. Mar- 
ine losses have been below the aver- 
age, it is stated. 

The present cotton season has wit- 
nessed a moderate increase in exports 
which adds correspondingly to the pre- 
miums of the underwriters. Besides, 
there are expectations that the growing 
demand, not only from Europe but 
from other continents which are large 
importers of American raw cotton, will 
usher 1923 off to a good start. 


IMPROVED PROSPECTS 

The New Year has opened with some- 
thing of a crisis and something of a triumph 
in the marine insurance market. ‘Towards 
the end of 1923 there was danger of the 
lar Eastern tariff being abandoned, com- 
petition having created weakness in the 
market. Fortunately the good sense of 
the market has prevailed. Agreement has 
been reached, and, although the rates on 
voyages outward to India have been re- 
duced, the tariff is still firm, and indeed 
stronger than it has been for some time 
past. Moreover, minimum rates have now 
heen agreed for the additional premia for 
theft, and war, with a combined rate for 
the two.—“Post Magazine.” 





ANDREW P. MURTHA RESIGNS 

Andrew P. Murtha, of the under- 
writing department of the Shippers 
Underwriting Agency of this city, has 
resigned from the agency on March 1. 
Since the agency ceased marine under- 
writing last year the companies have 
been liquidating their accounts under 
the direction of James R. Stafford, re 
ceiver. Mr. Murtha has had charge 
of the marine claims during the period 
of liquidation, which has now progressed 
to the point where it is not necessary 
to have anyone continue specially along 
that line, because the claims have been 
reduced materially. Mr. Murtha has 


always been highly regarded and well- 
liked in marine insurance circles and 
an announcement of his future con- 
nection will be of much interest. He 
is not 
definite. 


ready yet to state anything 
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Marine Insurance Modernized 





By Charles I. Clark 


Marine Underwriter, Automobile Insurance Company 





In our previous study we have con- 
sidered marine insurance from its basic 
or original form. In the early days of 
maritime ventures this form was suffi- 
cient to satisfy the requirements of the 
interested parties, it was sufficiently 
elastic to fit into the changing conditions 
of commerce from those primitive days 
when the contract covered only while 
on board the vessel, up to the present 
advanced age when insurance attach in 
some cases upon raw products growing 
in the fields. 

Through this period of development in 
international commerce the basic policy 
has survived in its original form and 
meets the many peculiar problems and 
conditions encountered in foreign trade 
with nations of the world in commodities 
of every character. This is accomplished 
by the inclusion of modifying clauses 
enlarging on the coverage and extend- 
ing the policy conditions. 


Deviation 


In case of deviation or change of 
voyage or error in the description of 
interest, vessel or voyage such con- 
tingencies are covered provided same 
are communicated to the assurers as 
soon as known to the assured and an 
additional premium paid if required by 
the underwriters. 


Craft Clause 


In case of loading from or into a 
lighter or similar craft during trans- 
portation the policy provides coverage 
while on these craft, each craft to be 
dcemed a separate insurance. 


Seaworthiness 


As the assured has no control over the 


seaworthiness of the vessel carrying 
the merchandise, the underwriters admit 
such seaworthiness as between them- 
selves and the assured by this ad- 
mission the underwriters are liable to 
the assured for loss by perils insured 
against even though the vessel be 
proven unseaworthy. 


Negligence 


In accepting a bill of lading from the 
carrier, which because of very small 
typing is seldom read; the assured is 
not in any way prejudiced by the pres- 
ence of clauses which intend to relieve 
the carrier from losses attributed to 
latent defects and errors in navigation 
or in the management of the vessel. 


Explosion 
The risks of explosion howsoever 
caused is included as one of the basic 
coverages of the policy provided it is 
not attributed to any act excluded by 
the war risk, strikes, riots and civil com- 
motion clauses. 


Limits 
The clause is devised and included 
which provides a limit that the com- 
pany agrees to accept on any one vessel 
or any one place or any one time. 
Cancellation 


The open policy may be cancelled by 
cither party giving the other 30 days’ 
notice in writing. This action will not 
affect any risk then pending. 


Rates 


A rate schedule is attached to the 
open policy which provides rates to be 


applied on shipments by approved 
steamers, that is steamers which are 
operated under a reliable management 
and beat an approved classification. 
These rates vary according to the de- 
gree of liability assumed and the ports 
to which shipments are made. 


Valuation 


The valuation clause usually provides 
that the merchandise is to be valued at 
the amount specified in the invoice plus 
all charges such as for packing, cartage 
and consular fees, prepaid and/or guar- 
anteed treight plus a specified percent- 
age, usually 10% to care for incidental 
expenses of the assured. 


Steamer Clause 


It is specified in this clause that only 
shipments made by iron and/or steel 
steamer and/or steamers are covered 
thereby excluding shipments by wooden 
or sailing vessels unless accepted by 
special agreement. 


Warehouse Clause 


The basic form covers goods only 
while actually on board the vessel and 
expires upon their discharge. Under 
present day conditions where — ship- 
ments originate in the interior of vari- 
ous countries the scope of protection re- 
quired must be broadened to attach from 
the point of origin and extend until de- 
livery at final destination. This is ac- 
complished by the warehouse to ware- 
fouse clause found in all present-day 
policies. 

As mentioned this clause provides con- 
tinuous insurance from the warehouse 
of the point of shipment until delivered 
at warehouse of consignee at destination 
while in the usual and ordinary course 
of transit. 

The insurance covers while merchan- 
dise is in appraiser's stores of customs 
depot but it does not apply to mer- 
chandise stopped in transit and stored 
in any warehouse. 


PENNSYLVANIA AUTO LOSSES 


High Record Reached in 1923 with 
14,610 Cars Stolen; Title Law 
Expected to Aid Recoveries 
Pennsylvania automobile thieves last 
year reaped their greatest harvest. The 
number of stolen cars reported to the 
State Department of Highways for 
1923 was 14,610, having an approximate 
value of $17,533,000. Of these cars, 
3,601 were reported as recovered, or not 

quite 25% of those reported stolen. 
“As a matter of fact,” says Registrar 
of Motor Vehicles Ben G. Eynon, of the 
Pennsylvania Highway Department, 
“many more of these cars were recov- 
ered by their owners, who neglected to 
inform the police and the automobile 
division of the Highway Department.” 
In 1922, the department received rec- 
ords of 12,623 stolen cars, estimated at 
$15,147,000 value. Of these, 4,162, or 
more than 32%, were recovered. Under 
the new Pennsylvania titling law, the 


1624 record of stolen cars is expected’ 


to show an appreciable decrease, as be- 
ginning with this year the department 
is registering no cars unless owners 
produce their certificates of title to the 
car to be registered. 





MARINE MEN SATISFIED 
Marine underwriters feel more con- 
fidence now that the = situation with 
respect to coverage in Yokohama har- 
bor after discharge of cargo has been 
settled to the satisfaction of both 
marine men and assureds. The agree- 
ment, as announced last week, providing 
for extended coverage on land for an 
additional premium, clears the = at 
mosphere of that uncertainty which has 
beclouded the Japanese horizon for 
several weeks. It is now possible for 
underwriters to establish their liability 
or non-liability on every shipment which 
was not possible heretofore while the 
warehouse to warehouse clause was the 
only guide. Practically the entire local 
market has agreed to abide by the 
recommendations of the sub-committee. 














United States Merchants & Shippers Insurance Company 
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| Admitted Assets January 1, 1924 
Liabilities . . . 
Capital 
Net Surplus. . . 
SURPLUS TO POLICY 


Marine and Automobile Departments: 


APPLETON & COX, Inc., Attorneys 


1 SOUTH WILLIAM STREET 
NEW YORK 


HOLDERS . 


e e 


Fire Department: 


CRUM & FORSTER, General Agents 


110 WILLIAM STREET 
NEW YORK 


Company 


$4,447,786.62 
2,331,202.02 
1,000,000.00 
1,116,584.60 
2,116,584.60 
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CASUALTY AND SURETY NEWS 











Kentucky May Drop 
All Contract Bonds 


RATES CLAIMED EXORBITANT 


State Highway Commission Could Sub- 
stitute Other Forms of Security 
Under Proposed Act 


A bill was recently introduced in Ken- 
tucky that would do away with contract 
bonds and leave the necessity of con 
tractors furnishing bonds up to the 
State Highway Commission in_ that 
state. This bill was introduced by Sen 
ator Caywood and under its provisions 
it would be possible for the contractors 
to furnish any or no security as the 
commission deemed fit. 

This bill is the outcome of a report 
to Governor Fields of the state made by 
the State Highway Commission in 
which it complained of the high cost of 
contract bonds. The report in part 
states: “The present law requiring 
contractors to execute either a surety 
or a personal bond on state road con 
tracts should be = abolished. Personal 
bonds have been found to be unsatis 
factory by the State Highway Commis 
sion in that litigation usually results 
when a contractor defaults. The rate 
of one and one-half per cent. charged 
by surety companies on the total amount 
of the contract is excessive and exorbi 
tant. 

“Statutory provision should be made 
that will enable the commission to re 
tain a hen against the contractor’s 
equipment that is placed on the job and 
to withhold such percentages each month 
from his estimates as they deem neces 
sary, these being in lieu of any bond. 
In the expenditure of a fifty million dol 
lar bond issue seven hundred and fifty 
thousand dollars will go to the surety 
companies for bond premiums alone, if 
relief is not given in that section of the 
present law requiring either surety o1 
personal bond.” 


NOT A LOSS IN TEN YEARS 


Unusual Record of General Indemnity 
Corporation of America, Rochester, 


New York 


A record probably unique in insurance 
has been made by the General Indemnity 
Corporation — of \merica, located at 
Rochester, N. Y., which was. started 
about ten years ago and has had no 
losses. The company’s capital is $200, 
(WW; paid-in surplus, $105,000. At the 
present time the surplus is $315,761. 

The company's stock was subscribed 
by directors of the corporation who are 
identified with the interests controlling 
the Todd Protectograph Co., manufac 
turers of safety check paper and check 
writing machines, both designed to pre- 
vent fraudulent alteration of checks. 
Formerly it issued only contracts pro- 
tecting the holders against loss through 
check raising or alteration, but recently 
its management has decided to issue also 
forgery bonds identical in form with 
those issued by some of the surety com 
panies, 


E. H. Goodwin’s Brief 
on Fitzgerald Bill 


MANY ARGUMENTS AGAINST IT 


Shows Great Savings Are Merely Fic- 
fitious; D. of C. Associations 
Hostile to Bill 
Continuing its vigorous attack on the 
itzgerald Monopolistic Workmen’s Com- 
pensation Bill because of its monopolistic 
features, the Chamber of Commerce ot 
the United States, through Resident Vice- 
President Elliot H. Goodwin, yesterday 
submitted a brief to Congressman Roy G. 
litzgerald containing a list of strong argu- 
ments against the bill. Mr. Goodwin ap- 
peared recently in behalf of the Chamber 
of Commerce before the sub-committee 
working on the District of Columbia bill, 
presenting verbal arguments in opposition 

to the Fitzgerald measure. 

Some of the arguments presented in the 
brief showing the unpopularity of monopo- 
listic state fund insurance are given as 
follows: 

“This brief is submitted in support of 
my statements made in behalf of the Cham- 
ber of Commerce of the United States in 
opposition to the adoption of the Fitz- 
gerald bill. It is requested that this be 
read to the subcommittee considering this 
matter and then entered in the record of 
the hearing. At no time has the National 
Chamber opposed the principle of work- 
mens’ compensation and it is not doing so 
now. I make this point because you are 
quoted in the press as saying that the 
United States Chamber of Commerce seeks 
to defeat workmen's compensation. It is 
not objecting to any feature of your bill 
excepting the monopolistic provisions which 
would put the government in the insurance 
business to the exclusion of all types of 
private insurance carries as well as _ self- 
insurers, 

“In order to effect a savings of 30% in 
the cost, there must be a difference of that 
amount in the expense ratios of state funds 
as compared with private carriers. Actu- 
ally, this is not so. In fact, not only does 
the average expense ratio of mutual com- 
panies as a whole not equal this proportion 
but over a period of the past ten years, it 
has been barely more than half that amount. 
Best’s Insurance Reports state the exact 
proportion as 15.8%, but this being an 
average means that many are operating 
at a much lower cost. We know of one 
large mutual company whose expense for 
doing business is about 4%. Reciprocal in- 
surance carriers also operate at a very 
much lower expense ratio than 30%. Self- 
iusurers operate at even lower ratios of 
expense and in fact very many of them 
carry their own insurance cheaper than 
any subsidized monopolistic workmen's 
compensation insurance fund can do it. 

Attitude of District of Columbia 

“The American Association for Labor 
Legislation which, through its secretary, 
claims to have drafted the Fitzgerald bill, 
is committed to the following resolution 
adopted at its annual business meeting, 
March, 1919: 

“5. Social Insurance. Adequate social 
insurance against industrial accident and 
occupational diseases; provisions for voca- 
tional re-education and re-employment of 
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workmen injured by war and industry; 
enactment of laws for universal social 
health insurance; development of plans for 
social insurance against the contingencies 
of involuntary unemployment, invalidity, 
and old age.’ 

“The Fitzgerald bill is therefore only 
part of its program. In the preperation of 
the Fitzgerald bill, none of the District of 
Columbias’ business men’s associations of 
self-insurers were consulted. 

“The leading business associations in the 
District are the Merchants and Manufac- 
turers Association, the Board of Trade 
and the Chamber of Commerce. After due 
consideration of the Fitzgerald bill all three 
have gone on record against this measure 

but this is not to be construed as oppo- 
sition to the principle of workmen’s com- 
pensation. They do not believe in gov- 
ernmental interference with business, nor 
do they wish to have a federal government 
agency supervise and operate any insur- 
ance plan which should be carried on by 
the District itself. The Fitzgerald bill, 
therefore, completely ignores the principles 
of home rule for which the citizens of 
Washington have been fighting so long. 

“The proponents of the bill argue for 
the adoption of the monopolistic govern- 
ment insurance fund because of the need 
of the workers of the District of Colum- 
bia for protection under the principles of 
workmen’s compensation. Yet in the hear- 
ings held in January, 1924, and previous 
hearings during last Congress, the out- 
standing proponent, who does not live in 
the District, stated that if Congress does 
not give the District employees a monopo- 
listic government workmen’s compensation 
insurance fund as the operating agency for 
workmen’s compensation, then he wants no 
workmen’s compensation bill passed at this 
time. The issue, therefore, is not whether 
the employees of the District shall receive 
the benefits of workmen’s compensation, 
but whether they shall go without the bene- 
fits of a proper workmen’s compensation 
law unless it carries with it the unneces- 
sary feature of a monopolistics state fund.” 





“HOW PLUMBERS GET HURT” 
“The Travelers Standard” for Feb- 
ruary contains the following interesting 
articles: “Danger In ‘Empty’ Gasoline 
Drums,” “Guards For Transmission 
Line Towers,’ “Pole Butts,’ “How 
Plumbers Get Hurt,” “Operating Over- 
head Valves” and “The Care and 
Maintenance of Electrical Machinery.” 





New British Act on 
Compensation Took 
Effect January 1 


NEGOTIATIONS WERE LONG 





Successful Fight of Insurance Com- 
panies Against State Insurance; 
40% Leeway Given 


By A. C. Blackall, London. 


The new British Workmen’s Compen- 
sation Act, which officially came into 
effect on January 1, 1924, is the result 
of long-protracted negotiations and, al- 
though now operative, the present stat- 
ute cannot be regarded as_ having 
reached finality owing to the strings at- 
tached to it. 

Irom 1906 to 1912 the results of the 
business had been so disastrous to the 
companies interested that it was found 
necessary largely to increase the pre- 
vailing rates in order to place it upon 
a proper and payable basis. The new 
rates were framed on such a basis that 
the results were entirely favorable to 
the companies, who largely recouped 
their losses of previous years and ap- 
peared to have entered upon a_ period 
of prosperity. The profits, which un- 
doubtedly were high (in 1921 amounting 
to 29% on an income of £7,000,000 (ap- 
proximately $35,000,000) secured by the 
Tariff offices alone apart from = any 
profit made by the Mutual institutions), 
were not long in catching the eye of the 
Labor Party which, without taking into 
account the leeway that the companies 
were naturally endeavoring to overtake, 
only looked at the figures of those years 
which showed considerable profits. 
Agitation in Favor of State Insurance 

Armed with this information, they 
commenced strenuous agitation in favor 
of state insurance with the ultimate re- 
sult that a committee was appointed, 
under the chairmanship of Mr. Holman 
Gregory, K.C., to investigate the whole 
position and bring the proposition be- 
fore Parliament. Then virtually com- 


menced a battle between this committee 
and the offices transacting employers’ 
liability insurance. From the first it was 
plainly to be seen that the offices were 
not going to sacrifice a business which 
had been built up step by step over a 
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long period of years, had run the gaunt- 
let of bad times, and had at last appar- 
ently entered into a new lease of pros- 
perity. It was this very apparent pros- 
perity which acted as the incentive to 
the Labor Party and the glamor of 
large profits appeared to them to be 
fair game at which to tilt. 

As has already been pointed out, for 
a series of years the underwriting re- 
sults were exceedingly disastrous and 
the period of excessive profits which 
followed was largely attributable to the 
war. As wages rapidly rose, so natu- 
rally premium incomes were expanded. 
One beneficial result of the high wages 
paid was an almost total cessation of 
malingering, any possible incentive hav- 
ing been swept away. 


Left to Baldwin Administration by 
Lloyd George 

The original Holman Gregory recom- 
mendations were, however, never car- 
ried into effect, but it is undoubtedly 
due to them that the present Act has 
come into being. The original scheme 
was propounded to the Lloyd George 
Government, but due to the overthrow 
of that Parliament it was never acted 
upon and it was left to the Baldwin 
administration, as one of its last acts be- 
fore dissolution, somewhat hurriedly to 
pass the Act, albeit in considerably 
modified form. The very idea of state 
insurance naturally made the companies 
buckle on their armor and assume fight- 
ing array, and it was only after a very 
severe tussle on the part of the offices 
that the committee recommended that 
the old order should be continued. The 
proposed arrangement, however, sought 
that insurance should be made compul- 
sory and that rates should be adjusted 
to a 70% claim ratio. This was des- 
tined not to fructify in such form, but 
it formed the basis on which the new 
law was framed. 


Increased Benefits 


The committee also recommended 
that certain increased benefits should 
be payable to workmen from which the 


companies would have received consid- 
erable additional revenue and it must be 
remembered that, as at this time the 
boom was at its height, the standard 
wage paid was abnormally high and the 
premiums based on these high rates 
would further largely augment the 
premium incomes. It was, however, 
generally maintained that a 70% 
claims ratio was too high and that there 
was no possible chance of any profit be- 
ing made if such a basis were adopted. 
Ultimately the figures were adjusted to 
a 60% claims ratio, the remaining 40% 
being available for all other purposes, 
i.e., expenses, commissions, brokerages 
and profits. Naturally, this will have 
the effect of causing special attention to 
be paid to all items of expenditure, 
since the total possible source of profit 
will be from any savings out of the 40%, 
the method of increases or decreases 
from the 60% allocated to claims being 
fully described in the undertaking to the 


Home Office signed by the Accident 
Offices’ Association, the full copy of 
which is as follows: 

London, 24th May, 1923. 


Following on the negotiations which 
have taken place between representa- 
tives of the Government and representa- 
tives of the Accident Offices’ Association 
for the purpose of arriving at an ar- 
rangement by which there should be a 
fixed loss ratio in respect of the Work- 
men’s Compensation business transacted 
by the constituent offices of the Asso- 
ciation, the undersigned on behalf of the 
Accident Offices’ Association undertake 
for the constituent offices of that As- 
sociation to observe the conditions here- 
under stated: 

(1) The proportion calculated as a 
percentage (hereinafter referred to as 
the loss ratio) which the combined to- 
tal amount paid by all the offices mem- 
bers of the Accident Offices’ Association 
in any year on behalf of employers in 


Great Britain in respect of compensa- 
tion or damages for injuries to work- 
men (including reasonable medical and 


legal expenses in connection therewith) 


bears to the combined total amount re- 
ceived as premiums by such offic es from 
such employ ers in that year in that class 
of business is to be not less than 60% 

for each of the calendar years nineteen 


hundred and twenty-five, and nineteen 
hundred and twenty-six, and for any 
calendar year thereafter 624%, or such 


other proportion, not being less than 
60%, as may be agreed between the Sec- 
retary of State and the Accident Of- 
fices’ Association. 

(2) In reckoning, for the purpose of 
the preceding paragraph, the _ total 
amount paid in any year in respect of 
compensation or damages and the total 
amount received as premiums, allow 
ances will be made in respect of liabili 
ties for unexpired risks and claims out- 
standing from any previous year or car- 
ried forward into any future year which 
are to be calculated in such manner as 
may be prescribed. 

(3) The rates of premium 
for each class of risk will be 
from time to time by the Accident Of 
fices’ Association so that the loss ratio 
may approximate as nearly as reason 
ably practicable for that class of risk to 
the proportion above mentioned, but if 
on the accounts of any year it is found 
that the ratio over the combined 
business of the said Offices has fallen 
short of or exceeded the proportion 
fixed for that year by more than 4%, 
the said Offices are in connection with 
the premium which next falls to be paid 
thereafter to be bound to allow a cor- 
responding rebate, or to be entitled to 
make a corresponding additional charge, 
as the case may be, to the employers, 
to be calculated in such manner as may 
be prescribed. 

Provided that the 


charged 
adjusted 


loss 


amount so allowed 


by way of rebate or received by way 
of additional charge is not to be taken 
into account in calculating the total 


amount received as premiums. 

(4) The Accident Offices 
will annually furnish to the Secretary of 
State a certificate from its auditors, in 
such form and containing such particu 


Association 


lars as may be prescribed, for the pur- 
poses of enabling him to see that the 
foregoing arrangements have been car- 
ried out and to make a report to Parlia- 
ment on their working. 

(5) For the purposes of this under- 
taking, “prescribed” means prescribed 
by the Secretary of State after consul- 
tation with the Accident Offices’ Asso- 
ciation. 

(Here follow the signatures.) 

The Right Honorable W. Bridge- 
man, M. P. (Secretary of State). 

Value of This Undertaking 

The great value of this undertaking 
becomes immediately apparent since it 
officially recognizes the Association as 
a body capable of and empowered to 
deal on behalf of the companies under- 
writing employers’ liability business, 
with the responsible authorities and de- 
partments of the Government. 

Clause 3 of the agreement shows 
plainly the expected accuracy of the cal- 
culations made, a margin of error of 
4% only being allowed; should this be 
exceeded either way in the combined 
business of all the Offices, an adjust- 
ment is to be made on the following 
vear’s premiums so as to bring the 
claims rates back to 60% 

Referring to the 40% expenses alloca- 
tion, it may be mentioned that the total 
expenses of twelve of the leading offices 


(including commission) for 1922 aver- 
aged just this figure. This, of course, 
has been largely accounted for by the 


fall in premium income consequent upon 
the drop in workmen's wages and rate 
reduction. One thing is certain—to en- 
able reasonable profits to be made 


either premium income must be in- 
creased or commissions be reduced. 
Exactly what effect the new Act will 


have upon the non-tariff offices is caus- 
ing considerable speculation. As a gen- 
eral rule the non-tariff institutions have 
lived largely by rate-cutting, but the 
above quoted figures offer little oppor- 
tunity for making profits in that way 
in the future. Then again, the fact that 
(Continued on page 32) 














The Sign 
of Good Casualty Insurance 





Guarantee and Accident 
Company, Limited 


HEAD OFFICE 
UNITED STATES BRANCH 
55 Fifth Avenue 
NEW YORK 


C. M. BERGER, United States Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 


Over sixty years 
of public service 





INCORPORATED 1860 


UNITED 
FIREMEN’S INSURANCE 
COMPANY 


100 William Street, New York City 





F. W. Lawson, 
Chairman of the Board 


Percival Beresford, President 

Geo. R. Packard, Vice-President 
Herbert W. Ellis, Vice-President 
Howard Terhune, Secretary 

A. H. Hellriegel, Treasurer 

Frank J. Goodwin, Assistant Secretary 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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Ramey Says Insurance 
Pays States Too Much 


HIS ADDRESS IN CHICAGO 
Americans Too Ready to Submit 
Passively to Governmental Control 
and Standardization 


Saying that he did not care to sound a 
note of pessimism but desiring to point out 
some “dangerous tendencies” of the times, 
James F. Ramey, former Kentucky in- 
surance ge ge yd and now secretary 
treasurer of the Fidelity Life & Accident 
of Louisville, discussed insurance  super- 
vision and insurance control in Chicago 
this week. He was talking before the 
Health and Accident Underwriters Con- 
Terence. 

At the beginning Mr. Ramey said that 
he had every confidence in the ability of 
insurance men to run their own business 
and he believed they could do this if they 
maintained “that peculiar integrity of in- 
dividual initiative that has made our busi- 
ness the constructve force it is today.” 
Standardization is to be commended, al- 
though the principle must not be carried 
too far, “lest we become a nation of mor 
ons. In this age we are too ready to be 
come standardized, to think in herds, to 
act in mobs,” he stated. “We are too 
ready to submit passively to any govern- 
mental theory presented by the idealist who 
visualizes the business (he knows. little 
of) as he thinks it should be, apparently 
blind to the fact that he may not be in- 
fallible and his scheme impractical.” 

Taxation and Other Costs 

Continuing, Mr. Ramey said: 

“In my state, insurance companies are 
ompelled to pay into the State Treasury 
nearly one million dollars in taxes, license 
and fees, while the Insurance Department, 
with authority to supervise all the com- 
panies, costs the state only about three 
per cent of this amount. The commis- 
sioner, perhaps, is paid a smaller salary 
than any officer of the many companies 
he supervises. All insurance companies 
pay $2 on every $100 collected in pre 
miums, and certain classes pay a heavy 
franchise tax, in addition to Insurance 
Department fees and licenses, which alone 
amount to more than three times the ex- 
pense of the Insurance Department. 

“Nor are the taxing authorities satisfied 
with these exactions. The cities and in- 
corporated towns are authorized to exact 
even heavier tolls. 

“Insurance companies pay into the State 
Treasury one-half as much as all the state 
taxes on all the buildings and lots in all the 
cities and towns in the state, and more 
than all the railroads pay on both their 
tangible property and franchise assess- 
ments. 

A Tax on Thrift 

“What is true in Kentucky is true in most 
other states. After a careful study of the 
subject of insurance taxation, I have 
reached the conclusion that it is unfair 
to insurance companies and unjust to pol- 
icy holders to exact a greater tax than 
an amount adequate for the expenses of 
intelligent and competent supervision. 

“Tt is a tax on thrift, a penalty for do- 
ing good, and a deterrent to the accomplish- 
ment of higher ideals. A bank account is 
taxed 10c¢——an insurance premium $2 on 
the hundred. 

“Few men in the insurance business have 
effectively raised their voices against this 
modern ‘Octroi, which as a system prob- 
ably had a respectable beginning in the 
fertile brains of Roman statesmen, whose 
greed for taxes was a contributing factor 
in the overthrow of the Empire. This 
system of one locality levying taxes on 
the business done therein by non-resident 
persons, or companies, is still practiced, 
but on a diminishing scale, by France, 
Italy, Spain, and Portugal, but was -abol- 
ished a half century ago by Belgium. It 
remained for the American politician to 
perfect the system and apply it to the in- 
surance business. 


Departmental Personnel 
“When we review the antiquated sys- 
tems in vogue of selecting the personnel 


of insurance departments in most states, 
and the meager compensation permitted 
by law, we marvel at the high character of 
service usually brought to these depart- 
ments. In spite of the fact that state in- 
surance officials, in striking contrast to 
the heavy tax imposed on insurance com- 
panies, are poorly paid, and are often 
handicapped by archaic Jaws, they are mak- 
ing their departments function in a con- 
structive manner, almost without excep- 
tion. 

“We are constrained to add to that fa- 
mous trio another unfortunate, and make 
the maxim read—A_ Divine Providence 
watches over drunken men, fools, the 
United States and the insurance business.” 
Experience has taught us that insurance 
companies, like other corporations, organ- 
ized and operated for profit, enjoy more 
fully the public confidence when intelli- 
gently supervised by the state, and the 
line of demarcation between supervision 
and control is sometimes faint and hard 
to distinguish. Insurance supervision, no 
matter how ably administered, should be 
largely confined to requirements of solv- 
ency, and the elimination of discriminatory 
practices--beyond this there is danger. 

“From government control to govern- 
ment ownership is only a short step; from 
government ownership to communism is a 
logical trend. If there was ever a period 
in the history of this nation when every 
faculty of mind and heart, possessed by 
citizens, public officials, and law makers, 
should be utilized in restoring confidence 
in our governmental institutions, it is now. 
We need to get back to the fundamentals 

less of government in business and more 
business in government. Members of the 
Health and Accident Underwriters Con- 
ference should be impelled by patriotic, 
as well as selfish reasons, to strenuously 
oppose control of their business by any 
governmental agency, no matter how rosy 
the picture may be painted of the millen- 
nium that would be ushered in. 

“Take away from insurance companies 
the right to control the business they have 
created, and you take away also the re- 
sponsibility for competent management. 
One of the evil omens of the times is the 
tendency to create a multiplicity of gov- 
ernmental agencies, extending control over 
individual activities.” 


PUSH CONTINGENT LIABILITY 


Travelers Urges Agents to Sell This 
Form of Policy to Auto Owners; 


For Non-Owned Cars 


Contingent automobile liability in- 
surance opens a relatively new field for 
automobile production. Prospects will be 
found among automobile fleet risks and 
compensation risks, says the Travelers. 

This form of insurance is designed to 
cover the liability (personal injury, or 
property damage) of any individual, 
firm, or corporation (including the de- 
fense of claims, even if groundless) aris- 
ing from the operation of automobiles 
not owned by him but used for purposes 
incidental to the conduct of his busi- 
ness. 

It frequently happens that salesmen or 
other employees operate their indi- 
vidually-owned cars in the business of 
their employer. In such instances, con- 
tingent insurance can be written, and the 
pclicy covers only the liability of the 
employer, excluding, definitely, coverage 
for the liability of the car owner. Rates 
for contingent automobile insurance vary 
with the amount of use of individually- 
owned cars in the employer’s business, 
the meted of remuneration, and other 
details of operation. 

The most popular basis of rating is 
per named operator according to loca- 
tion; many risks find it possible to 
specify the cars to be insured; others 
prefer a rate based on the expenditure 
cr allowance to salesmen and other em- 
ployees for the use of their cars for 
business purposes. 


LEWIS LECTURES 
M. W. Lewis, assistant manager of 
the Towner Rating Bureau, is deliver- 
ing a series of talks on the various 
forms of bankers and brokers blanket 
bonds at Room 303, 101 William Street. 


These talks are at 5:15 o’clock in the 
afternoon. The first was on February 
21, the second on March 5, the third 
will be on March 12 and the fourth on 
March 20. 


INCOME OF $1,417,500 
The National Casualty has paid $6,- 
851,033 in claims up to December 31, 
1923. Its gross income for 1923 
amounted to $1,417,500. 


BRITISH COMPENSATION ACT 
(Continued from page 31) 


the State has officially recognized the 
tariff companies and accepted — their 
premium rates must carry great weight 
with insurers to the distinct detriment 
of the non-tariff concerns, for whom, 
however, it is claimed that they ‘will 
have more liberty of action and more 
rapidity of movement and they will not 
have to make rebates to their policy- 
holders.” 


Act Shows Progress 


Looked at on a broad basis the Act 
is distinctly in advance of anything that 
has gone before; while it does away 
with the continually recurring bogey of 
state insurance and places the offices on 
a firmer basis than they have hitherto 
held it also materially lessens the oppor 
tunities for handsome profits, but at the 
same time virtually eliminates possibili 
ties of heavy losses. 


While amending all previously exist- 
ing laws on the subject, the 1923 Act 
does not replace them, with the excep- 
tion of the War Addition Acts, which 
had been extended so that they would 
expire on December 31, 1923, the new 
Act coming into force the following 
day. 

Speaking on behalf of the Govern- 
ment with regard to the bill, Mr. Bridge- 
man (Secretary of State for Home Af- 
fairs) said during the third reading of 
the bill that if it were passed it was in- 
tended to later on produce a_ consoli- 
dating bill. Undoubtedly the present 
Act is only a compromise, since it not 
only falls far short of the several bills 
from time to time introduced by Labor, 
but in some respects differs from the 
recommendations of the Home Office 
Committee which sat under the chair- 
manship of Mr. Holman Gregory in 
1920. 

The masterly way in which an ex- 
ceedingly difficult problem has been 
handled is an undoubted feather in the 
cap of the associated Offices and bears 
out the old adage in full: “Unity Is 
Strength.” 


TWO TALKS BY E. A. COLLINS 
Advertising Manager of National Surety 
In Demand as a Public Speaker 


Edward A. Collins, direct advertising 
manager of the National Surety Com- 
pany of New York, spoke on March 6 
before the Cleveland Advertising Club 
and is speaking today before the Pitts- 
burgh Advertising Club on “Organiza- 
tion of a Direct Advertising Depart- 
ment.” 

Mr. Collins has just been appointed 
by President Charles as chairman of 
the direct mail department of the New 
York Club. He is vice-president of the 
Insurance Advertising Conference, one 
of the departments of the Associated 
Clubs of the World, and is also promi 
nent in the affairs of the Direct Mail 
Advertising Association. He is also a 
member of the Mail Advertising Ser- 
vice Association. 


BREWSTER MAKES (CHANGE 


W. H. Brewster has been appointed 
assistant underwriter of the compensa- 
tion and liability department of the 
Kenny Agency, general agents for the 
New York Indemnity. Mr. Brewster was 
formerly connected with the General 
Accident, having served four years as 
an underwriter in the compensation and 
liability department. 


The Globe Indemnity has appointed 
Tifft, Layer & Co., of Philadelphia, as 
general agents. 


TO HOLD SAFETY MEETINGS 


Industrial safety and health and public 


safety will be discussed by prominent 
leaders in the Safety Movement at the 


Pacific Coast Conference that is to be 


held in San Francisco April 7 to 9. 
These will be held under the auspices 
of the Society of Safety Engineers of 
California and the Engineering Section 
of ‘the National Safety Council. 





Toe dmployers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United § States Mgr. 
Employers’ Liability 
33 BROAD STREET, oeeee, ‘ase 


AGENTS WANTED 




















C. A. CRAIG, President W. R. WILLS, Vice-Pres. C.R. CLEMENTS, Sec. & Treas. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE Policy 
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Employment Rules 
May Affect Groups 


CASE INVOLVES’ BENEFICIARY 





in Conflict With 
Rules; Company Pays Proceeds 
Into Court 


Person Designated 





There is very little case law originat- 
ing in group insurance because of the 
recent development of this class of busi- 


ness and view of the enormous vol- 
ume being written decisions arising 
from group cases are of considerable 
interest. A recent decision shows that 
the rules of employment made by the 
émployer may be an important factor 
in carrying out the terms of the con- 


tract. 

In this case, an employee of the Ore- 
gon-Washington R. R. & Navigation 
Co. who was insured under that com- 
| pany’s group contract, named as bene- 
ficiary his divorced wife, who  subse- 
quently married again. On his death, 
his administrator sued the insurance 
{company and the former wife also in- 
'tervened in the action. The insurance 
}company paid the proceeds into court 
fand was discharged from liability. 


Company Rule Governed 


The railroad company had a rule gov- 
erning employees’ insurance certificates 
' providing that an employee might des- 
| ignate as beneficiary a relative by blood 
lor marriage or a dependent though not 
!a relative and only such a person, “ex- 
‘cept that in case an employee desires 
to designate as beneficiary a person not 

a relative or dependent the employing 
jcompany in its discretion may approve 
;such designation.” 

' The Oregon Supreme 
fopinion said: 
| “If a statute defines the class of per- 
!sons who are eligible to appointment as 
i beneficiaries and also specifies the per- 
son or persons to whom insurance 
moneys shall be paid in the event the 
insured has named an ineligible person 
as his beneficiary, the appointment 
made by the insured is invalid and 
void: and furthermore, the insurer can- 
not waive the statute. We may as- 
sume, too, that if the policy is gov- 
erned only by a rule of the insurer de- 
fining the class who are eligible to ap- 
pointment by the insured, and declaring 
that, if the insured names as the bene- 
ficiary an ineligible person, the insur- 
ance moneys shall be paid to a person 
or persons coming within a prescribed 
class, the insurer cannot in such a situ- 
ation waive the rule and pay the 
moneys to the ineligible person ap- 
pointed by the insured as the bene 
ficiary.” 

The rule of the employing company, 

however, did not declare that only a 
relative or dependent of the employee 
was eligible to receive the insurance 
moneys, nor did the rule nor any pro 
vision of the contract of insurance de 
clare that if an ineligible person is 
named insurance moneys shall be paid 
to some other person specified by rule 
or by the policy. Here there was a 
designated beneficiary surviving, so that 
the provision of the contract that if 
there is no designated beneficiary sur- 
viving, payment should be made to the 
insured’s_ executors or administrators 
did not apply. There was nothing, it 
was held, in the contract of insurance 
Preventing the insurance company from 
waiving any right that it might have 
arising out of rule 11; and the company 
waived any right it might have had by 
paving the money into court. 

The railroad company was not com- 
Plaining or attempting to prevent the 
appointed beneficiary from recovering, 
and it was held that the insured’s ad- 
ministrator could not occupy the rail- 
toad company’s shoes and complain for 
it. Judgment for the intervenor was 
{therefore affirmed. The case appears in 
Rhodes v. Equitable, 220 Pac. 736. 


Court in its 








INCREASE LIABILITY RATES 





Effective Here Both as to New Busi- 
ness and Renewals March 17 on 
Apartment and Tenement Risks 

The new public! liabfity rates for 
apartment and tenement houses in 
Greater New York will become effective 
March 17 in regard to both renewals and 
new business and will show a general 
increase. 

In making this announcement, Jesse S. 
Phillips, general manager of the National 
Bureau of Casualty & Surety Under- 
writers, stated: “During the past five 
years the housing conditions in New 
York have undergone a complete trans- 
formation and in recognition of this sit- 
uation’s consequence the Bureau has 
complete da revision of rates for these 
risks.” 

In speaking of the changes that have 
taken place he said that reflected the 
loss experience of risks of this class, the 
latest experience indicating a most seri- 
ous inadequacy of rates. 


BAPTISTE TO JOIN SUN 
Becomes Superintendent of Agencies 
March 15; An Experienced Casualty 
and Surety Man 


The Sun Indemnity has appointed 
Jehn Baptiste as superintendent of 
agencies as of March 15 to develop the 
agency held throughout the country. 
Mr. Baptiste is one of the best-known 
casualty and surety men in the insur- 
ance district and has been vice-presi- 
dent of the John F. Curry Agency, Inc. 

Mr. Baptiste commenced his insurance 
career in the New York agency of the 
General Accident since which time he 
has been with the Philadelphia Casualty, 
in the New York office as resident man- 
ager; with the casualty branch of the 
Fidelity & Deposit in New York, and 
with the Armstrong Agency, general 
agents for the New England Casualty, 
as vice-president. 


V. EVAN GRAY’S CHANGE 
Former Ontario Superintendent of 
Insurance Goes with Company 
Organizations 


V. Evan Gray, for the past four years 
superintendent of insurance of Ontario, 
has been made permanent gy eo of 
and counsel to the Canadian reaged 
Underwriters’ Association and the Can- 
adian Automobile Underwriters’ Asso- 
ciation. The appointment is effective 
April 1. He is a graduate of Toronto 
University where he specialized in 
mathematics and political economy, and 
of the Toronto University Law School. 
During the war he was made assistant 
tax commissioner for Ontario. As pro- 
vincial superintendent of insurance he 
had much to do with the framing of the 
various ‘amendments to the Ontario In- 
surance Act. 


NATIONAL SURETY FIGURES 

The report of the New York State 
Insurance Department on its examina- 
tion of the national Surety as of De- 
cember 31, 1922, shows that the com- 
pany’s total admitted assets amount to 
$30,399,384. Surplus to policyholders 
totalled $13,881,458, of which $10,000,000 
was capital and $3,881,458 net surplus 
over all liabilities. Underwriting and in- 
vestment results of the three year pe- 
riod, 1920 to 1922, inc.,, showed earned 
premiums of $33,559,732. The investment 
account showed a net return of $3,882,- 
510 for that Lees 


TAXICAB RATES ADVANCED 


Superintendent Stoddard of New 
York has ordered all the companies 
writing policies or bonds covering per- 
sonal injury and property damage lia- 


bility of taxicabs under the highway 
law to increase the rates to not less 
than $30 a month, effective March 4. 


This order follows the finding of the 
department that the rate of $18 month 
was inadequate. 


VIOLATIONS DECREASE 
New York Department of Labor Reports 
Falling Off in Children Illegally 
Employed 

The inspection bureau of the New 
York State Department of Labor reports 
that the number of children found work- 
ing in violation of the labor law shows 
a decrease from 1921 to 1922 of almost 
50%. The bureau also reports that 
between 1917 and 1923 almost every 
year more than 5,000 children were 
found to be illegally emploved. 

Children employed without certificates 
formed the largest group, the number in 
practically every year being between 
two and three thousand. Approximately 
one to two thousand children under four 
teen were found at work each year with 
the exception of 1922, when the num 
ber fell to 825. The hour law for chil 
dren was violated to a considerable ex- 


tent. The fact that there were com- 
paratively few cases of illegal employ 
ment in prohibited occupations, would 


seem to indicate that emplovers are more 
willing to conform to this provision of 


the labor law than to the age, hour or 
employment certificate restrictions. ‘The 
difficulty of regulating tenement home 


work is so great that the number of 
violations found, can be considered only 
as an indication of the extent of the 
legal employment of children in tene 
ment homes. 


AWARDS COMPENSATION 
Virginia Commission Rules Compensable 
Injured Employe Who Collected Bill 
While Off Duty 


The Virginia Industrial Commissioner 
has ruled compensable, the case of W. 
B. Hughes, a collector for an oil com 


pany, who was killed in a collision on 
the outskirts of Richmond, Va., last 
November between an automobile and 


the motorcycle on which he was riding. 


The point at issue was whether he 
met death in the course of employment. 
It was shown that the accident occurred 
one evening after he had attended a 
football game and that while he was 
enroute home on the motorcycle he went 
out of his way to collect a bill for his 
company at a gas-filling station in ac- 
cordance with a previous engagement he 
had made. As a consequence, the com- 
mission held that the fatal injuries arose 
out of his employment even though he 


had left his place of business for the 
day and had been to the football game 
before starting for home. His widow 


was allowed the usual compensation of 
$3,600 to be paid in weekly instalments. 
The case was contested by the United 
States Fidelity and Guaranty, the insur- 
ance carrier. 


ANNUAL ZURICH DINNER 


The first annual Dinner Dance of the 
Kastern Department of the Zurich Gen- 


eral Accident and Liability Insurance 
Company, was held at the Aldine Club 
on February 27th. About 110 of the 
Company employees were present. 


The function afforded all those pres- 
ent so much pleasure, it is expected that 
a similar affair will be held at least 
semi-annually. 

Arrangements were in charge of Miss 
QOltmanns, Mr. Rooney and Mr. Hassell. 
J. A. FAITH APPOINTED 
Joseph A. Faith has been appointed 
manager of the casualty department of 
the Charles D. Fraser & Co., Brook- 
lyn borough agents for the Metropolitan 
Casualty. Mr. Faith has been identified 
with the casualty insurance business for 
seven years in a production capacity 
having at different times been with the 
Ocean, the O. E. Barnes agency and 

up to the present, Rourke & Rourke. 


EAGLE APPOINTMENTS 
The Eagle Indemnity has appointed 
Stanley H. Trezevant & Co., Memphis, 
Tenn., and H. Weatherby & Co., Engle- 
wood, N. J., as general agents. 
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HOME OFFICE: NEW YORK 


SURETY BONDS 


We seek to deserve our progress and the 
sustained confidence of the public by giv- 
ing our agents practical support—in which 
the first essential is a Claims Service equal 
to the moral obligation of our contracts. 
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100 Companies in 
A. & H. Conference 


AUTO ACCIDENT TALK FEATURE 


Dr. Dublin, Metropolitan, Analyzes Up- 
ward Curve of Auto Fatalities; 
Freak Covers Criticized 


Chicago, March 5—In view of the ex 
citement at the Mackinac Island meet- 
ing some months ago when a prominent 


executive announced that he — was 
through with the Accident and Health 
Conference and would do all he could 


to launch a new national organization 
of accident and health companies, there 
was considerable interest taken at the 
mid-winter meeting today of the Con 
ference here in the report of the mem 
bership committee. 

It developed that while the Confer 
lost the National Life of the U. S. 
\. and three other companies, it made a 
gain of four companies, as the Conti- 
nental Casualty, Chicago; Employers’ 
Indemnity, Kansas City; National Cas 
ualty, Detroit, and five other companies 
have joined, so that there is now a 
membership of nearly one hundred com- 
panies in the conference. 


ence 


Criticize Prevailing Conditions 


The main feature of the first day of 
the convention was a most effective talk 
by Dr. Louis I. Dublin, statistician of 
the Metropolitan Life, calling attention 


to the upward curve of automobile ac 
cidents and an hour’s talk by President 
W. T. Grant, of the Business Men’s As 


surance Co., Kansas City, who told why 
the accident and health business: is lag 
ging behind the other lines. It was 
really quite a tongue-lashing of prevail 
ing conditions. 

Mr. Grant proved by figures that only 
a small proportion of the people who 
need accident and health insurance have 
it, and the reasons why are three: 

First, the restricted coverage sold by 
some companies such as the newspaper 
policies given away with a subscription 
and those policies good only if the as- 
sured is injured by an automobile; these 
policies in Mr. Grant’s opinion are more 
or less “joker” contracts and cause dis- 
satisfaction when attempts are made to 
collect claims not covered. 

The other two handicaps i in popularity 
of accident and health insurance are un- 
systematic selling and failure to get 
public viewpoint in relationship with 
claim departments. Mr. Grant is against 
part-time accident and health agents. 
He thinks, too, that expenses are too 
high. 

Dr. Dublin said that before the 
tide of automobile fatalities 
checked it was necessary 
accidents happen and all about them. 
He passed about the rooms some form 
cards which have been prepared telling 
all about accidents which can be filled 
in by policemen after the accident and 
in court. 

These cards would make auto acci- 
dent reporting uniform and his sugges- 
tion was that they should be collected 
by a central bureau to be started by in- 
surance company organizations. He did 
not think the expense would be large. 

Harold Gordon, the new executive 
secretary, told about the work of the 
statistical bureau. About 350,000 poli- 
cies are under statistical survey or ex- 
posure, 

Thomas R. Weddell, Chicago news- 
paperman, will tell tomorrow how the 
insurance newspapers are aiding the ac- 
cident and health business. 

The effect upon disability statistics 
and morbidity rates of ‘the diagnosis of 
chiropractors was discussed at a round- 
table forum, and there was also a dis- 
cussion of = dividends. 


rising 
could be 
to know how 


EAGLE “APPOINTMENT 


The Eagle Indemnity has appointed 


the C. It. Gainbridge Corp., of Brook- 
lyn, N. Y., as general agents for cas- 
ualty, fidelity and surety lines. 





Pres. T. A. Whelan of 
F. & D. Passes Away 


WELL KNOWN BONDING MAN 


Became Head of Didtinewe Company in 
1920, Succeeding the Late Gov- 
ernor Edwin Warfield 


Thomas A. Whelan, president of the 
Fidelity & Deposit, of Baltimore, Md., 
died Tuesday. Mr. Whelan was born 
in Baltimore in 1854 and practised law 
before entering the service of the Fidel- 
ity & Deposit. He took charge of the 
legal department of the company in 1892 
and a year later was elected to the board 
of directors. He was made fourth vice- 
president in 1891 and became president 
in 1920, following the resignation and 
death of Governor Edwin Warfield, then 
president. 

Mr. Whelan was one of the best 
known officials in the bonding business 
and his death followed a long siege of 


stomach trouble. He was taken ill at 
the Maryland Club while dining and 
taken to his home, where he passed 


away. He was one of the few officials 
remaining who were associated with the 
company at the time of its organization 
in 1890. 


AGENTS FOR ZURICH 

David Goldman & Co., Inc., have been 
appointed agents for the Zurich General 
Accident & Liability at Rochester, N. Y. 
This agency consists of David Goldman, 
president, who is the active head of the 
organization; Albert Goldman, secretary 
and Abraham B. Goldman, treasurer. 
Mr. Jacob Zussman has just associated 
himself with the Goldman organization 
as office manager. This agency is this 
vear celebrating its tenth anniversary. 
Mr. David Goldman started as a_part- 
time solicitor when he was but nineteen 
vears of age, for Lucas & Dake, who 
were at the time general agents for 
the Aetna Casualty Insurance Co. His 
insurance activities were interrupted for 
a year by the war. After his return 
from service in the army, he incorpo- 
rated under the name of David Gold 
man & Co., ase 


MAINTAINS SERVICE BUREAU 

The Globe Indemnity maintains a 
Federal Service Bureau for the use of 
its agents and clients in Washington, 
D. C., and the February issue’ of 
“Around the Globe,” the official pub- 
lication of the Globe, urges its agents 
to make use of it. In explaining the 


service offered by the bureau, “Around 
the Globe” says that the primary pur- 
pose of this bureau is to give aid and 


service to all the 
governmental 
matters. The 


company’s agents in 
supply and construction 
bureau gathers informa 
tion relative to governmental matters 
that require bonds and distributes this 
information to the agents of the Globe. 
R. R. Farr is manager of this bureau. 


25 YEARS WITH TRAVELERS 

On February 20th Joseph Lacy, as- 
sistant secretary of the accident depart- 
ment of the Travelers, celebrated his 
twenty-fifth anniversary with that com- 
pany. Mr. Lacy is also assistant secre- 
tary of the Travelers Indemnity, having 
been appointed to that position two 
years ago. 


GO WITH N. Y. INDEMNITY 


The New York Indemnity has ap- 
pointed the G. A. Mercer Co., Savannah, 
Ga.; the Morris D. Cook Agency, Rock 
Island, Ill.; the J. M. Lynch Insurance 


Agency, Sioux City, Towa; James A. 
O'Connell, New Brunswick, N. J., and 
Robertson & Shadrach, Fort Smith, 


Ark., general agents. 





Cc. 8: STOKES WITH FRANKLIN 
C. S. Stokes, for four years assistant 
Lumbermen’s in 
has joined the staff of the 
special agent for Phila- 


counterman for the 
Philadelphia, 
Franklin as 
delphia. 
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Qual iFIED EMPLOYES "8 INSURANCE 
_ CONFIDENTIAL SERVICE 


Conducted For Insurance People 
By Insurance People 


POSITION SECURING BUREAU 


AM AGENCY OF DISTINCTION 


CENTRAL INSURANCE EMPLOYMENT BUREA 















Direct Mail Ad Expert 
Shocks Underwriters 


IN SALES TALK 


HIS “KICK” 


Tells Stock Soneung Insurance Men 
How He Was Sold Coverage in 
Factory Mutual 


salesmen strike an out- 
“expert” on salesmanship 
methods was explained by Homer J. Buck- 
ley, president of Buckley, Dement & Com- 
pany, direct mail advertising specialists, 
Chicago, in a talk before the Health and 
Accident Underwriters’ Conference in that 
city divided 
salesmen into three classes: 
in, those 


How insurance 


sider who is an 


insurance 
those coming 
remaining, and those going out. 
He thought that if merchandising concerns 
in America operated on the same basis of 
personal selling as that on which the in- 
surance agencies of the country do, most 
of them would go broke. On the other 
hand, he felt that if the insurance com- 
panies adopted the same method of selling, 
training salesmen, creating leads, and fol- 
low-up systems as these merchandising 
concerns do insurance would go ahead by 
further leaps and bounds. 

Mr. Buckley saw many evidences of poor 
insurance salesmanship and lack of inten- 
sive follow-up system. He thought agents 
wasted too much time chasing around look- 
ing for prospects. He thought that the 
insurance need was not for more agents, 
but higher grade planning in how to sell 
what they have got. Too many salesmen 
are one time callers; quickly get discour- 
aged. The need today is for the creative 
salesman. 

Tn the first half of Mr. Buckley’s talk, 
he got along fine. He was discussing 
poor salesmanship and gave some homely 
truths. However, what the insurance men 
wanted was to hear something constructive 
so after hearing him tell so eloquently of 
the defects of current salesmanship, the 
audience waited for him to give his con- 
structive punch. There was considerable 
amazement when it arrived, as Mr. Buck- 
ley gave as his ideal type of salesman his 
experience in buying a sprinkler system 
which resulted in his insuring in the New 
England factory fire insurance mutuals. 

Mr. Buckley evidently had not the time 
to study the delicate relations existing in 
insurance between stock companies, non- 
agency mutuals and reciprocals. He thus 
neglected one of the cardinal principles 
which guide thousands of good insurance 
salesmen—and there are thousands of them 

-which is not to approach a task unless 
one is thoroughly prepared. 


yesterday. He 














Cash Capital $1,500,000.00 





FIDELITY and SURETY 
BONDS 





Accident, Health, Burglary, Automobile, 
Liability, Plate Glass and 
Workmen’s Compensation Insurance 


Executive Offices 


830-836 Union St., 
New Orleans 


Great Eastern Dept. 


100 Maiden Lane 
New York 














WANTED TO PURCHASE 


The advertiser will purchase or 
place burglary, surety and fidelity 
lines of insurance from retiring 
brokers, agents or others. 


Address B. F. S. 
c/o The Eastern Underwriter 
86 Fulton Street 
New York 




















OPENS P. G. DEPARTMENT 


The Sun Indemnity has organized ; 
plate glass department and placed R. 
Kearney, Jr., in charge as supe ect 
ent. Thomas G. Buc kley has been 
placed in charge of the plate glass de- 
partment that has been started in_ the 
down-town office. Mr. Kearney will be 
located at the uptown office. Mr. Kear- 
ney was formerly assistant underwriter 
of the plate glass and burglary depart- 
ment of the Royal Indemnity. Mr. 
Buckley was formerly with the New 
York office of the United States Fidelity 
& Guaranty. 





GET CONTINENTAL 


The Continental Casualty has  ap- 
pointed the Hamilton Agency of Au- 
burn, N. Y.; W. G. Pierce & Co., Utica, 
N. Y., and Seaver & Peck, of Water- 
town, N. Y., as general agents for its 
disability division. 








GREENE & GOETSCHIUS, Inc. 
MANAGERS 


Fireman’s Fund Insurance Co. 
(Automobile Branch—Metropolitan District) 


Home Fire & Marine Insurance Co. 


(Automobile Branch—Metropolitan District) 


Northwestern Casualty & Surety Co. 


(State of New York—Northern New Jersey) 
83 MAIDEN LANE, NEW YORK 


IVe invite inquiries from agents controlling desirable business 
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Friends 


“Intimate and 


Trustworthy Companions” 
(Dictionary Definition) 


AKING friends is the very fin- 
est thing in life. It is also one 
of the greatest things in business. 
Neither individuals nor businesses 
can make and retain friends unless 
they prove themselves worthwhile. 
Independence’ Indemnity Com- 
pany already has many friends in 
many places, and is rapidly making 
new ones everywhere. 
All this is because it has proven 
itself ‘an intimate and trustworthy 








. ? . 9 
companion’ to its Agents, Brokers i 
and Policyholders. ell bs 

It is, in truth, the Company that 
maintains “Human Relations’’ to- Te E 
ward all with whom it comes in [~ VES 
contact. Ui WHY | 
ee lil) 
INDEPENDENCE | 
INDEMNITY COMPANY aN 


HEAD OFFICE: PHILADELPHIA ft | 
CHARLES H. HOLLAND, President | 
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Restored Equilibrium 


FTER a fire has damaged a home or a business build- 
ing, Fire Insurance restores equilibrium. 


After great conflagrations like those of Chicago, San Fran- 
cisco, Augusta, Atlanta or Berkeley, Fire Insurance does 
more—it prevents migration and saves the city for its 
citizens; it builds new homes and new business buildings 
for people who would face financial ruin were it not for 
Fire Insurance. 


Itis safe to say that there would always be evidences of per- 
manent fire destruction were it not for the accumulation of 
Fire Insurance Money waiting to restore equilibrium. 


INSURANCE j COMPANY 


GLENS FALLS, N.Y. 


E, W. WEST, President H. N. DICKINSON, Vice-President F. M. SMALLEY, F. L. COWLES, H. W. KNIGHT, J. A. MAVON, Secretaries 
R. S. BUDDY, C. R. WHITEHEAD, Assistant Secretaries R. C. CARTER, Treasurcr 























